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Abstract:

This study aims to analyze the role of relationship marketing on customer satisfaction in classified
hotels in Setif city, Algeria. Relationship marketing, as an independent variable, was measured using
four main dimensions: communication, service quality, complaint management, and service culture. The
dependent variable, customer satisfaction, was measured using three dimensions: customer experience,
perceived performance, and hotel image. To achieve the study's objectives, a questionnaire was
designed, and data were collected from a sample of 113 respondents who are regular customers (B2B).
The data were analyzed using SmartPLS4 for structural equation modeling, along with the Kruskal-
Wallis test to examine differences in the opinions of the sample members based on their relationship
tenure with the classified hotels under study and the frequency of their visits.

The results of the structural model test showed that complaint management had the most significant
and substantial impact on customer satisfaction dimensions compared to the other dimensions, with the
explanatory power of the model being 50.1% for customer experience, 52.8% for perceived
performance, and 55.9% for hotel image. Additionally, the results revealed statistically significant
differences in customer satisfaction attributed to the number of hotel visits, where customers who visited
four times or more annually were more satisfied compared to those who visited less frequently. However,
in terms of relationship tenure, there were no statistically significant differences in the dimensions of
relationship marketing or customer satisfaction.

The study concluded that enhancing complaint management is a key component of relationship
marketing to improve customer experience, perceived performance, and hotel image. It also
recommended developing more effective communication strategies, linking service quality and service
culture more clearly to hotel performance, and strengthening satisfaction to attract customers and
encourage repeat visits.

Keywords: relationship marketing, customer satisfaction, classified hotels, Setif city.
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(Isikwei & Amadi,
2024)

& Ay Y gl Glible Hiaty oLl Ldnall Gilewgal) ani adli) jUa) g 4Dl (Gageal !

dadd A8 Fowsi cdguiall Glalg ol Bhadie Ak Bags mali e RS DA e @) gaai s coDlaal)

bbb A&l el ) Cang Galddy Jlad Jlai) Jaxdig ¢(aidagall ol angig df){\ plaal) < BIves| et doaat
".fag_;\y‘g a3 eAL«A) Balaiwy 3:L6 eDlanll (go\Si 8)la) Q‘J! Z\SLA‘?!L'» ¢alad gl

ABially Aaluad) B ABally Gagautl) (ke 1.2

Ll liat) i KA o aal) i Can A805 Aalaad) Aol b Aadiie BSe Jing ADally (355l

gal) Jaghall 2l bl maly fia oVsl ol (b llaall sda (Aot L eDaadl aa 2aY) dlgl lBe
Lol bt e wchbd) il I 3 eDleall Dl by (G B o) Sl Caguall
SlLlEa) Pl b Cua daalud) QUGN alaal yae (ECRM) dug sy el Gl 5o Convial
Dtie) e at)ll ey cdadll Bl ddee (B oDlead) AL il (Sinlae & Yasir, 2024) 4.0 sl
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(el ¢aguany A &Yl el L",’ﬁ g il Y] csauasd) clanl) g_g Oaniliad) dae ) cun Juie ABDLRIL (gagual)
Co llhy edeadl B el Allad 81 2Vl el iady L OSAll ilaladl (el Shlaall L (e Jelses
.(Goldsmith & Tsiotsou, 2012 ) &sxdl 5 Labiad) leacsdall G Gaeiill Sla
A8l (gugeaill Aulo) ligianal) 1.1.2

£ e dilas (gl 2iny Caa ¢ (GroNroos, 1995)cl siusall axsia Jalis aily A8ally (3sgusill Cayay
(Turnbull & Wilson, 1989; Berry & Parasuraman, .1991)4xlxis

: (Biswas, 2014, p. 12) 4lall (3190l wiligiee &2 (Berry et al., 1991) sas a3

Price—preference based Relationship ) i S8Y AMatls gagecdd) 1 J6Y) Sgiuall @
~ & a
Marketing)

o) Al AS clluall Lagiyall 5050 CNaee Jie ceDead) Y5 Glacal dpaadl Gilsall e adiay
Ll Biae (Gaad AilSa) (ST 0l jilaal) daldig cdegiaall Hlag)) ciblee (o Gpre 23 2an Jlaall gyl
écd__.ﬁﬁﬂ E\J}@.MJ dcaedig 2\.5:1)}45\ a.dg_j EDY R
(Feelings—based Relationship Marketing): s laall e ailal) A3l CGrgadl) 1 AU (ggiall @
cagdle Capanll Alggus Jio daihale Gl oDlead) iy L LADle oLl Dlaall dushle CllSe 2 23 Cus
o) cdagal) Aigally Lpad i) laaliall b il
:(Structure—-oriented Relationship Marketing) Li<a 4asal Aatly Grgedl) s &IEY (Goinal) @

lajig Slaall o Coamy doill diline milie aaify ¢sDanll dagall cDISE Bl Jslall o aainy
Bdle Ly lgmed e Auald (Bl 3l (g ol 3y Lo cundlial) (52 Alpgn 55 Yy pguil
otie Cihlga o L alaeY) G e Leadll oot ol 5 Jseal) AL s arecs S s daeLaaly
ansil) dujlan S Cus Aaliiall s o3 (Ruckert & Walker, 1991). L AL Jseal) Tyl ciessl
Cilabia) G 4808 (Kasg Al paial AL aguil elliag (un 2Ll paes 5 Cligicaall paan o EDI)

(Grénroos, 1995).4eall 3 A laall cilalaiall Ligi
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o éllig AV e165al5 Dland) ae daalis 2] dlgh Gldle ol ) Caagn g 3L Gagull yiiny
ele & Morgan & Hunt 43 (je deskall ddlly o) doplas campla 2l . claliial) &89SI 5a3e3 DA
Elaladd) Ao 5850 e i) Gua o(2.1) KA B miage o WS AL Guseall saas 45, 1994
NS as Al c calalaall ZElly WEN) e 3606 Llls clBle jgkiy slis) e S ) Aladial
A0 ) (g Aaaddy Ao gane Jodd 48l Cinasg Cun ¢ (gl asghe b Jsadll At Akl da i
Gasetl) bl 3 aee il A0l s3a cian] L Ll aaanl Gl A S5 el e aaiad ) D el
Qe ol 3ha3 LeiSa A ol gals Bl o Wjina pual Cus (pald IS el Gy ale IS5
(Badrinarayanan & dblidl 4&) e ddly dejily L Glble Al PA e Ldlil By
.Ramachandran, 2024)

TBbally (uguaill ANI- LB g igai 2 .1 JSN

Relationship
Termination Costs

Relationship
Commitment

(Morgan & Hunt, 1994, p. 21): jaaal)
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(Trust) :4& 1.2.2

Abshall B Pla e 48 Ui ad) adiads 0085 45 2363 A58 G 2y GlaabYL daanll jsed 2
@ e ) CElal) e Al Gisudl) DA (e LeDlas pe SN gt S 8yainnally Aniially 20
e S0 Lo Sl Dgall elanl) A8 iint - Jpanll Lall (3aia3 ga dngilly laiuly ddladlly ssally
Groedll Gl cale UG Alaall Adkall draw i (o Dlad cagn lebaliialy edleall oY 5245 ) g5
(Maulana & Yunus, 2018 ;Herning & Sholahudin, . sl 4% e S5 sl 585 4l Jladl) 28014
2024 )

Uil iy 2aY1 Aligh ilBe olid Gl g . WeDlas po dusnsie (5 ClBLe b (goun ale yiiad Juanl) 48
o slaed duaad) daid Ll 4@ (Chaudhuri, 2002) Cije - @k eDlaall a5l & calad yuaics
Lwsie b oDlaall 4 sl (Randall et al., 2011) lgiagy -Aileall lgidllay 2w o d)latll Ldlal) 508
ledye s - Cilallly Bae Lsall (A ggenall cAlland) ciliaty) cdalill 8eUiSll andii A8 650y Alladg A ys dadd 2l Lo
Ll peaic g yiiely copall 4 3 ) Joliil) iy e alaie DU alaxia) Ll (Moorman et al., 1993)
(Dol ebiys dalyig Adgise 8 AR e sati A of ) (Morgan & Hunt, 1994) il .daslill cladlal
Jalys (Sl Gleganaly MY Gn Sie ddide Glsiue o Fagil cly ) zliag L LaY e
099 eDlaal) oY 3aiad (Ko ¥ asly (Jones, 2010) padly LAssbl ol saaall A&l clgiy Lady ciladaidl)
Adled GBle DA e 23 e Yl Jgaanll

astae AV Coylall (o ciladgs ) ol dileal)l AT Caylall JladY mpaill Calyla) aa slawiad Ll WS

Y 4&l .(Mayer et al., 1995) LAY Chll &l o 508l (e a2l Je @il Caylall aga e Jan

Mayer & ) el VI Ciplall ae syhaliall & Lhadl daiad e oKy chlalie o gild aa 8 (gohas

LN ) (53505 Bally agedll G Jary (s b)) peaiall A ae (diledl) s .(Davis, 1999

dapdall oo (@2Ll) delia 8 pald (K6 dage 4l s WS (Kasturiratne & Daskou, 2024). 2.adkl)

ccaliaty) cAall selal) ¢ 3LaaVl s lly il b Juenl) LgSloy A A8 g . cloadl] Ausaldll e
(Azman, Mohammad, & Awang, 2022) . lual¥ls sac laally ¢didggusal) cbmaill aagl slaxinl g

:‘;M\Z\iﬂﬂab}&sﬁsgc ag badae g8 WS
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The economic (calculative) perspective of trustdzil : (@Luai\) éabaﬁY\ ookl e
¢ (Huemer, 1998) ,a¥) Caylall (ye dakia ol Gabail (gmusy Guidlie e WS 480 N AV Jlay —
(Korczynski, Jalall cilse lua A (10 3LV andant Cua (e 481G Al ) asi i Le el P
¢2000; Williams, 1988)

ailly cAglaally i) :Jlee¥) Glle 3 80 Lulad jaleas 3D (Wiliamson, 1993) -8l —

Lol Gandlis (3ou gyl i 8 AED pae ) 480 dals aag ¥ (9Kl 4] Jiagi Lo Gaun —
(Platteau, 1994).

The social perspective of trust :4zill L oshid) e

M) A AT ol olas CahY) aal sl G e 43l 3558 PIA (o o iaV) A8 o 5ghe priiagi S —
(Andaleeb, 1996; Spekman, sixa claal (IS Jal sagage 481 ¢ (Mayer et al., 1995) s
1988; McAllister, 1995; McKnight et al., 1998; Yamagishi and Yamagishi, 1994).

(Huemer, isjiaall cildall e Llall aadlaialy V) cDleliny Lelaal) L)l Je 2S5 —
¢1998; Rousseau et al., 1998; Jackson, 1985)

A Liall CalylaY) ¢y Al GlaleY) ) e laa¥) bl aagl Glo pailadd) o 40l A8 sas —
¢(McAllister, 1995)

JShgl) o aaian Lgisly ¢ aldll il Jols o) dpaddll pailadl) o Aol A8 adas ¥ —
¢ (Zucker, 1986)4akaiall ol 3l dualdll Cilacadly Lnawsyll dac Laia!

(Granovetter, 1985; all Gl ddee 8 duaddll Bl duaal o Guilsall o uaall T -
:<McAllister, 1995)

A e oS Ailag )l Bl 8 28] ClSialidl  amlie s (Rempel et al., 1985) @) —
Olaly cApalaieVly ¢ 3l Al ASohal) ol (e Bulfe ligions (uSe3 Slisa

Al (s Aig (8o liS)) Ay (Lol AR ;e laa) el b ABl JISE) 206 (Sako, 1992) sa -

The psychological perspective of trust :4al g..uéjl\ oshidll e

o Baasall Cllgal) 8 adiny el o Glo 35 M oaladY) Gn AR Cus e pald (K8 3B e —

¢ (Rotter, 1967; Zand, 1972)jslaall salasialy sase g5 a1 (add dslun dalaid) ciladsil
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AR e Fsbes Clgay Jasi e 4ify B 8 Lo 0LE cadll) AN ) B el Sla )yl —
¢(Rousseau et al., 1998)

gshi oudill 3iall Jilaes 56 cf(Psychological Contrac Theorists) il sl 5 ke 5 —
JSE e Lo (Slg pisia s od G o Lo (golaiy Y 4y cdiinie e Sl yae e ST e
(Rousseau et al., 1998). o hall G d8al) (ulaadg 421

Consequences of trust :4&l) zilsi e

Jilaaall 5o 4 (gigall Cayhall = Ladly dnpuad) cilaglaall Jalitg (yglail) Jadi 38 Al ddaiiall ilgill —
¢(Mayer & Davis, 1999) @ilsll i hll degall

(G50 Clall) Gaibyl) I8 (e (e Bsiigal) bl Cpilagall e cctilasbaall A0 ¢slaill dusjlan —
CASA (o el (e 1) oyn 138 (505 8 «Cpilhgal) B Cligions a8 dagall il b
(Bello, 2012). dalsicaal) ciladaiall (ued pay Las edmjlally Lallal) agiin ae Lolticedl)

Trust and sustainability :da)aiuy)y 455 e

¢ (Bello, 2012)aakaiall altisall 7 lail) e culpigall aal (o s Ay ala¥l e el gyl —

IS Jally Cilasladll e aud S Jsemn (lacn 3Ll deliva o Gurts 19-285S daila (Sl 3 —
M s A ¢ (Obrenovic et al., 2020) 4y dyieuall 4 yaally hlgall Jali elly Jady 28 . 34,
G Aalig ¢ jualiall o2 JS ) Al

Y e ol IS i of oSe iy pdlally bleally Al Jie il JW) oy dalse —
¢ (Oh et al., 2017) Ll Jlae S olsicadl)

A A 8 Ll (e iy dadaiall Lgiaas ) Lo (agliial) ciliball ) aties Y dalsial) -
.(Aras & Crowther, 2007) (ealusal) iy 5Ll mlloal 48 238 Jall JlecY) Alle

(commitment): ;i) 2.2.2

dage AY) oyl ae Byl 3D ol dalall iy sl gl dle Yl syl el sl 2B Cagey
(Morgan & Hunt 1994, awe 3t dal ) sty lgale Llaall dggall oadl J3 (3aiud da ol dad il

A haials et By piya 5l e 3ga3 ey sgd Moorman et al. 1992, Dwyer et al. 1987).
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aadiig Lglal (e Janll 3aicd dMall o) gkl Caylall afiey Cus « (Dwyer et al. 1987) bkl (p d8lall
(Morgan & Hunt 1994).dsshll sadll e lgale Jaleall il il

Morgan & Hunt 1994, ) daalll Jalall e ade 0 63 Gl s 3Kl daleall 51 ey
Lliall ) Coags diglat CliSslon iy oeady Jassy juaie 4l Lo 4] laug (Berry & Parasuraman 1991
LS .(Morgan & Hunt 1994) da¥) syuad Jiladl e Ja¥l dligh adlial) Juadiy 4kl i)l e
Porter ) Ziwlanl) dalafsall Gl€obu jjaty cJandl & Llgh [aledily cduadlall 825 Jie Z88Y il o 5N Al
Jalaall CalpieY) e aaig .(et al. 1974, Farrell & Rusbult 1981, Williams & Anderson 1991
Czepiel 1999, Wetzels ) alall 7 lail (553 aiasal) a1 ol aaaliicly Jalal) elS3a U8 (e adlially
Al Al Aoy Ailuay okt e ajally alad) Cgall AN (e ¢ Gase JSiuy .(et al. 1998
il pem o st 2 ) SIEN s LS ¢Sl (3 Lall SIS U8 (30 Bk Faga i 3l Byl
DIl Gl & Ay Y awlial sl aes (Dwyer et al., 1987). dolall o8 Gn 3Dk
(Palmatier et al., 2006).

Cige a3l (ABally (gugetl] 7 lad ulad A&y ARG A5 25ag ol (1994) Morgan & Hunt Jalas
ad] iy dakiiie 5585 el cillee S5 8 s caypall s el o lanll Alall slas Jaeall s
S 3 O S sdanll e (sl AlENE L Dlanll Ny o AL Gagedl) 586 e o (Sar Jara e
o bl )zl e L eDlaall oY (e Callaall dilgh (8w Lae Cpilagal) aa saadl GBS
(Alvionita et al., 2024). Dk ae 440 s GlBle cuils ) (godl) 25N 5o Slaall oY

A b iy cJand) By cJaal) el Jia dalgas g IS oY) Jasi)) 28 ¢ Galidl) delival Ly Ll
Ala 50 Dale diae 483 ige gad Cagucall ol3ll oay ¢ (Ferdian et al., 2024). Gold) delia Jac
i (b gty s Lea (Libile) Lilang cpaiile Cagpall sS 3 cole (K2 LB 1S5 Basall g 3
D) 3 eyl ) s @ ) (esanse) asenn Sh Oeiile 35S B gl gl agle
bl gl V) Bl A1 QIS coas Al Ll cpls e ail) ey Jeaill (Al g i) qay
(Houle et al., 2024): al5PU ey ula 29a9 Ao gisaas
aeall a3y 320all5 A4S Dlie Jilad (e e sasall SN 20 :(Calculative) sgdagall aliY) o

Jia) dadgial) Cad\Sal) Goin (Aalyl ¢ jmal) cBagadl (fie) Aadgiall 23lal) of Lallda dsjlacll Ladkal) f 2S00
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Switching Jigaill CadlSs Loadl Gl Jady a8 (g3l s & ledila e candll Caillss
- 9 R Agra 9 o=

tlala aly e O ol Sa Zeadl) adie ot Jaeall e caniall (0 J2as  AllCOSTS)

Al Adkal) o A5a0  Jlaaglly asiil) Lol VG ahaladl 5N das s :(Affective) galalal) )ity
Sl e kil i AR e Baleadl 3 daelly cladVl jsed Al ey ¢ slaiall 13g) Gy
AN ol dlaall Adlall st alel s Jala Al (e gsill 38 e (bl

(3Ll g U 3 ¢ eDlanll po dayas 2] Algh lBle oy ) Cings ol Jaae sa 3Dl (35t
anll 138 Joliny . 3alall plall o13Y) Cpaeny eDlaall Liny Baliyg e¥sll e (b Laty Lo ClBlall oda (ks
Basa (JladY) cdparal) Al dpaal o a3l pllad o ald (S8 2S5 pe Al agedtll alad
RSN PRER
lahal 2 luhall (e degana (8 ) WS eclBlally 315eill Gaeasi )l 2Bl Ladle S Jgand) iy
dalaiall ddall Lad) 8 lajsels J)Ss Lgnaal alad) sda Lidl) o Lasgaall e slin b (peilina (gialy

Al Gageal] alaf .3

AL (5o gunlls
Ol Gans Clgast un ABall Gagudl) Ml 14 .1 Jgand)
Olasal) Al doadl) | daud) Galal)
Glaadl)
Al Ggell (daeadl) Aald) | cldlia | 1990 | (Gronroos, 1990)
Lagas - °
Glaadl)
Al el @& | allaia [ 1995 | (Berry, 1995)
Lagas T )
. adll  Jlay)  dadlg Nl (A& )
ABaial) i | 2006 | (Sin et al., 2006)
Abalally Cababeall (A< i)
dle ) cdaadl) Baga ¢alnly) cddll ol
Baa | o> DB e 2024 | (1sikwel & Amadi, 2024)
eDeall g Juaalgill ¢ eDaall
FERM calaleil) ¢ Layll | sl | 2023 | (Bobo & Samuel, 2023)
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a— IS 590 ¢ Liayll e bl A lf | 1998 (Tax, Brown, &
& - J . o el J
Lagas @ S b)) ‘?J"N ‘ ) Chandrashekaran, 1998)
.. ccalaMall &= dAlaﬂ\ ceb:\j\ﬂ N
43.14)) lulea | 2013 | (Narteh et al., 2013)
iy P J:u\j)l\ cJlany) (dall

Al aalall Ao slaelh Aald) e (i jdaal)

ool ) ans A3 dplee 3l g Ui Jslin ) byl b Al Gagedll Gauliall slel1 laal e
Lagale IS5 AL Gagasl) asghe okt - Shsiall LD Jeabas GUaill wudsy Gabaind () g bads e ale
« (Berry, 1995) 5 (Gronroos, 1990) Jueel (e cJlaall 138 8 5300 il )l <) Laind ca3l) e
2an gas Ga) lad) Cagadl cdn)All Gl 5 AN Gagal) duaaly A8 L€ Doul aalia o
CaaniS) Al el s28 5 ey cdassll aa aloling Jaenll doaty pilie IS8 Jad i Saealiy Lawads ST alad
Caniagl LS Al Lol 5l 585 (go\Sal) 5))a) Adlad (ABDad) 3 Adolal) (V) Bagn cialanll s i oLl
(Sin et al., 2006; Narteh et al., 2013; Isikwei & Amadi, 2024). Jie &lal)

ety nlee L o alaeV) 5 ¢ Baidl) Jlad) b dd)all deedle SSY alalY) yaa)

Al ol yal) gl il AaS dgl¥) ellae] 5 (Contextual Relevance):  2.dll glud) dagda —
delil) o € (<0 adis Al ddadl) deadl) deglal Dyla (Galidl) g Uad 8 pals (K0 Laydils Lgulled
¢slenll o Bilae WBle oliy addl)
A A sl e S5 & (Theoretical Significance and Frequency): )il 4l duaal) -
PN g A8 iadg (ABall Gagucl] diasaliall SVl dnplaill o 3lail) dulle A gnaal o xSy Laysela ) Sy
¢iyonall Al oda e 2B 5
S Wogen Lebisas (Sar ) 2yl ls) & (Operational Measurability): esll (ubdll LY —
Al ey Lae (DL 5 LAWY IS Slaad) Gl @lgl DA e Galidlly ddaadlall 3B s

¢48gigag A2y Llily pen

Dlaall Wolue b danl) cyslaill jlae¥) cpas 33Y) 5 (Scientific Currency): | ghill 48|gag dlaal) -
(Isikwei & Amadi, Jia Zaal) clulal) s ) S @lllg o g 51 delilly a0 Jsatll il
¢ (Bobo & Samuel, 2023). 52024)
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degana LAY aadl (Comprehensiveness and Non—-Redundancy): Jalall axe ddgadd) —
S obS cuat e andl ae cdaanlly Gl G A daliay calss calite ast sl (e AlalSia
5l el catladl) 3l

Ay s o e gyl & (Foundation in Established Models): 4i.), zild ) sliwy) -
Lodll Bags zlsad Jie cGrgailly daodl)l Baga Jlae (B L Cayiee Al #3ld ae Ak B0a
. (Parasuraman et al., 1985)s)sh SA(SERVQUAL)

Gosndl) axsiad (JBal diee e Aless Asale ) (aY1 3] Gmny alasid 5 pulaal) 038 s b

Jio paalie Ciandind WS ¢ il IS8 o)) dsanll g Gy Auscsall Jala G e 30 4l sl

Lol i) sletiad 5 lad Ahad) clahall 3 e sinsas G (S5 lguld Dismaal [l Abilally A< 5540 Aad)

Ay Juaty) Jie Al (93] slad ae al) LSl g Lglalanl 1adal)

iaxal) 818 dasal 53sa 1AM Slad) st 5 Guliie 5 e IS8 duagiall uladll oda ulal Lila

Al 028 Lgnle agiin ) Aall) glaall o (Sl (golSall 3ly) (Jlay)

Service Quality :4aail 5352 1.3

Gisaad) e Aol 53 ey nsgie A (8 Slanll 3sn 3 Cladd a8 DL Ggel) B Aardll 53sn
E1aa3 Ly gunsay 401D ani Aolee g Aadil] ladl) ¢l agSlls edanll Culadsi o G Sy ¢lgapas ol
pailiad] Dl e page IS (elill) dana Lgleny Lae cydall edle Lially ol dialls il ¢ aadld) olall) oL
(Ikraman & Syah, 2019; dabaall cule Usally (3lsa) croen Laaal) 5aga sladf Cabian L dugaldll e cileadl)
Slanll Liay a3 8 Bamy ¥V ehn e G (8833l Jlae b dals Dwilianingsih & Indradewa, 2022).
-(Ismail et al., 2023) (alally 4l Jie dpaxdl) ilelhdll 4 Lals ciladaiall Zooalall sl

e agpal) Cladg el ol Al e aidl) 5)8 ey Al 23w agghe (& GaLll) delia b Aeddl) Basa
EalieY) daugaldl  :SERVQUALZ 3sa3 s Fcay dlad dsed (g 05519 A g Shadia ciledds s Pl
Bags it ¢33l 3w & (Parasuraman, .Zeithaml, & Berry, 1985) calalaall ¢ jlecall cdilanay)
(Bowen Luaddll (ujlailly dydall celill o € <8 aaind Al de liall dapdal Bla dald s daxal)

asadl)l Canial Jie Jalgrs Chguall ciladgs o Cus & Shoemaker, 1998; Zeithaml et al., 1996)
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agials) P Lnexall lelalll (e dlodis DA (e J<img « (Abrate et al., 2011; Kim et al., 2019) sl
as Capailly eladll (A Lass 3aldl) 8 deadll sasa s (Bitner, 1990; Clow & Vorhies, 1993)
deaall Baga ulialy « (Wisniewski, 2001; Ali et al., 2021). Jladd Lgulld axe g dugald) j2 lgianlal
SERVPERF , LODGQUAL (Getty & (Thompson, 1994) Jis difise clgl yshis o5 ¢3alidll b
s Ao sl ol <5 . L) SERVQUAL 3gail il gl yiias Silly «(Cronin & Taylor, 1992)
Saally eDaall Liny (int & culad ein Laadll Basa ity agiladsiy 43)lie dediall deadll Cagrall <)gucs
(Nigasa dlaial] de yu 32Uall b Aassll 5350 dagal) cilsall Juii (Abdullah & Afshar, 2019) dudll)
L) Gl clalaal 4l e syally (Zenker & Kock, 2020)giksall 5.1 & Jepee, 2023)
Lagisally dusgalel) 50 Cus cedlaal) Ly o dandl) 5aga alad 8l Cabisy LS (Abdullah, 2018).
Lal€as) 3alall 3 deadl) Baga i3 cdledll . (Ismail et al., 2023) e il @ld dalgeS ddaially
(Saleh et al., 2021; dauiag shaaio djal madit DA (0 lajslaty Caguall Ciladg 5la) Ao Gl 5
.Abdullah & Rahman, 2015)
daadd) Baga aladf 1.1.3

ped el (i oadlis alle . eDlanll Liay daaty (Baidl) deliva b age yeaic daddll Baga a3
upad QS b dadine 2y o3 sald L Andl) Clawgall dphainly #lail Caly 30l s3sa bl Gads
M) apmias b Lad dediall dardll aganiiy oDlaall Cihpeai (Ao b IS8 sy cdlalSiall Cauall
: (Ali et al., 2021; Pillai et al., 2024; dxill delia Ghu & Laldll lgiaaly dardl) 5asal duedl)
Tefera & Govender, 2016; Yarimoglu, 2014)

(Tangibles) :4wgalall o

o Aeaiad) dsally ¢pilagall selae cclanall (Abedl) (il iy danill dusgald) Zoalall jalladll s
ol il (Ao aueaill dnila (GBY) Baga dugaldll Cuilall et (Galidll delia b VL)
I g LtV (K5 G (o Faaal 3 dsgalal) Cuiloall jiiat . cpidagall cacsyll (g3 48Ul cdalall (385l
U b el ndy adlie Go Budll ud sl LS agind e pnS JSE iy Caguall
(Ali et al., 2021; Pillai et al., 2024; Tefera & Govender, 2016; Yarimoglu, 2014)¢=Y sl
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(Reliability) daalaicy) e

wt segll eligl Jadiy ade slae¥) (Sary (382 JSds Bagegall Laddll mdi o deansgall 5,38 (uSas
o AnlaeYl 2o gl 8 Laadll aankig ccDlaadly Cililall b 280 ¢ 31 8al) (ho mamaa (S doadl
& Aald (agiys Caguaall Loy Ao Hdlie IS8 35 G 80l deliva 3 Bas draws ol (3 Gl s
(Ali et al., 2021; Pillai et al., 2024; Tefera & Govender, 2016; ¢ Jall Cauaill <l @aliall
Yarimoglu, 2014)

(Responsiveness) :dilaiuy) e

Laia) Aoy acatg (Alladg dasjn dedd 2By eDlanll Baolise o deddl) sadke 8)dg dlazind () uds
23 Bl delia b LB (55\Kally bl pe dalaill e 8)0ally daelusall 3 42yl eDlaal) cilallal
Ao At G OsS 3y aily Ghgamll Cilalial Led 5T Ay b dage dlladlly dapud) dlan)
(Ali et al., 2021; Pillai et al., 2024; Tefera & Govender, 2016; Yarimoglu, sisliia (g)als
2014)

(Assurance) :glall o

& Bleall (V) lly Jadg - edlaad) (sal (il g A8 Hlgl] Ao agiy ¢agicliSy cpilisall ddjeas (3l
b Aals lgigaas adndl) slindl on pledall Ly A Rl OLYL eed Bl e Baally ) ol
Agigally 58 (ye Jle (Ggise Casaall adsiy (Al Balidl) 3 L Lpad sl el o € (K et delia
(Ali et al., 2021; Pillai et al., 2024; Tefera & Govender, 2016; Yarimoglu, ¢ pilasall xias (1o
2014)

: (Empathy)ihlail) o

alal) Slanll cilaliiad agh Gacaig ¢lgiDland duscsgall Lt ) dun dl) Lilejlly mdidll plaia¥) Yl
A aaidlly Luaddl) Lodll e e g cilaladll Y laad) mllian slaa¥) lelily ¢ add alaal s
Gaadall Colanll sl 48 w5 Alle 8. eDlaall oV Suais ot ¥ olad B8 b paliy G (A8l delica
(Ali et al., 2021; Pillai et . asdl lgcans o aclaally Galdl jua b4 2 Y qula Cilabaall mocay
al., 2024; Tefera & Govender, 2016; Yarimoglu, 2014)
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Service Culture : daadl) d3l& 2.1.3

Y Gla b Bl Zaaa)) mex Alaie duada Linglicd oo 3Dl Gigeal) ) b deral) Gl
2isg utlasal Ohysd Jsme (e i Loa cygilasall Lgna (ol all pilly uleall (o e sane Jod cdpunnssal
iy a5 cclasall o Al JLa¥l ye Jled IS Lead) yuleas pd Jil IS Jand « eDlanll L) (50
Ly cdaadanl) BED e culul 2 Laadll pia (@lad Bla it s Jelin Rigud oldl a3y Gl
i Gaal EY) G Oslaill aadi L ApatiY) Baliyy cAaginall gl Bl ccpilasall Dl Aadije lae
eDlanll Biaia dadd aadh ) Caagh cdcsgall J31y AlalSie ASkag duad dashiia & ¢ laidl  deadl) (e dle
. (Gronroos, 1990) saall deaall dacls Jae din 3y (uidagall Jaiads angt DA (1

Dt Cageall Liays cplalall ol e agale J8 55 3 clealail (gpon juaic 3Ll 6 deadl) il
AR (Adgigall a5 cpilasall dlle sulae i Cus (A8l Ciliosga Jifisal (ulaY) aa Baaiall 531 A8l
Les catlagall aliilly cadll ¢ juleall DA e dedad) A8l 7o) JET LS (Jlaadl (g0 Jare (aidly cdaan)l
A iy ¢ sUnall e yuall ¢ pal cddghundl) wl ap e A8 038 gkt (e Aalanall dsngilly mdlall g,
Baga (e Al ABE ol (B 83S) Ayl Slgal) 510) Cuali L agilal (s5inn piis cpilasall ol dngi aidll o2a
sty At A8l o il L ADle Apadat S BI8 3 (5dal) yeaial) 5y aeall Tadadil aalusy LS (dand)
Cpilagall 5aint (e Biina dao By (3135 ALY (o slal mani L) S s laliial) e
Olacal g8 dand 38l ey Ao 55l Galidl) Lo Gy A L agal il Gojats Gl Calaal Gaiat 8 dealisal
(Baytok et al., 2020 ;Andriani et al., 2019) .Duiiae lgalas 4ol paind
(Service Culture in the Hospitality Industry): 4.l 4c lua o daddl) BE @
ol A58 Clainally aill JK0 Cus caalinyg Slaall Dol o A8l delia b deadll 2lE 55
(Pelit et al., 2020): _i ibiall 5 dasall & Seall Gind lacay cpuilagall ol gl
daaliy lordl) gl 8 (gpead Laaal I3 deswgall 4lE ax3 (Service Culture): dasil) A3l Luaaf -
Coidagall Ciflgas Glolu dng gd .Aerall o b (gdd) Jelill daj gl Dl il s 8
Aol cOlelil) e dlaY) slasd) duasaaal Laulid 45 ((Employee Behavior and Attitudes)

¢(Real-Time Service Interactions)  lxill =d;l

29



Ad sl dwwidl ‘_j addlall éﬁ}-uﬁ." :ij‘ Jeaa!l

4Luald i (Simultaneous Production and Consumption): ¢liajiall éblgiudly gy
Cnlasally Casacall 5y Siall cDle Ll Cula ) (A5 delia 8 (a0) Cpaliiall eDUgaals 7 Y
(Touchpoints) Jlal dalas () gala gall prosal Cus 28 dad) (e «(Guest-Employee Interactions)
(Customer Slaall clysaig (Service Delivery) cleadll asss e jale J<00 fi5 Lee o)

¢Perceptions)

(Managerial 4,3 8w 3529 a2 (52l (Control Through Values): adll J34 (e )
S cdexdll AlE st ¢ (Service Encounters)ieadll cilslll ) A=dll gl 8 55400 Control)
Cpibasdl olu anagil L))l 40Y) ¢« (Shared Values and Beliefs)a< piall cilagisally andll aoas

¢ (Organizational Goals)iiussall Cilaal ca 4dil5 laias

4l — saxaal) 4l yualiell 23 (Cultural Elements as Drivers): dSaa JalgaS 48U jualial)

(Myths) hluY)y (Stories) jawdl « (Symbols) sl ¢ (Rituals) ugahll ((Language)
<o Lae copilagall iaall 35 Cum Llayats lajjeds deadl) 4 Jal dull (Heroes) — JUals

¢Caguall aa agBleli

dugalall e daphll il (Service Characteristics and Culture): 48llly 4asdll ailad
<ladll (Variability) s,aially (Inseparability) 4,54y (Perishability) abll 2Ll Intangibility)
clBally (Employee Interaction) ¢pilasall Jelinl sls¥) 28 038 asd o iy - Bjadia dadd 4l
(Service daall saga Ao S5l (Strong Interpersonal Relationships) 4l duaisll
«Quality)

CalieY) ae cdsanll e 55S5% danal) 33lE (5 of aag (Customer—Centricity): Juaad) Ao 5550
(Managing «Jleall 5)3) ki 13a (Value Co-—creation).deall 3la & (sS)lie ot oDleall ol
pillaadle paiig ¢ (Service Process)deadll dudee (A agasd lasay «(pilasall JuCustomers)

¢(Customer Feedback)

Lapdall aa Jalatll (o (pada gall dogall daadl) 236 <o (Employee Empowerment): (puakigal) ¢a€al
ekl e syl (Flexibility) 23 yall a5 . deadll Slgalsd (Unpredictable Nature) dadged) e
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Ll gjenally A 28U LS cdiyg pun (Problem—Solving Skills) = il Ja &l)lgws(Adaptability)
(Exceptional ddliiu dead ani (e (palagall (K (Trust and Shared Responsibility) 4<jiéal)

Service).

Al (Kay G Alle 4audls 43y & (Culture as a Competitive Advantage): daudlii g 43l -
Loadl) 28l uai (Alggns (Service Offerings) culaadll (g e 9 (Physical Amenities) dualall 58yl
(e A8l Glewsal (Key Differentiator) wdy jua Jales (Core Competency) 4iysas sel€

¢ (Positive Impressions) edleall (sl 4aily dulay) cilebidai) 3la Lgi€ag cla)) <5 G all

sle Aledll derall wlilé o (Four Principles of Service Culture): daadl) 43l day ) psaboddl -
5)2Y) ¢ (Shared Belief in Service Quality)deal) 53sa Zaaals Giidll Gla) tdud) (5ol da)l
(Treating  (ulagadl Jie daall dilas ¢(Integrated Management)Sleally (idagall dlel<ial)
Ll . (Treating Staff Like Customers). oDleall Jie (pélagall dilaay <Customers Like Staff)
« (Customer and Employee Experiences) élasally eSaall cylad oo T il e cguall ggaluall 032
dasiall Galal e (Individual Actions) Luall Clehay) declse & AEN (gHemall ulalls
(Service Excellence).iasll 4 juall giasiiOrganizational Goals)

Stages of Implementing a Service Culture in a Hotel :ual) 4 daadl) d3LE5 245 Jale @

(Andriani et al., 2019) : Gudll & dexdll 28l& 2wl daalal Jalye ao)l aas ey

o sl e sy Supporting Effective Management Standards :alll) PN julaa o232 @

¢ cpilagall gaen U8 O i IS il Ll andy ol Alladll 1Y) ulan 28,

Developing Management and Human :i..lul clbad)huls 2\:1)&,\3\ Digall 9 BN gkl @

Gl il Ll ylsd) 5 5)aY) dweal $hx o) 5)aY) e s, Resources as Core Strategies

¢ gaudll -l daad)

Gusedll e ay Believing in the Importance of Strategies :cilagiiud) sl ol o

sdle dlail o uilage d9ag Byg a3l 2 ladl dala cilaslial) sda ol laay o Celadl Gyl
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el gla) ¢ gl Jlad I sl i) sda Mi5 8 adyed (g iy Jaeall dnad] (5S)n (Catias) eDlaally
¢ 3] o daliaad Glawmg Zeadl) 8 aail) (5ai] Aaasladd 8121S i ey bl s

O 5 ¢ AL Bagudl) asghe lsagis of Cpilasall e caay Educating Employees :(piligal) Cagdls

AN bl Grsedl) Dolee el aaly Liad 05liay agild ¢ Lawai )l agalge I A8LaaYl adf 1550

Steps for building an exceptional service culture:dsliiu dasd 4818 Ly Ciighi o

ealic sae e €50 Gy cclld gainil L Cagacall Liayy Gaidll - Lail (g9 pin ¢3S (3aldl) 8 Laral) 26l aa
( Michaelides,2017):44la

Training and Development : ,ghilly cujail)

ool e sy (Developing Cross—Cultural Intelligence) :BUEl saial) plSh)  jighs
rrall allal) agd iy (Bl saxiall £lSA by CpaanlSY) ale o d82allg dalid) Loy ) cilaslalls
aliiaall Jeall 23y 5 S8 g onll (panl&Y) "OKE 5 dalull

Ofinall GuanlSY) cualedll e s (Integrating Theory and Practice) :dujlaally 43 gas
doylail) e DA e ld 3383 (Kang - due Lain W)y Lahaally Lol ly dudlal) ddjaalls dalall agidjoe CAESH
¢5aaal) daigall Colygall 4 dsjlaally

Crmanl&Y 3alial) a @kl cuy¥ selww (Mandatory Hotel Training) : 3aUdll 8 (glua) cu)s
fagiadd A8l clig dBadl) 8 agijat jogha e

plany alad o 2823l ey <5 O (Learning the Spirit of Hospitality) :48.14l) 7 g alas
(3 paall Cuaaty el el ailagall g sk (Continuous Training) : jaiwall cu il
cilal) il gall Lala (Focus on Language and Communication) : Jualgilly dall) e s
cJaadl Dy Cagrall ae Jladl)l Jelill jlaal
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Recruitment and Development :ij.hfdb Comil)

toalaag AAIAY) dl) HISE GuenlSY) alei Cay (Care for All Guests) :Giguall auaas alaiayl
tagiadd g aga emﬁ\ﬁb (gl @\AAJ ebh‘}[\
(Preparing Graduates for Real-World Needs) : adall allall cilaliay OmandlSY) s

5 Gl Glaliay Llai) agalad 5o adall allall Glaloay Crandl&Y) p g o Gl e caay
tand ill Y laa g acUadl)

LdliaY)  as (Developing  Exceptional Employees) :oujsaiall  (piligall  jagh
(Communication Jwalgll &)lgay «(Spirit of Hospitality) déluall 9,5 «(Professionalism)
Skills) «

Lnlidl Gjlgally dvmddll e oly cpalasall jladl (Strategic Recruitment) : au)iuN) ciuigil)
a8l de lial

Cylad g Al ek a g8 gub.&\ —axgll :Creating a Unique Experience :5. 3 3.»);3 A,

Assurance and Support :acdl) g Gl

Laxdll julea o Lliadl (e (slgsue (nilasall aaes (Universal Responsibility): dlelil) 4l juall
¢ (High service standards) .l

(Continuous training el ygklly cuyull dacly 44 g (Management Support): &3y asa
¢<and development)

sl i 9as (Guest satisfaction) Caguall Lay Jas (Guest Focus): Gigsall (As 5.l

v

\

\

Communication :Jlaiy) 3.1

oLy Cangs lelasy Leangall o Jilesslly IS8T laglead) Jols ddee a0 AL ugeall b JLaiy)

gl Ay aals Jold ) 505 (Al dpecyll e g dnenyll Vool e el AN Alighy g8 ClBle Hjatg
AN juiaig ¢ Oglail) fpeans (AR 50l ) Jladl) Ciagy (Ngoma & Ntale, 2019) . clasbeall canliall
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Agigas A28y lagles aadi o S pe cAlelSieg degiie callad aladial cally LAl @B 3
Rabiul .Jsshll (saddl e 2giVss sl dlobee e 55 dulad) djad 3l ceDlaall cilalia dilaiuyl
(et al., 2022)

S g Abgrng Gudll o ISEY ) legladll Jalitl danadiio Al g Al Glangall 8 Sl Ll
Alaia) (Bandll clesdll e A2 Slogles g Jady (A8l delin Bl 8 2Y) Al Sl a3ty Ly
padiien Lleling DalSie 43sS aay LS @lyuaally (g jedls g3l Ao agilialy cisuall (golSiy )l
Baga Gawnd I Gagy LCaguall AN (goalll poiill elpg cJlaty) Shay Bac lual) JashadS sanetie culgd
3V Suhaty Call Apat Cppnt b paley Adleds agiled s 5ol cCageiall Vs o3l A ol AS)all deas
(Boukhaoua & Habbache, 2024) jaically «aleill craalgl Jealgill A (0 Gasall  aodail)
(Rabiul et al., 2021) : 8 &8l Clswgall b JuaiV) 539a] L) jualial) aal Jias

G5t Geiall Jlal¥) DA e ARl GilaY) Gaiss Gle S 53 a4 Effectiveness :dduil) o
¢ yulaall Sllgul

e Gligaal) Caiatig Gl anls Ayl Jlat¥) e 5l oo a9 Appropriateness :dagdall o
(L) Falial

Juinly Jla)) 8 K8y dadl ye g dulad Cllga pladial a3 Comprehensiveness :dsedd) o
¢ Jilu)yl)

(Ol el Al LaDlall LY sle)e & Sensitivity :duulual) o

(JlaY) DA (e aiese (S8 CalaaY) i3 e 53l ey Continuity 4y i) o

taly S @lehally aelsilly blliall Juag Sy Clarity :zsagl) o

(A0l Banmg Aaliie dioylay JLa®Y) (5| Organization :adaill e

(Jlat¥) DA (e cpilasall ooyl bl e 50 e 5,3l 2 Persuasiveness :g Uiyl o

(Jla¥) A duslalall Cuilsall sle)ye e sia; Emotionality :duiklal) e

{zagy i Jlady) 41 1k Transparency 484 e

tdlat¥) ddae A Jelilly A5 L) padis (e s Interactivity :ddelil) o

(palai¥ly Cigal By Jai¥) cuslal (a3 e 5,300 a5 Flexibility :digyall o
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telulaiag (3uiie Jlail e Llall sy Consistency :gluiy) o
(JlatY) Lolee 8 Al CalylaY) aaes @llyd) Jadug INClusivity :J gaddl o
wliall gl 8 Slagladdl a4 2ty Timeliness :cuuliall udgill o

Complaint Management :(55\<ad) 5, 4.3

Oe abeilly ol IS Lgardied A Sl i) degane A AL isedll Gl B (gslSall 5l
Llia¥) ¥ ane et b gieal (a5 G daand) Hlai b dalaiall £ gige Guali ale] Cargs dandl) ClBlis)
WD) e o pale IS8 5 13 ASED W oY) ety ¢l DS LS pie pe eDlanlly
s LS ABal) o2 Juaas 3 50 Lgd A, e Alad) il o SLie W) 8 38V e a5 A8 (o degal)
BaY) aalid Cus cilasdl) g Ui 8 Lals clayshiy oDlaad) e o lial) & "danls Aaal (go\<all 3yl
35 Al Bageiilly (g5l 513 o i) 138+ Dland) e 2aY) Abigh Bl ujaty el b (55l Alladl
(Tax, Brown, & aally (s:puill ALlSiall 35gall (o sulad 52 (KA 53] Cliniljiad os Laaa) o
oKl Jalats duyall (solKall Aadlas : ualad (y9ma (e (55K 8))3) Calls cChandrashekaran, 1998).
o anlly cedlaall Liay 33 el cloadll 25l mope Jad 3y Ll (ol dallee callan A0l
oS IS Gl eDlee el A b Ao gl it 8 Aeadl) slajiad Dalee o WS L ASd) daadd) L)
DIl L sad) Gl ey il ey gl 130 o

Dbad) yaas ) duliall s3a Cangls - Sy JS gibles 313) daball miid (allaa) (gl dilas Ll
Sligise B o Dl 03 anend (e Al Slojlaall 8 atl il <O Lalusids ¢(g5lCall dues
G\l sae aliy eladl) IS (uiat 8 de by Lea cdacdl) Baga Cpeat Sange Cilgangi gy cdscall
gl g5 aa

s e 35 A Gl s s o V) i) gl ae Jalaill 3yl Joa bl By o2
Al e sdle . aipdail clald) igig Lol axdlial 5kt acd dgag e a )l e @iy LlleaY) (55l
Aaadlll Jleel) Gl 8 ddlaa) (el dalatl dilee cilinadss oo daanlSY) ludl) B uls 3sas 3y

G plall e Tags pleia¥ly Slubal (e a5iall elya] g e ) Auenl) Cillaily ssad) 5 ysel V3 ud
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(Hsiao, Chen, Choy, dalxicwg daialg §ygems daddl) Baga J0jasl dad (55 a2k asly Lals ((gl<all 5y
& Su, 2016).

Jag eDlanl) Liay adal Alladll Llaia¥) N Cangs AlalSiag Aungio Ailee o 283l delia 3 (5\<a0 5yl
ol Arsssall (8 (g Aadaia dulaiad Dolaal) 038 panats L Aiaidl) ciliial) 8 agiyat ol Lgigeals ) COISAA
aanll (s 3Dl el sale) ol ity AL ciladdl) alajinly cagilin] Bale) Caagy ¢eDlanll (oSl Lgaliae
S pe Jalaill AaelaY) ghadl) 8 dals ¢ il sal) (€aig i e Alladll (5K 5))a) aaiad . Aalaiallg
Ly Glo dandll salaiad 3sgn il jeie audi ae clolag JSLER aaatl cilelaly dalal gk 3ol
Gl s ae Al haghall (gpae dald (BlaY) Claly o balad Toia (KA 5l yaes .Cagual)
Sl Je Ll flas (A axall Aeadl) Auadl i) & gaall Wgineal agy . cpadisall ilgise Calide Jadd Al g5sall
ALaia¥) (ya ahe ) 2 ling Yiaa (06 L We g ) cdardll 8 lBlad] igan AilKaly Caguially cpilasall oy
(Parikh & Dutt, 2022). 48l cilaia) (e aall 3 kel

GLSslaally YLyl Alae cJall cileha] Alae tdawdy palic I o 2l (49lKal) 5))a) 29ga Dlanll ady
.;\A:\:\.lj\ Z\j\dcj 6@4;&3\
Aal o)) ey oDl (gol€E Byly) cladiliu) 1.4.3

: (Ejike Slasliu) oda 5y ey A8aidll cilinall el jija Lgi€ay ) (golSall 8))a) lailjiad e
& Daniel, 2022)

(Apology and customer retention) : ¢Slealls LliiaN|g \iicY) o

Laxdl) Jid Jodig Uadll e Adggunddly Calfie W) Jadas cAeadl) alajied Lbee & Ll sghad ))Ne Yl 2ay

g)l.\lc\ ?r'-) L_Jh.u{}” = Mb ‘(Y Z\:ﬁ}}.mﬂ dalanal) d).@ dbagl Ul:""“:’:l) utﬁl& J\i\cm ?M\ = Mb

Llaad LSl sty aat (olKal) ani aais S IGE G Y) cdeadd) Qi ae lehaY) Slisies o
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(Compensation and customer patronage) : sSlall diley g (augill o
gale Whe Gy Ldeadl) i vie Dleall lagead ol c¥lainl ) 535 jlie ads Qg Jady
Ll gseaally 25l Calaleilly anty of Camag cAeadll Qi eI da Gl Cpilasal) ol aay dugale g

tmaly JSi Glesladl) aaiiy
( Timeliness and customer satisfaction) : ¢dleall Ly cwliall cudgil) o
b Aadaiall daand Jeadl @l IS e pud ) OIS LS L Slanll (551 Blaial) deju o Jarall a8,
Liay a0 daped) LYY L ehdl) sale) Llgis edlaall (4ol alaial¥) de o G dulag) ADle lia . Ggud)
¢dadandll Bygea (pualdg e anll
(Quality of service and customer loyalty) : ¢daxll ¥gg daddl) Baga @
Llaay) Pla e Jeadl dadd 5aga Gatad oSar Aediall Leadll sga (Seinnes 482l g sl 3 oDlanl) 2igy
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a3t il i) g8 eDlaall ¢¥5 . eDlaall Vg 2oy cdaddll Saga 52 Ladie e liSIL Ll PR e eDlaall
ASA Gleddg ilaiie ga aginlyg eDleal) Lia) 3y )
ABuidl) g lUad B (golSal) cilles )4 2.4.3
paad lay sl dacdy Aadly 598 Jrand) e Can caung¥) lerdll deliva (e oy (50 4Bl g a2y
e Zlad & oty suiie palia) ual cagllsal (3l dgag L) 8 agiing Lagluall eDlaall olasind
5% it claadll g Ul b dals cligal) 8 oA )Y Alled e 20 Agaal @)y oA L2l
die lgilehe Slongal) o o dpaty dalse Tiw 25n9 ) Blad) i LS Lsgaall Sl Gingg 3)lsal
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(Parikh . daadasl) cilulaal) 3 Gled lgaudsi g (sslSall 5))a)s Zadad) 2ol dueal agd ( 5ead 39ag )

& Dutt, 2022)

Aalally (ASolly AhaY) sl Y cpe Jalail EDE o aainy (5Kl 53 rigas V) 23 cBondll 524 2
Jalail) i€ Jgn Cpilhgall dngis clgindlany oAl Dinl Al ag N Chlajy) sda g il e

oSl BN igai i3 .1 JSal

Mechanistic approach

Procedural guidelines
Facilitation
Processing protocol
Customer participation in
PreERS
Customer participation in
salution

Behaviouwral guidelines
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dial @langs () o) L) ololall o) Lanlal) Lsall gyl Jon Cagaall 4 K3 Llatial dalad g -
¢dlding
Aaiall dleylls alaa¥l Hsedll §3es e ccilal¥) Gigan die Cancally 3aidl) (p yodll Jua¥) ujan -

el po daltiad STy (gl ClBle oLy Al<a) (32Ul CBAAIL Bapeill pa e lilaa) olSH s iy

sda A ) bl Aalaialy LYl ity Bpele Colad wdi ¢ paiceall el ¢ Gueall Gavaddll DA
.eLc- J<én A8y 3..1);3 Ol c‘?_daw\ Je el SJL:D' 6(5@_;1\){” elanl) Liay (520a0 (e (St dalleds Chliagil)
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(3l g U 5 Sleall pe Gaiphall Baies 2aY) Absh GBe el Auew) Lntliin) 3Dl 3sutl) 2y
Geooill alad aal Jaiig « eDlaall Cilaliial aa eicnal) CASE PAS o JaY) Alighs duns) Gaind b paliy Cun
Goodll Jifine adimans (KA By ceDlaal) o JLalY) cdendl) A3lE daodl) Baga Goldll 3 AL
sSone Cam Ala ) Lwallly Aadtiall Linglgi€all (s ealil) JolSil) e € IS8 280l ciliassgall 8 AU
delall b Juadl 28l jase o Lliad) ae suoall bl sde GlalSe) e 8] g0 et (ganl)
o lyolal) o3l gaall Jish LGN agdl Cigadl (ha 2l eha) (ggpall o sSon WS L il Slsy)
Apageadll Caglas Aallaag dlaie¥) Salea e claill bl yighity ddelivall ililac g eDleall jlas
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P

De¥) by s end sas Aedd i S da ol casll Golidl) g Ul e A Basadll daadlall (S
Jadll 138 (sllaty Adliie oY Ao olig Bagall o 03ead By Bladia 4ujal arenaly Jaeall iladgh jslas
cpand) Lyl Ayl LY el i€ ) byl Lia s ¢ 3oLl 8 aanl) Lin)y asge HLESIA) (e
e 135 cehanll Ly (ol Gy el ialy LS L5535l alelses 4alisa et A Aklisal) o 3Lily 1y 5
8B Jadl) ol cplial) g caisants Lelae Liny lacal lginds 3ol (K A LYy Sl i)
Liay ped) Faadl il e 8ol 3aliall ey (o aiage (A8aidly Aalud) agdie o adl) Jpal
S clad aaiy eSlaall
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GM\ L«'AJ 1

e Y Algl Ble el daalal 8 J<8 Cus mali dae gl B gl as eDleall Ly aey
Tl e oyl (g caiiian LS ¢ eDlaall Lin) asgie (il canidl) 138 b . paionall o¥sl) (Babaty ¢ eDlanl)
Olanal (diment Glidig ceDleadl Liny (ulid colgal Calida SIS ol + paicnall b yolaiy dudnial) Ciluses gl
) Dl (e ey gy 38568 eDaall Lin) Fpaal eguial) Jalusics LS L5paiall eDlasll cilaliial elia)|
cAaltiieg g8 QlBle ol Ll Yoay Jaeal) ae

S Ll e daadl B N (Gagail) bl (e 2a (53 ¢(customer satisfaction) ¢Sasl) L,
(Rajendran & Arun, 2020; Yuksel & Yiksel, 2008). cligiwall sl Ao 0yiilig 48y Lga sy Jolan
L g’ o i 35N IS L Gsull 'better mousetrap” "duadl o yiall savas’ 588 cule dgladl 8
o onS JS Dlaall Liay (elid &8 cddall o3 Pl Sdan i€ b el (e gage "dagian
Liay sinice 5 shaadie Lol (i) il dojecall gl Cold 3sal) 423l culatiialls — 5agall JlmeY) ¢ua
.(Gale, 2010) sl ¢Sleal

Pl (0 agag e Suai Glsasall o alld Las casgiall 138 (s2a0 Glamiall (SIS 2l (ld celld pag
s\l ae Jalailly ¢ola¥) Luliy cedaal) cilalia) aaas e 5Kl galiadl cii)s ¢ Ay il i
sDanll Joai Le sale G auli€ axe el ellud) 12 @il 5 (Gale, 2010) Laie (e Yo el IS
palslSa e el 050 (AT Lylas e ) cpealll e

S )lsall Garadl (e (Sa las coBlaall Lia) (ulils agd s Jsadll Clinmadlly Glasldl) 558 Cuagd
A3l 5l LY) 45 (Gale, 2010; Rajendran & Arun, 2020) giially 4ol 535a 505 3l
Slaall Cilabiin) 8 el (55 ey Laa ¢dplaill (3l & Lald ¢dlaall dasill adiig agh Ao S5l
. (Gale, 2010)a4aill Gla a5 daailats A< alels cagilislly agilaaly

Gl axe = a8sll 3ga @l 8 Lo cdegiia el cilbylan cupgls cileal) clyplaill 03 o (g5
ccalaty) dplaiy caggiall-daill 4,k ((Expectancy-Disconfirmation Paradigm - EDP)
Loyl afiiadl adaill (gylaill jolaill 138 (uSay . (Prasadh, 2019; Yiksel & Yiksel, 2008) e,
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(A oyl e eDlaall qulaty &g YD deadll Baga e Jalgan Dilie calyll peanll 3 eDlaal)
Awadhi et al., 2021)
(Expectancy-Disconfirmation Paradigm — EDP): culadgil) Cilad) zigei 1.1.1

CaSill (ggiee Ayl (e aainnall ((1.2J<4Y) ¢ (Oliver, 1977, 1980)cladsill il pas) 7 3gai a3k
G355 - ehyall ans Ll elaY1 gy oyl (8 Lo ciladg 43)lke ge i Dhaall Liay o) ((Helson, 1964)
w ) e e Gl ) L ate (55 Lk e ola) i) 1) sl cash dlla 1) culadgl) 2k
z s oY) « ( Barsky, 1992; Churchill & Surprenant, 1982) e ads Gl Ao 4zl (e
Byian ye (5sSa 38 g (LK) o)yl U8 e cladgs e saldie) any Gua clalinl daalgy ciladgil) Cal sl
(Carman, 1990; Halstead et al., 1994; McGill & lacobucci, gl e cleasll e Aals
ol L&(Danaher & Mattsson, 1994; Zwick et al., 1995). <Dyl (& uwm J, (1992)
8 DAL L5l et Gigan Allainly (adgiall Y1 ) (Bl o) cJgatall (Y1 andl) "Bl (aget
Uiy of oS cells ) 2Lyl (Teas, 1993; Woodruff et al., 1991). daulsi siay ey b Guladl
Y cladgll jelas of LS ¢ (McGill & lacobucci, 1992; Yi, 1990) dals clag G Ja L)l
(Oliver, (53, (sélal) of Fatiel) ciladgl) Calail ax) Laing (lacobucci et al., 1994). Lyl Gauay
oty Jad i I Y Liayll dolead Jajiall ciladgill Calyail 35 Jasesss 08 <1980)

Expectancy-Disconfirmation Paradigm — EDP zigai :1 .2 J<&

Expectations - . -
‘h“““-—-* Disconfirmation Satisfaction

Performance

(Oliver, 1977): juaal
(Evaluation Congruity Theory): cauiill (3;Uail) d,ki2.1.1

pieg (ualy [ gabs) g o(Lay are) (olu @l pae s s SO Heln Apaspe ddalig DY) oy
Ui ¢l3Vly ladgll Gl asge Ly gty (53 ecladgill Caladl st Cidlay (L) (ila] (3ol
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paal) Jia) olaVly ladsill Cleganae cilide aat samie lijlie Lkl sda el (gsinall e kil
Agliie L) Slisivnes deaiall 35kl 138 macy (i) Qoo adsiall caodl) lae woall cadgial) ilae
A Byseall aa duje s Datadssll iiall §ygem (3l zad o LS (Chon, 1992; Chon et al., 1998).
e g cladgll Cibadl #3sa Jhe o il ciladgl) e laldel oli colld aag .z 3salll (g5 254l
lbaas gasaiall Clall cilugat Load (<8 a8 . dilld) je cleadl) o cilanid) e gulall gl

-

(Dissonance Theory): i) 4,43 3.1.1

Bl Aiaiall e ledgill o cellginal dsla e dadad)l ¢ (Festinger, 1957) il Lk o iis
& ol ey e sdle (Oliver, 1977). Galall (Wl dabiaall Calgal) e Lglusly cDlastl s3a (53
535 B Lan cggiaad) o JE1 ISV IS 1) A il 35 8 cdplail) i LS aS IS8 ciledgil
Aail) aalew  (Yi, 1990; Woodruff et al., 1983).4ad5ll ddlall Clawiill e Yoy dube Glaws
Mg b el Al giylig Slasl) Liay sl 758 (b dgylaill dgaadll
(Contrast Theory): cplall 4343 4.1.1

! (Peyton et al., 2003) & 2,5 WS (Hovland, Harvey, & Sherif, 1957) colall duylas i
s adaill il (g5 . (Cardozo, 1965; Yi, 1990) e dalluall £ olaYls ciladgill (s ciliglanl)
g Sla IS 13 (eailing L bl CibadY) g Lajll pae (ST ¢ alagY) CiadY) g Ll 53l )
okl Ayl 55 T Y) clgae s Bagedll s Giams of Cn A bl Julis - i ) ¢ Slal) Al
LS. skl gaall e Lyl plSal 5 ASLa) Tages SSY) G pral) colibanll Jaiy 38 sl Jodll 259, e
Glagnlie b ddul) e o c¥ilad iy Lo oSate Lpode Gy F oaldd IS8 Lduls of
gl DlgiaY!
(Assimilation—Contrast Theory): cplall-Glaiud) 4)ki 5.1.1

sl i . cplill-laiia) 4ykas Anderson (1973) o3 (Hovland (1961) 5 Sherif Jae Ao ol
L (alall) asls a8 Al el a2 Lai o Labatind) cliadlinl) Jalas 4ad 23 " Jod 3Uad' 4kl
Jolas Ll (e a2l o cladsill Cibas) ae (uSlgiesal) Jolad 23S agdl 2etl) (pe Ak 130 Jsl (3l
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ciyil a8 ¢ (Oliver, 1980a)ikhbias culS Loyl gl of V) eulally leia) chdlb o Gadsi)
ASDHIY) LAY bl Gl Gubis lat Lasd Lass Y e3Saall bl Gl dungie Caslaa
(Negativity Theory):dulull 4345 6.1.1

olad Al 2 293 ) a5 Lgdll ciladgill of (Carlsmith & Aronson, 1963) dulll 4yl (o i
pae A bags of K00 gl pac s cilaBsil jlas (e IS o i 138y« il ol (o) OIS elgms il gl
Y gl sl el U8 Lo coladsl Al Akl Culsall e ssunll dydail) o2 bl (a b L)l
LAY Ll Gilains g lelelin 40S 5f lagung ST duladl el 8l Led 0p< all Cagplall Lol puuds
Jaa Laitie ol las dille Cladg aay il Aailie dalyy Slaall Ciladg 50 3 Leall Laadas il
(Comparison Level Theory):4iliall (§gima 4y ki 7.1.1

& La Tour & Peat (1979) < s «(Thibaut & Kelley, 1959) a3l (ggine doplas juia
Colats eudylall cladgally cdiledl Colaall thaaaie dlhe ulae Ggendion (Slgiuall O ) cllgiual) L)
La Tour ¢ Labe L ehall U e ciladg e Jagd ciladgill Cal il ragas 3850 ae padlin 138 . 0 AY)
e oS) s W Apld) ol o U Dadie (Bl e Al juleal duaal e ssuall& Peat (1979)
Dabaad) Gl gl ) i Akl sda o V) dilial) cibiles gl AL (e p)l e L aubal) el
pladl Ll e Sl juleal) o3a Jolis 40Ss ditise Cilga 8 LaasSh axe [ aash 2 Al
(Value-Percept Theory):d)sal) dasdl) 4,5 8.1.1

z sl LS A0l daasll 4pk5 « Locke (1967) Je <l « Westbrook & Reilly (1983)- sl
Y 8 adgie g Lo oY ccladgll (e duadl 33k Hlare dibia adll o ) Akl sda s L coladgall Cal )
ssaall calalis Ll VI ciggdl il Al 5 ¥ cladgl) Gl o agiad ) celil Lastie 5o Lo pe ilay
A alaaa¥) e 5ol (e Aoyl s3a S Al L Liayll pusge agdl Cladgilly adl) e US ed duadl e
iBley aidl) (uld Ligra s Loy cdaladly 283 Giladl 3 dals bl Gl zisai 4n an
L ladgill aa Bakadll
(Attribution Theory): sy 4,5 9.1.1

o il WS ol Al yuiss KKukla (1971) 5 Frieze s Weiner Jae (e oulud (S5 i
O (Lo dplad) dalsg) miliall pSlgioall s 4045 ¢ (Folkes, 1984; Bitner, 1990)ellgiall sl
Dby (s [ A1) Gl salad @D e Jalgad) s3a Gl w dame dalse () bl Dla
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G lesad A lgalasnal) of gas b (pSaill BB e [ aSaall W) WSanll AL o e gt [ i)
(Folkes, 1984; Richins, Luayll alKals sy o dlia gag GiladY) cjglal a2 ¢ g5lKally Liajll axe agd
clad gl Cal i) 3 el alaialS aliwy) 4 ylas 5 e sale celld ; Oliver eSarbo,

Il IS ol dykas Jass ey 2451985; Oliver & DeSarbo, 1988
Dlanll b 353) agh 3 Bl Lgh eSS L ladgill Gl e Sl) Clhlee aasi Lo Qb & G
Alad) Cplaall olas
(Equity Theory):dllal) 4545 10.1.1

Swan & Oliver, 1989; Oliver & Swan, ) dlall 4,k S5 ((1963) Adams Jee e ol
I Gla i) Lud @l Gl dasiye Ll of G edts colabad) 8 Glaty) e (1989
Al yelaiall el sda A a8 .00 A YL A ke o(Aleaiall CalSEIL A5 jlhe slakadl 2leall) LAl
- - e ‘?A B> J) Aaaniall caallsl 1) Lalial Aal
o i V) ((Fisk & Coney, 1982) cilaly) ciljseaiy elaa¥) dolall Ao St DA o Liafll e
Cilide 8 AS0al) Allal) i aiad s Lany oladsil) Cilyadl = 3aty A3lae aleia¥) (pe o) ety Jans
il Cilgalsa
(Hypothesis—Testing Theory) :cilbuadll jLad) 4,45 11.1.1
. (Deighton, 1983)ashll sai juad dgas pa Lagec ccledgill sda HLadY cojlal
(Cue Utilization Theory): cLay) alaiia 4k 12.1.1

Laly (Rald) cleadl) dpaga clla) abaiul syl o Sleall JVaind LaS ylaill oda - )d
.(Kakaria et al., 2023) (_aud) cdlaall Aa3la))
(Stimulus-Organism-Response - S-O-R dilaiu¥l-all ol il 4k 13.1.1
Theory):

Ak cililaial ) gk Lee (A A) Y1 e (Odal) a5 Cas kil sda &0
.(Pandita et al., 2021) il ol e dnld) Ll S5 cddadll Jlaa

(Adaptation-Level Theory): casill (s5iuma i ki 14.1.1
paibadlly Bladly Siaall Al Case (sima () danlls clyiaal (oS ALY O ) Akl o3a s

C A Ll gaad) e il Gans ek A - Cilasil) e 35 baall 138 e cildhai] LA il

(Helson, 1964; Oliver, 1977)
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(Opponent-Process Theory): silaal) dalaall A:U.Eu 15.1.1

Dlacal e 5 lea 3280 o I 8alcae cililee a3 su0al Guahalall eV G £ylail) o3a m jiis
. (Solomon & Corbit; Oliver, 1981) Lzl
4abud) & (Person-Environment Fit — P—E Fit) :diully gaidill g (315l 485 16.1.1

O G asgid’ Liad gl aasindl aY) mllaadlly o(P—E Fit) 25l (ot ll o @il Lplai s
Gpnill ol il g ilas o (4alalind cdad c4iling) il Gailad G5 520 I " Cisally Gaddl
Ay ls dadl) (u cuslial) = 3gans Wiy Ualsiy) 4oplaill 038 Lasiig (Pearce & Moscardo, 1984) 4l
Glgt Laaiad Lyl ] ailyguaty 2)al) aid o 3ilel) (o050 Cua o(Value—Percept Disparity model)
(Pearce & Lajll aaeg algay) ) @ilall ade (035 Lo cliayll ity codliad) iz e dalial) daady)
. (Reisinger & Turner, 1997) ilul L) o) ¢ 3élsall 4a 0 <l LIS Moscardo, 1984)

sl Jie ddhide i el Cus codlaall Ly e e sl Bally Gt o Gl Ak a3y
il drdag ¢ tad) dgay hlial) agh 8 Akl a3 delad ddabudl Jlas (A dudifiad) GlSoladly
Bl clulny (4wt IS cidda a Jiadl) (4 aSluy milad) Ly o cplaall sda 5 o
il
Cladgil) Cabai) = 3gad Jia) Ajlaall z3lad (e e ¢ eDlaal) Lia )l ddlidae < pads lplail) (pe ddall et o0
el Baliil) Ziled ) Youay o(AS)0al) daal) duplaig 45)aall (syine doylaiy caniill Golal) ki
syall (Al cllas Jalidy . (dubud) &ty cplali-Glana) Ay oulall Ay ilal) Ayl i)
(Glaiy) e S5l Allaadl dplaig (il i e S5 3l sl Ak e ciaiae cilgs e
Guylaig 529l i b LYY Ao Ayl (el aniy 005 JoU ) clumpdl) s g
) et (Al sl (i ddaig (Aol lilaia¥ s sl G dani Al dlailY - - i)
@lgall dpyhaig dpbalel) Cllaiu¥) el judi A Baliadl) dlea) iy (CaiSia Hlieas colaill 45)l2a
Aeadl) Ly pe 2l @le o S5 (Al dally pasdl) G

&"_11.1_3.‘93 O A Gaa‘s:lj 44:1.5. B)Sj,d\ ‘J.Ab:d\ 22a0 AA‘; J.ij ¢ e lazll L«'a‘) e}@fu C'_ll:a‘)u\ 224 e.ﬁ]
Aa2dl) Baga Cpeant Gl find pghaig gagedl) Giganl Bacld b ylaill sda J<a5 L agil€olug agalaty ¢Dlanl)
cedlandl Liayg
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Jeard) L) asgia .2

haad) ooy lginnys Lalas (o pale JS5 S0 o) OsSe ol delia (8 Slaall Lia) Jia
e Bk Ll ) adyg aas Dlee g Lae cdnlag) Gl LU « 32dlh dnagilly asall ) (sl
(Peridi¢ Ludlall Jlo daxall ¢ Uad 8 4uudls e o Laliall aga g5 oYl Lasiye eDanll Lin cilly
Crojme cbgad (3l fpag e dlail) Akl ¢)auS gl eDlaall Jony S Prodan et al., 2022).
Aol cBagall AL dexd iy @lldg o(ggead Liglyl Dlaall Liny mie @l o Cangiy () L dirans el
Baga Lbad cdacdlill Baldl) diy 8 lgled il Glladlal) real paidl aadly ceDlaall Gilalial
Gledl) Jadii Jalgal) (o deganar S5 Sabae doand dilac 8y csDlanll Liny (3aiail Ll dage dordl
(Ali et al., 2017).doe a1 & gseualy cdolal)l ol gall cpalatil) ¢ pilasall ol cduclay!

olal a9gaeS Slaall Ly ) s Le o) adies b cballe e (3iiag nse et iy (us b
Jalall pfinng Apatl) Cilanally Cuilasall e Loagll ey 5 Lay cdoasll cdlelial SN ool (e e
(Apfiasari & Rimawan, 2023). (Lxasilly 5Ll sale] & dae )l =  dgal) eY5ll) eDlaall 6¥g A un)l
ciaiall il (s e cdaloadlly 380l g U b AgmslgiSall gl (355 Uiy o ccllh ) i)
Ja LS (Nannelli, Capone, & Lazzeretti, 2023). A dabdl @lyaliag egcl.ﬂam‘ﬁ\ <<l
Gaulil) L3l ey Laa ¢ sDlanll ilalin Llaiuls ccladsill 5] il Gl e S5 &ysae Al
ALaa¥) leal) Uiy Voo ¢ Saalinal) dalocdly 283idll (350 3 (Aya Sofia, 2023). Zllal) peibially dolsicsal
«DUall W3l Ldl) dalida Hlai Culgag asgdall 18 Jadug (Munawaroh et al., 2024). deaall sagal
Aeliall ods b oleal) Liayl maalsll pgdl) (S Las o)

Mg s Jaand) Lyl dpibiad astlia 11 .2 Jgaall
(i i) L O gf aalal
Gl ) il e dinpls oK1 ceDleall Lia)l yilae Chuped a3 o) | 1957 Festinger
bda i (.4l pgliliiy elydll day (Bl aa eDlaall Jalad 404 agd
Lotic . wgSsby pgilaiinn (o GLaY) ) g el O I dlatl
LAl glglang Aall anes Gy pedy o ELD) oyl @llia (5S
pois ) . ellginndl ola Jlae & BV dialll e Cardozo oS | 1965 Cardozo
say cehall LAl dai € odleall Liay (glyy eDaadl clyf i Masl dolee

Al gl il Jaall Hgemi e daiay axill o Liajlly jseds
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Gl Jaasdl

Miny aill gl Lol see sagcehall 133 daim € oDlaall Ly | 1968 | Engel, Kollat

Aaxdl) ol giall Juanll gea o Blackwell &

Ao £ Dleal) Liay glyy cllgioaall élsls agd e Howard&Sheth <, 1969 & Howard

3 giall danll jgaai o aain wxil) ) Liajll jond sag celydll LAl Sheth
JAaaal)

150 L Sl Ly e cilagladll il e Olshavsky & Miller <,| 1972 | & Olshavsky

Cilasleall Job () Galdl) e kS o ) GoaBlinli- e &yl Miller
b S Slaslaal) (b 5 (Glaiin)) A agilafine ae Ll gial
Syl Koy o o a4 Dlaall Ly e s guday . (oailall) Lgas
cdaall Byt e 55 o $AY) Glashaall 5 clanill 5 3050l
ceala)y Jullg

cOmme Dbl il Wiy dple aSS) g ¢ ol aggie 9o eDaall Ly | 1977 Olander

Al ) laties cJseall Ly dudyal LbaY) ciladgs 3000 Oliver jsla | 1977 Oliver
P o 22 Dleall Liay o A 230l 130y oSl (g5
caall ey dadagl) diat xe Goall JB Jreal) Ciladgn 45)lae

Gl o dllgivad) @lol st 8 oald JolaS eDlanll Liay Jliel 5| 1980 .Oliver R
skl

On daely jlie edleall Liay (auaty «(EDP) LalaY) ciladsi 7 3sail g [ 1980 Oliver
djad ey lghiaad o L Bale cdia 4] dllsg Gas 8 AS)) dls
LCaaal)

s L f Reilly s Westbrook lgajél ) 4l aill 4yl ~ 55| 1983 | & Westbrook

B Uy e (3 als sty 2 Lo e B850 Y 28 2 (e adsie Reilly
Z3sa3 o Aexiieaall el (pe Yoy Jemil A3lae yulas pdl ()5S
Llay) Gladg

V) &lae ey Anplaall Adlall Jaenll aniss of #3saill 138 Js2s| 1987 | Cadotte et

e ulaa adll .al

Glylae ehal any cloapll aae ol Loapll dnaatl il Lagee adde il e | 1990 Yi
iall @l ela s eDlaall Ciladgs

Dlgaalls ehall Ljad o S alell agil) (oS Jpend) Ly Jiy | 1991 | & Johnson

sl i Je b e ae dlalS) Fornell
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Auall Slual! § Jeoad! Lo, (S !
Vel s W aladl sl ashy Leayll (1992) Fornell cae | 1992 Fornell
salel) bl ol o ydge 4 (ugedl) 8 pga g0 Liajll cals|  1992| & Erevelles
(sl ol edylanll Adlall Ll celpdl) Llgh el yid) Leavitt
DAY 20 Wl candi oSx g 52330 Aalaay Glaial) Jraall Lay | 1993 Oliver
B o)y dalial
AS5al olat ag¥yy sDleall Ly (530S dula) ADle 29a e X5 | 1994 | Basu & Dick
Ay dugaan Lila (058 O i Y Slaall Y e Alle Ay (Sl
chead) Uiy (e e
Liays 5adme Alalaey latiall Jaeall Liay o Liadl (32sedill sl Sar| 1995 |  Johnson et
Sl g al
sl B Al Cilaa¥) aaly «lisSall aal aal eDlaal) Ly ies | 1996 Morgan et
.al
Y aa ol Laajll (addll jeas' 4l Lia )il (1997) Kotler Cayey| 1997 Kotler
eilad i) Auailly (4 of) oxiiall @hpnal) ooV Aijlae e dalill
il L eliglly Jaenll Llaial' gag cliall 3acl Cinyes (1997) Oliver 25| 1997 Oliver
Sl) by 3 gt Aaadl) ) inall of cAeaddl ) iiall she b s
Gligise Gy 3 Lo DLl @laiall eligll o (n e (g5ise (LAs3
Sdajeall ol Ladlill olagl)
e il e lanll Adladly laill (giuse e Liapll Jad 3y Gain | ,1997 Oliver
-(1999 ,1997) Oliver wilslz&l | 1999
G Aime Bt o dexd gl e slat aeall JB e ilad) auis 2| 1998 | Lovelock et
Gpghd Cilpags 5 g Dlanl) Vg B (Wl o 2l ) (625 05 al
3l ead¥) pa abucl) 83L) ae dadiiall Jlae (Plel€ Jans ) dula
L) Lol Y] pgnlad o sl b deal) b gl
e Al ale 4l g8 Ll ((1999) Johnson & Garbarino 1 s | 1999 | Garbarino &
Sl lae e dedd ) dalud LlleaY) Dy elydl) djas Johnson
Wga (g )shases dnabalall dlsjyall & Saall o ) (1999) Oliver L | 1999 Oliver

Al A Alanll Adkall gns o Aulanll Adlall olas Lulay)
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Gl Jaasdl

- oyrasy ziiall Basa (alaty Lad ¢Dlenl] Lpwlal) cilalialy culadgill Gk
Glatie ehd e sl opidn (A1 g pedly Balacdls Headll o jaan LS
Alle da)ry ddatdie Aot edlaall Lyl Guigiose ud (Sass. dee 4554

Ll e

Ll (8 Al CalaaY) asly (lipSa) ol ol edaall Liay ies | 2000 | McQuitty et

ehal) ol Ao ja5e 4V roedll B o) jsall Gl Liayll Cualy al
(el ol cylail) Ldlall s cehyall g cclyall salel)

Ll ble dole N gag Al sl djas | 2022 | Majeed & all.

O e WS Aol ol iiall saga Gua (e diaendl il ) a1 | 2024 Nangpiire
Al 3abyg eDlaall eNgg ehydll sale] ) aau

slo Ofigaall 5528 Ll Jadig Leadll o) el el Jranll alall anitil) 2 | 2024 Nassé

ALl aalall Ao alaieYl Aall) dlas) Ga )

dese 00 L o) anill 52 ¢(B2B) clsciall edaad dualiy ¢ Al g hadl) 3 Jaanll Liny !
Gudl) 8ypum 1 8 Abidiall g AlalSie Cydge I DA (e Liajl) 138 2287 Cuny il ae Jaend) CDlelis
el s ((AaEY) e Dl liall 2513 lilaial) ¢ gane) Jaeall £ ¢(Laadll daang alad) Sadl) ¢ LlatY))
Slo oty Hdise nll ol ye Guliall Liajl) (sgicna yiiass ¢ Jaandl ladsiy dladl] dardll &35lie) @yl
" Jalatll daldilg Jaandl Vg9 A8all Baga

(The Relationship Between Customer 43.idl) dclia b A%uaaly sdaall Ly ¢ A8t} 1.2

Satisfaction and Its Importance in the Hospitality Industry):

« (Hospitality industry)aiaall delia ~\as & 7 G (Customer satisfaction) ¢Jasll Lia) e

aladl c1aYl (Customer loyalty) agi¥ss (Customer retention) cSlaall Ao Llaall e figy Cua

Al i) 8 sl o Dleall Liny milily Ciluscss pgh dueal sl il i a8, JleeSU

60



aduiall clucsl! § Jeoall L, S Jiadl!

(Job Jaall 4Dl 51 Darvishmotevali et al. (2025)" caiSis) (Jiall dose e . daadlal)s
J<in & (Customer uncertainty) Juwall () a2e5 (Conscientiousness) j.eally autonomy)
el yraag Laadhg LDEGL Ogaiay il Guilisal) Of agaili iy L AEaall g Uad Jaly Sleall L,
BSE e Cagylll 8 dald ceDleall Ly e Lae il desd ail Juadl (<0 cpigaae (935S
Adle Slgine o Lliall uldl sag dSalinal) Sanll cilaliin) po RSl il gal) (oK daaal 5 130

Ll e

St. @l e 1< cdanil) delia 3 ags BliaY)y oDlaall Ly B 3 Ojo (2024) Ean (Jiallyy
(Service daaall Baga (i 5 dnlag] ABle duhjall Ciangy . Lipa ()5S A 2 Groovy sJacobs
o« (Customer expectations) eSleall ciladsi duli of caxly . age Llia¥ly Seall Liayy quality)
) &bl cylal LS e Dlaally LlesdU (5y5 pim yal 55 oWl Hordd) §jay dradidiy Aoy dad DA
Hotel aall 4ijlaill Adkelly ¢ (Food and beverage quality)calydlls alakall saga e Jalse ¢
@815 . eDlaall Liay JSE5 (A dysma Slgal aals (Security) AN (Cleanliness)aililly <branding)
ceDlanll ¢¥ lacal sasall Al dhuiia dard p Areal 2S5 ) caang¥ ] Sl ae i) o2a

Pl G seal) aladl sa Lagae sDland) Liny (35S un cdlle Al 3y 8 253dl) delia Joxd
il gal) e oy Ladic 43933 () edeall Liay ey « Darvishmotevali et al.(2025) [l LSy .l
G 283l lalaie o ) el 1385 . cardatil) aeall ae nacall d3lge p Laxie s ]l a3l 8 D)
Sae Laxd ) oys angiy 63 ) ccpilasall AL 305l itall Jualsilly ADNELY) Al a5
Juas A& (Customer care) sDlaall Loy j92 e eguall Ojo (2024) bl celly e 5dle . 5jia
Jlad (i el e (Customer complaints) dleall (55l<a dallas of Ao anda (LliiaYly Lol
Y] Al GBle e Laliall Ludis §)9 puin
LS et BalS (griasalill olatll 5y ¢umdl <0 A8 delia (b dlaall Liay Gilad jolas agdl
LA auys s e gungal) aniill dijiasalad) il 235 ¢ Munawaroh et al. (2024)xasl

35ial) Gae Lo (@n) astias ihesly Gy sl LB g pa Faad)l Cilesiagall daaty cilalaD]

(furthcoming)«
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e nes 0S5 292 o LaalS cdBxdlly daludl delia & Loajll ey &ing 48)5 445 oo Laald) 2D
O Akl illals V) 8 cleadlis @lia JI5 Y gl Gl e pi)l) e g Alainall 43,8l sy Lia )l
el J @il alahpy i L . dulag) clala )l cluhall ans jedsh Gua ooVl Jia caniling Loa)l)
pdd sig i) il Calgil dpmpans COLATs dungie Claalie ) dalall cliadlall sda S5 . dula
cehanll Lyl A 5aall Jalgall eaca]

Aoy dadll saga @y b La cdibise Jalgas Al 4ag¥) saaie duhy Dlaall Lia) o ey adleg
(Darvishmotevali, Arici, & Koseoglu,2025; Ojo ,2024) bl a8 . dpaanil] A3l (el gl
Auslg¥) elhac] (PIA (e . 380dl) deliva 8 eDlaad) Liny ujed DA (e oSa A LY Jon daid 55
Loyl 53a0 (ol ¥ cplad s d8adl) Al (S cedlaall dile) Clisjlany aguegy (pibisal)l LDIELY
Munawaroh, Mukhlis, & Zagladi I L& «(s5iagalull Julail p el ) ALl . elain g oYollg
B Gl aaat e Guoleally Gfislll (Ko L ekl Ly Giladd ol agdl @ll1c(2024)
ClBle 8))aly dgatl) dxidly oyl 3 seieeall Sl ) dalall il o2 S5 L Adlal) cilsadl) dallaag
bl oluiall d8xidl) agdia b Andlill shuall lo Jaliall Dlasl)
sMlaall Ly Cfpdiga yohkai .3

o S I @l jiag )Wlls (Customer Satisfaction Indices — CSIs) eSlaall Liay &l piiga csha
IS (oY) o)) o Agign Bygum aaitiy CHLAN AAT) Gant 8 Faalud 8ol it G (i) e
sy (Hom, 2000; Rahimizadeh & Jamshidian, 2016; Rajendran & Arun, 2020). <lewsalls
b eDleall Ly Guldl jiag)b Jol Fornell o8 Lavie cclinlall Ll 8 selalls clydgall oda iy
Jsai ddads 2y (sdllg <1989 e (Swedish Customer Satisfaction Barometer — SCSB) asull
(Fornell, 1992).5 pial) cilaaally claiiall e eDaall Liay (b 3

(Norwegian assyll asall 4y 1992 ale LWilal jiag )l jeds Cus clld ey clyslaill cillgig
(Veljkovi¢ & Marinkovi¢, 2010 ; Fornell et al., 1996 .\= Customer Satisfaction Index)
(American Customer oSleall L)l (el dsall ol &5 ciaaiall ¥l 35 1996)
(Johnson et al., 2001) @l$ally cleliall 4o cuj BUas e (sl Satisfaction Index — ACSI)
(European Customer Satisfaction ¢Jaall L)l ‘é_wﬁl\ Dhigal) eli) & ga jelall e jaialg
. (Kabare & Kibera, 2014 ; Eklof, 2000)1999 .lcIndex — ECSI)
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QIO Ssia tmginn e eDlaall Liay Gubdl Joall e 2aall 3 liag jllly cilpdigall sda aodiud
Cagh 9 2020)  (Pezeshki et al., J<S algall 8 cilelially ciledaially ciligall (sgiaag @24l
skl 138 (Bruhn & Grund, 2000) oalall bydise yshi PUa (ge Jlaall 138 b 1yglai Lad Juasgas
dnlae Gpenty (LB oY) anii B slfial) Lgisaa) S Dlaadl Lia)y liag g Cilydise b yaianal
clelially cileUadll Calide b duas) ) @llal dlas)

s (Danish CustomerSatisfaction Index_DCSI) sSaall Lia)l Slaiall jagall s 2 |50
hiadl) sl e Laayiliy aaliny ciliginas sDlaall cyguai agdl (Martensen et al., 2000).2000 ol
e ded) cladl o any ECSE gl e g €0 Ldhladl 8
ol Calide b eDlaall Ly (ulily agdl 8l siall adY ] (uay eDlaall Liny cilpiiga 8 paicnal) skl 12a
Ao clpdl g Les deliay aly JSH Lualdl) Cagylally cilalia) (uSan cDlandy clilia) a8 7z 3ga3 JS
cehanll djad (s agdl (fialilly ClSHAN

Aol Apalai®Y) Ganliall Bslate ¢ abidl g il 3 (CSIS) eDlaall Liny ciydize sl caolyyl o
(SCSB, susull sDaall Liay jiag)l die 3Saal) c¥slaalls Lo Uaill 138 oY Ysad ST agh aniil
Ciled Ay gl Lgilhs e st )l o cdabid) 8 Dlaall Ly auii peul casdd Fornell, 1992)
SR daa clilasiuls ¢ (ACSI, Fornell et al., 1996) iaY) edaad) Liay ydige e cdiadl) il ydisall
ad 4l ¢ Sarwari et al.,) 2021; Sayah et al., 2024)Jic s20ns Ll Gilgay o cilelad e
Aaao ) ALl bl e alaieY) e Jsaill e eaill 138 jaey g Uadll elal s 5oy eDlanll Cojla
G Oaad) Lay @lydse 3lal il L) . oDleadl dujaty dladly ducsill Ganlidl med ) asg
abidl Gou & dashall (sadl) e = lailly o)l 050 (& sDhaall upas Lneal iy uiad (uSay dalond
Gleas Dol 585l JleeD sy iae pa Cpdalll sDhaall o wlie JS80 (giall) . palaal)
ale J<5 dal)

tedlanll Liay il ydige v’“ij ati paje b Led

Swedish Customer Satisfaction Barometer (SCSB): gugudl eMlard) Ly jiagsb 1.3

Customer Satisfaction ) sJleall La)l ihy ji5e Js\< (Fornell, 1992) 1989 .lc SCSB ¢,k
Rahimizadeh ) divngw delia 32 (40 454 130 Jss ara 2.2 JSE) (8 measall ¢(INdex — CSI

(Perceived Performance) «,a.l) V) laa V! il (S )a z sl 2255 (& Jamshidian, 2016
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zasaill adgiy .(Customer Expectations) Juall cilaigiy (Perceived Value aSjsall daall Jalay)
Ll ldtall G 43)laell G Sigiundll lgariion Al ((Perceived Value) d<aall dadll (o dnlag) dle
oS Al ((Customer Expectations) Jueall culadgi 5 LS . Layll (g ((Emery, 1969) «ilially
e head iy Ll e lay) US4 ¢(Bolton et al., 1993) dedll/miall el cilads
Jealsilly e Yly daladl @hpall cldgsill pbs . (Oliver, 1980) auill & (‘cognitive fulcrum’)
s «('costs of change') " juaill sy SCSB oy -ehynall o)V Lpanll (jlaill Ji Laiy ¢ 4)
Gl ASpaall jhlaall ccilogeadl) ot Jie) el ledlall ity A jal) Lalai®Y g dcsial] Cad\Sal
(g dsaill il Jiati Ll clbgiss e Ll ak (LOyalty) ool e iz 38 Cadlall sda (sl
(‘exit-voice theory") (Turkyilmaz, 2013; "<sall—z4 Al (Hirschman, 1970) 4 ylas (e saail)
sl Jiar .(Loyalty) oYl salys (Complaints) (gol<all (amlissl 4 Pandey et al., 2020)
‘?.MLJY\ bl uaiall (daall &)l yaiuly (Repurchase Intent) call sale) 4 ) jeds (3 ¢(Loyalty)
Aaadle ae el liall (g Lliie Lia) ciligins (e 415Y) SCSB il <uaiS . (Johnson et al., 2001)

.(Fornell, 1992) duilaiall Glsallfcilaiiall @iy cileliall & el L,

(SCSB) (saupaal) sSlanll Ly gigai 12 .2 J<al

Perceived )
Performance R
(Value) }

Customer |
Complaints |

Customer
Satisfaction
(scsB) /

Customer
Loyalty

Customer |
Expectations |

(Sayah et al., 2024): jyaal)
 3salll aasi (ACSI): Suad) sdlanl) Liay yéi3a 2.3

(Customer Sasll Lajl s 100 (e (wbiaS (Fornell et al., 1996) 1994 e ACSI 35k
« (Perceived Quality)a< sl sagall 1Laayll ciluee & Jadug « SCSB ) aiwsSatisfaction).
(Customer Expectations) (Fornell et al., Juall ©ladgig « (Perceived Value)i<)adl daall
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1996, Grigoroudis & Siskos, 2004; Hsu, 2008; Johnson et al., 2001; Yazdanpanah et
(Anderson et al., 1994; (asall o Daall oSs A0 535l (a3 al., 2013, 2009).
(Reliability) (Rahimizadeh & 4:sisalls (Customization) avaidll Jeisg Zeithaml, 1988)
(Fornell et al., &3)aall 4L (e a3 Las ¢ jradls s3sal) A<5ad) daall Jas s Jamshidian, 2016).
Bagall Cladgiy dalod) oyl (Serviced Market Expectations) deasall Bsull culadss 22a31996).
(Complaint Behavior) (g<all dlslus  (Customer Loyalty) eSasll ¥y ACSI andinn . dldil)
Ja¥l dlgh Gyl 4yl (Repurchase Intent) ol sale] ds (Loyalty) oYl (S il
(Customer Complaints) ¢Sasll (55l<a cdail(Oliver, 1999; Yazdanpanah et al., 2013).
(Johnson et al., 2001; Hsu, 2008). &l gl s (Complaint Handling) (g5\<all dalleas

(ACSI) <)) sdlanll L) sija g igad :3 .2 Jeal)

Customer Complaint
Expectations Behavior

Customer
Satisfaction
(ACSI)

Perceived
Value

Perceived Customer
Quality Loyalty

(Sayah et al., 2024): jyaal)
S)B gougi (ECSI): agus¥) edlanll Ly Jdi3e 3.3

Al sagall Jadus (EKlof, 2000) ACSI 3 Jaes 8 ECSI (oa9)s¥) Sanl Ly 5
« (Expectations)cilaigll ¢« 'Software'iaall; "Hardware' 4.l (Perceived Quality)
Yslly « (Customer Satisfaction)deall L, « (Perceived Value)a<)sll dadll ((Image)s,sall
(Corporate iS,all 3)5 CinayLoyalty) (EKIGF et al., 1999; Martensen et al., 2000).
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(Bayol et al., 2000; xS (Complaints) (go\<all Jagig ce¥slly Layll e jise JalaS Image)
(Trust) 4&lly (Communication) Jalgll d8la| ogialll - 58 Turkyilmaz & Ozkan, 2007).
« (Customer Complaints) (Ryglova & Vaj¢énerova, 2005):Jasll 55\ «(Ball et al., 2004)
(Attractiveness of Alternatives) (Magalhaes, Jilall 4uila g «(Switching Costs) Jgal) Caill<s
dug sl g 11 3 ECSI ik .z 35l ) (Employability) (Eurico, 2018) caudasill 4alls 2009)

(EPSI Report, 2007).1999 .l

I 5ol Laa 98-1997 8 G ysf (o2 dlys Gausis &3 « ACSI 5 SCSB I maldll bl (e agiven
. e laxl) c-\}{” LSJM\ c;M\ L'AJ c;\SJJAS\ Z\A:aﬂ\ cEJ}.AJ\ 6&\4&}:\5\ 635)3.«&\ EJ}.AJ\

(ECSI)gus¥) sDlaal) Liay diga gisad :4 .2 J<il)

Imagination

S~ The perceived o Loyalty

value

The perceived

quality from
hardware

The perceived
quality from

software

(Sayah et al., 2024): jyaal)
A3ally ANz (NCSB): ﬁ\g}d\ edand) Loy i3 4.3

Jad 41 ((Johnson et al., 2001) ACSII ol 3 lealisa NCSB g il eDlaall Ly Hdige IS
(Relationship Commitment) a1l o5 sy Calialy ¢ i3S (Corporate Image) <4l §)5.a
(Value) dwall Jasuls « (Expectations)cladgll Jasdll 73 sail) Jiyl (Slongo & Vieira, 2007).
(Complaint (gl<all dallaw ¢« (IMage)sysall ¢ (Commitment)ail yacag ¢ (Price) jaudl
e ydsal 138 aaanul (Loyalty) (Johnson et al., 2001). Yol 55 JalseSHandling)
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(Johnson et al., 'clelia jud 8 o)lasl 55 SERVQUAL (Parasuraman et al., 1988)

(NCSB) u.ai)-\l\ s kaxd) U'AJ J«C&ja GJJA.] 5.2 JE)
The perceived
price Corporate
image
Customer . Customer
satisfaction Loyalty
(NCSB)
w Affective
commitment
Customer
complaints
Calculative
commitment

(Sayah et al., 2024): jxaal
edardl Jlga el (SWICS): (Gpugaal) eDard) L) 30 5.3

eSaall Jlgng ¢ (Customer Satisfaction) :Saall Lay SWICS (Bruhn & Grund, 2000) (eais

oSz Al « (Customer Dialogue):dlaall Hls= jigs (Loyalty). <Yslls ¢(Customer Dialogue)

(Bruhn & hugw 4 delia 20 & ojlidl & L)l ] Zlayh oYl e bolsy) cdelill LYl
Grund, 2000).

gt of Sy (Johnson & all., 2001). gy sDaall Liayy Wiidle s A58l 8y90m & paf 431 ¢ ACSI z35ail ailiia Jo¥I NCSB z3sas o8
(O'Laughlin & Quindry, 2004; Sundh & all., 2007; el Ly e ol IS 5 lgina) 5813 A gy Llaa) o Al 3558 8)9ea
NCSB.z3sai (& el Lia) (Baadics §y5uall ol gl & N Bayol & all., 2000).
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Glaals (o Gfinl J8 Ga bangd sDaall Liajl kg jd5e sk &5 ¢ 5aY) CSI chdige (a (oagiune
z3saill 3 i iy A5 3935 aa SCSB 5 ACSI (e « SWICS ¢ 3gai sl . yussgus « S5

Ol $Slanll of Galdl 5 agia il Dlaall Ly iy il ¢ Dlaall Joa’ ca0n slis gmad o
(Bronner a$,all oy ST 1536 of eaall (g dighall (sl (e lgalls ST (saign ST Ly (ypanaty
& Grund, 2000).

(SWICS) gruigaal) ehanl) Ly jiga gigai 16 .2 JSi)

Customer
Perceived complaints
performance
value

Customer
satisfaction
SCSB

Customer
expectation

Customer
loyalty

(Sayah et al., 2024): jradl
ECSIdas ) i (DCSI): Slaiall edand) Ly s34 6.3

(Perceived a$)xdll sagall aidig «(Martensen et al., 2000) ECSIzisai J) DCSI i

e LaY) el (Humanware). ladll (<49 (Hardware) saldl os<all @ i5<a ) Quality)
(Satisfaction). Lzl e (Image) 5s.all (558 iy (Expectations) cilaigll sgaas il cilelia 8
bl adiely ECSI zgat e o5y & (Martinsen & all., 2000). «hlaall 4 i) oYl e
Baga 1(nisSe Al A5l Bagall sl ga aagll BLAV) oIS DCSIL z3sai 8 ECSI (e danud)

(Martinsen & all., 2000). sJeall dexd 33525 ilaiiall/s3ead)

Oe Vsl e ST il ) S Sl o dansl cale (K Laa )l o)) dadll b Bypuall o cus
(Martinsen & all., 2000).<hlaall & ECSI z3gail mals Ggadai DCSI 4y cuil€ ¢ jlaialy . L)l
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(DCSI)Slaial) sSand) Ly siipa g igai 17 .2 JS&)

Danish Customer Satisfaction Index (DCSI) Model

Customer Complaints

Perceived Quality (Product)

/ d Quality (Service)

— ﬂ
/ Customer Satisfaction

Customer Expectaﬂnus\m
eived Value

Customer Loyalty

Alud) cluhall Ao alaieYl ddald) dlas) o 1 jdaal)
(GCSB) : Barometer ilal¥) ¢Slaall Lay jiag)b 7.3

e Syps ¢ (Bruhn & Grund, 2000; Grigoroudis & Siskos, 2004)1992 .le GCSB £,k
doagill/elyill sale) 44 ¢ (Product Quality)ziill s35a oo Laa)lly « (Overall Satisfaction)alal Ll
dasw (Lt aasn(Repurchase/Recommendation Intention) (Grigoroudis et al., 2008).

@l 4 (Customer Orientation) ¢Deall 4agi5 (Customer Satisfaction) eSlaall Liay i)y

(Grigoroudis & Siskos, 2004; Turkyllmaz & Ozkan, 2007).&sl!

DAl 3 (SCSB) bl (smgudl jiag bl jsels e cddsall oDlaall Liny lfiagsls cilydige il
O AR g 8 A Cilalga] <y s (ECSI) L )s¥ls (ACSI) ASya) cilyisalls hg ey bl
Ty Ayl il ) ot Le Wlle ) ¢l s3a Craalis LS ccilinsgall (s3Lai@Y ) ol 1y Jaaall d0a5
b Ay o laill il jsneS nasll Gaaal g i (8 ¢o¥olly Liajlly @hyadl) ey oDlanll el

el e

culu.d\ L;GM ‘";"\]\ Galaaadl) U UA}X;:Y CJLQJS\ Y u}ﬂ cM\ QM} L@:\_mi % (.@SLU ey &A9
35)ke Aadlly Basall and e cLia)ll ddjeally LSLAY) Culsall o € (<8 Sy Lgalies of Jaadly
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G als oty Adag (aas Ay cdaadilly dueLaa¥ly udlalal) Jalsall dasal (ge lld Qi 85 claigally
il ass oAbyl Ljaill Gua Aibally Aabl€ Glardl) il Uad

sl b Bl 585 28 Laiy cchriall G Bdilieg Aadad Ay lle Galpl ) 2 3lall sde o LS
Z3l) any poda cslas (e ppllig cBaneie Alane of Aasag dalsrn g cdalad g Lleling lages i<
CallSs e eVl e 50 (AT dalse llia li cedaall Jloa ol AlEN) ol A5a0 5)5aS cl e ddlialy
Aadly A S5l Baan Y a8 uadlial) il sl Jagal

ponliall [l 483 (e 3ny 38 Le gy cAadty (el 8IS Ul e 5u€ U8 Lead cilydigal) sda candicl
@olaly AU Blans o3 oysshal o5 D9l e’ (8 el ) ALY lipnil) (and S in yuy 385 53 30
"deand) G aggde sni pealeall Gigedll Al daty (380 CanSiy s (il (AT il e cea
S < Ladall i yigal) oda abaiili Y 28 (s3lg (Jad)

L@.a:\.cﬁj ‘LBJjJ; ‘ﬂbél & cL”gAB.'a ,13‘1‘“ Craa Lgaladna) sy c‘;\\)ﬁaj,d\ 03¢l dalgd) z\:ﬁ:\hﬂ\ Aael) )9 Al
Ly cibaaliond basss ST agd ) Jgaasll cdaaS ol ducgs colS elgas culaas dulilat cilgaly dfiny Cibingian
0l il Byealaall JlaeY) Ay 3 agiVas Dhenll

Aol z 3Ll Aaalye sA5d8 g ABuidlly Aalad) Cydije 8.3

Sl Waill (e w35 demendia z3let yoals o ¢5paY ) agial) 3 1 1okt Dlanl) L) by Cangh
Goadil Aubagll z3lall (el ¢oDbaall Liny (el Aibiaal z3leil s b Led . Amglsial) ol yslally
t Msall Jpanll 8 reamse o LS L adasiiall dunglyiSilly daradiiall ducUaill z3Lall J) Youas

sSaadl Ly clpdie galad 12 .2 Jgaadl

Tt el g isad
eDlanl) £¥s ¢ eDlanll (55l (Aatll) hyaall £aY) ¢ Dlanl) Ciladss SCSB
eDlanl &Yy ¢ eDlanll (g9l (A< aal) danal) (ASHaall Bagall ¢ eDlaall Cilad g ACSI
;‘)[‘95\ cd‘jm‘ 42\:;““545\ 5‘29.«45\ c;\SJJAS\ @ﬂ\ c;\SJJAS\ 5.{9;5\ ¢ e lanl) C'_!laﬁ‘gﬁ ECSI
C«M\ &y‘s ‘LS‘BM\ ul“ Ga:w..\uﬂ\ 5‘19.445\ cM\ ‘)A:)‘;A CBJ‘B_AJ‘ NCSB
AlAN ¢ galalall Al ¢ (golKal Aadlan cdivgall Byguall ¢ jaudl Hdige cBagall LalINCSB
Slanll £¥y ¢ oluall
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Gl Jaasdl

Sandl ¢¥s ¢ediaal) Liay cedaall s SWICS
Lal) (Ascsgall ypeall o(Clmayills 53gaV) Apaall 5agall ¢eDlaall iladgs DANISH
Yol ¢ (5ol ¢dSHnl)
Aaddl) 535 (el (dardll olal dleall 5ol cellgiveal) dyat e i) colpall 28y | algill gagad
gl Laa, B
cedandl o5 Dl Liay ¢ eDbaad) Ciladigh ¢yguall ¢AS 0l dadll ¢S 0all Bagal) S g dgal
Sl ol gatall
¢eDan) Laliia) ¢ eDlanll Liny ¢ solain¥) g ol (A8xiall ¢elga) (dilinall Lol dalud) zigal
Jeaill 4 ¢ oYl
sl cigagll 8ysum cliayll cadadl jeliall cduladY) seliad) caslill ane ccladgil) | Lyl g dga
(allad)
L) cdardll ade s ¢oDbanll dua ¢ ladll el celnall elaY) d)laall Hlas dpad pisal
223N 4 ¢ eDlanl sanl)

Alud) clupall Ao alaieYl dald) alas) (e i daal)
: sblaad) Liayd Auadasl) Auihagl) 3Ll o

&V SCSB zigai yady « edhaall Liay sl aie cillail (631 (ulasY) eDlaall L)l Lidagll o Saill a3
5asall dilials asgiall ACSI z3sai sha Laiy Liayll (ggise 2an3 3 hpaal) ela¥ly eDlanl) Culaigs e
sk g e eDlanll Liay (3 fise yeainS davssgall 8yguall Jao) 338 ¢ ECSI z3gai Wl pusliad JalaS 4S04l
ceDlanll o¥s s b dagh e lually iblall AJEN) 00a) NCSB 35 Cilial ¢(3aY
1) Aalgil JB A piladl) gl e
ey . (Lanawaang et al., 2024). S (<& Dlaall Liay 73l cojelat cdaadyll Aafgill sels pe
Pittaras et al. i sy .Adle iy edll ol 5Slak ~ 850 Glsill of JYDurdo et al. (2024)
Ehemann et al. (2023) qash LS . olely daadll ehal e 5l 8 o)) 4 Luaal e (2023)
a5 b De Azambuja et al. (2024) o eellsy ) ALY L dllgio) ot Gauns 6 Dol g0
LS . daadll Bagag ola¥ly deadll el DA e Hale jy jdle JKG cllgind) Loy o dllgind)
Aaadl) 5agas Gle¥ls el elal e Lleal 5.4 50 1) Kang& Mo (2024) il
cllgid) Ly e deadll Bagag (oY) cdarall clal 6 e Jeddoub et al. (2023) i
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r@alidl) glad & odanl) Ly zilai o

Laddll sagag A$p0al) Aapil) G Jasys ndgas Miremadi (2012) 5 Mohajerani a8 ¢ 3aludll g Uad
Al JalgaS Aaliaal) dagally d8xidlly clsal) e 385~ 35 Sim et al. (2006) sk LS . eDlaall Lia g
caall Ly

tpallal) i) L) zisai o
alial) ey bl Lia )l SlalKie ladgas San Martin (2008) s Rodriguez del Bosque

csNslly Lially culadgill e layiliy dgasll 50 90 o z3saill 2S5 L daadalally dud jall
Jaand) L)y cilyéiia .4

(pand) Lja3 (30l Bypea) b Aliaially Wil b deddieal)l clpdgally Capeill acdll 138 3 (3 kit

oy e ihaall o ol Lgilus duhall dasla o oliy wy oDlaall Liay @ilydge Hlisl o¥(ehaall 1aY)
Al danls clgdlaal Cn ) Cilydsall daaty a6l Ay JS caage zigals oY) DA e Byl
Sy Las daaiicad) chisall € gsi Aplud) Z3lall el L& Auball Jas gl Cluagendy
Lolie b (haadl el cdiandl dua ¢ Gaidl) 8ypum) Chydisa dlaicl g cdalll 238 A Ay asedall digye
Alel) danis Janll sl Bylaa Ala (o 2le 03¢l Ll ks ¢ Axdll g Ul 8 eDlaall Ly Guldl oY

L gl pagll dragead Gy Agilie Clydge catlg Al Gl sae 43S0 Le sag Aol
Hotel/Corporate Image: §xall 55 1.4

Cayat L agil€olug eDleal) i o o€ IK0 S5 oY) daeial) 4 gehall duseso/ B23dll 5)50m (<0
ASIE Aadis ¢laal) Sladl o JSaEa) Sl & LatY) b L ga/ 32dll 3y52 (Corporate/Hotel Image)
CilaSshsg Lalall lewlls ddaise a9 (Bravo et al., 2009). i) pe agihds agilsny ad)\Sily a2 e Lie
ailatiag ailedd Bagag ¢ (architecture)iy leadll aivniag ¢ (company name)dewl ey 4 Lo ¢ 3l
Aaih duow jof 323dll 8y5m 235 Nguyen and LeBlanc (2001). )y WS «(products and services)

(specific saaaa Alluy el ) 323l 53 DA (e 2d (COMmunication process) Jualss duleal
(mission) lgallug <Al i1 (purpose) Lgdlaal, (values) leais (identity) Lusa (Saimessage)

Bigea po asgiall 12a alis ) Keller (1993) ol sy (vision) (Bravo et al., 2009). s )s
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o Al Lidle Bypea liar A jaf/AS)d Biga Hlie) Koy Cua dlaall Adlali(brand image)

JSS el Gl ) Al el aad e

Ao sanal C02))aS "As 30/4S 5 8y "(Corporate image) pllaas aladinl e Grunig (2003) <
(cognition) 44 x4l (perception) &ll,sy! ¢ (reputation) dacull ¢ (Message) Al Jie ¢asaliall (4
aBlally (communication) Jalsill ¢ (belief) asadl ¢ (credibility) ddlaadl ¢ (attitude) Casall ¢
(aanll 8813 b 4y Jafing |yguat Jidl dansafAS )8 8y50m o)l Lai €t @l (2009) Cancass (relationship).
L daliie e 3DEY) (o3 alad) £ L) gl o (958 L S ilunsefiShd cililead anlas Ao gy

.(Barich & Kotler, 1991)

(emotional) (Bitner, ikl (functional) idag :pad) onisSe (o dnsgall/ Gaidll 5)50m (o<
AW dogalall (ailadl) g&:\.i_;.}j\ sl Jiaw 1990; Nguyen, 2006 ; Nikou et al., 2016).
il 2l A Jiawd ¢ abldl o<l Wi (physical environment). doldl &l e ¢abal
OsSall 138 3y (attitudes). Cadlsallg (feelings) duaklall cilala YIS (psychological dimensions)
(processing of Claghadll dallas (g Awwia/3udll e (€Xperiences) saamiall culaill e
S (functional indicators) (Kandampully & Hu, 2007). daladl cilewlls dalaidllinformation)
Lugalall & Gleadl) oda dapda 4 Gledd (o dedly Loy desesde/ 32l Bh5ea (g Al 233 Ligria
dad Jlay dugale ) dugalall jie uilsal) sda Jigad (55 pall (0 «&llMl (intangible component).
cedlaxll Cilaadd) Bagag

(Kandampully & Suhartanto, Sl Gl 5 dcie/2dl) §y0em duaal ) cluhall @l
" S Bl sy ddalld) clahall ) slawYL « Echtner and Ritchie (2003)2:a 2::2000).
(facilities and physical Wl pailadll Jia' ("attributes”) sl g calall & Llai¥) Jia('holistic”)
(service daxall 535 dmal e Gronroos (1983) s Normann (1991) I LS environment).
(public dull) &)l (advertising) MeYIS @il dalse ula ) ypuall by iquality)

relations).

SV sl gad . dusasie/32dl) 5ypem JE 4 wla) el (human factor) gyl dalall caely
il doag 4 dulal yualic (physical environment) 4ulll 4iully(contact personnel)
¢ (quality of service)daall s39a 3amy e 98 daeall ) (e a2)ll ey (Nguyen, 2006). i je/aS s

Gledll g Uad & 835l Hena "oyl Jalall' Jano s clgigaioay (10 a8 (employees) (elasall od
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« (service culture) Seall daxa 4ild axig(service industries) (Surprenant & Solomon, 1987).
bkl (Southwest Airlines) <y &gl 4S54 (Ritz Carlton) oablS 5, 3ad 8 Jaadle g8 LS
(BaCON duwwsafASyd §ygem o ¢ Jallis gy eDlaall Liay Ao cppilagall dlobes il 2aS e Ul
Laal e Gronroos (1984) x5 LS & Pugh, 2004; Bunz & Maes, 1998; Rhoades, 2006).
Byseay dexdll Basa aaan & (functional quality) d.adaglly (technical quality) 4sdll sagall e JS
e 55 (Aeaddl s 44) (functional aspects) duidasll cuilsal) o ) oladV) U8Y cdiscs /3,0
(Kandampully 4.3 (4 222 L (technical aspects) (dual)l culsall 45)lee Daall jelin e By
& Hu, 2007).

sl L A agihls Slanll ) e 8l b ntl) drnal AenasalfAS, 80 5500 i LS
A dean Sle (Susanto,2017)dsbadl Glaal gladl & dau)) calay) §gem (et AEN #las
Pramono ¢2021 «Amalyah & Pertiwi) i<,all 5y 323 (CSR) duc Laia V) Al ggasal) cilalaa off LS
A5l 8)gem 2ol . aainall 8 lgac iy (2018 (Budiarti £2020 «Ningrum & Hadi ¢2020 et al.
(Pratiwi & Zihall bl o g Lo dgliie gage o Sedl b oSled L)
dgloxs ) <Al cilaiie slad Lnlag) e L AulaY) 8yseall few s celld ) dslay\s Widiyastuti,2018)
.(2020 « Saputri«2019 « Saragih«2017 ¢ (Lesmana & Yustrianie|yall <)) clliy dadls
Dlelally il b ¢ (factual attributes)iue siasall Cilawd) aiant e 5lat deacje/ G2l §)90m
clgivall sal (Gestalt) g Ll «lly 21<hs « (emotional)duahlally (factual) duc giasall paliall oy
S shie e Gl Bypem Al dasal Lo 35 1 g(Dichter, 1985; Keaveney & Hunt, 1992).

il @ileLlai¥ g Aol Jalgal) (e IS jlaey) 8 23k

Boay oclan¥) ddgwal) Baw Ayladll Adl Haa o DAYl 4l 4asg 1.1.4
(The Similarities and Differences between Brand Image, CSR Image, and PEgRAY

Corporate Image)
o Aliaially Aacl) saliall Cilesyas ) Jo¥) & @plall 23 e DAYy asliall angl & (amsall U
Brand Image: 4laill Al 390 ®

Jadg (dise Aylat Adke oo cllginall KU el Jia 4ngy) daie sl a dlail) Zdlall 5y50m
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b Ol adis e Al dlaill Al Bygem S5 Al Adlal 2¥y img shall CUIA e S
Mohammed & Rashid, 2018; Tahir et al., 2024; Tirtayasa ) pSlgiwall & jadg dmdls (§gm
et al., 2024; Kotler & Armstrong, 2012; Rianto, 2018; Sangadji & Sopiah, 2019; Tjiptono
Bgal) cdualalally dudpeall ClilaiaY) DA e J<E0 G ailall ¢ L) 13a Jia .(& Chandra, 2012
LoladY) Aplaall Adlal) 8y5ea 3a3 ¥ L lAal) Aadl) ~ fihag Bhadiall Lghnaddy cdlall Ladlall 4<)24)
adlay Lae cdalady) dagadl) cVY) ixng o5y Siall ehl) cllee o load aad ) s ¢Dlaal) Lia
sl b lghany dighll (gaall e djlanl) Adlal) #las & juS Sy

(CSR):cul$,ill daclaia¥) ddgjuall 5y9a @

AIAY) Clsylaalls Ao 5all/AS5E0 Al (sadd sgend) @) uan S5l Lue i) ddg5usall §)50m
Laa cdaabiaidly ddully oo Laa¥) eV laall & 450 a9en Jadiy Ally daliadl) Cilaal olad dlggually
a3 I Do lin¥) Ayt Aplay) §pm pinally (Slgiadl o LB iy Lgnan JSH
(Li et daliad) Clacal po Bl Guaiy ¢ Cppaiinall adaly cehyall @i e gy odlaill L)
al., 2022; Quezado et al., 2022; Aaker, 1991; Amalyah & Pertiwi, 2021; Armanda et
al., 2017; Carroll, 1979, 1991; Davis, 1960; Maignan & Ferrell, 2004; McWilliams &
Goladly AaluiaWh dussall/AS,a0 W5l (Sasg Siegel, 2001; Bowen, 1953; Wood, 1991).
ZoeLainY) Alaally Al dleny Ailaidl) LY laily Lgtleha) Jadiy cadinall Lals) 8 Laalisally (DAY
cdaal) ldaly Liaaiaall 4S5LaAl

paldins (A8l 8y5uay (ISl dye Lan i) A giunall 8y50ay cdplaill Adlall Byga (1o IS Claps DA
b Al CDAY )y 4Ll an

raalial) aagl @

DLV Chgeai Lo (A5A0 8ygeag cdae i) ddgsuall 8)guay dlaill Aedall y5a) EDEN sl o
sy A Auladl) Hsall sl dus ASA ~ e dega 223 cdaliadl Glaal dola e lgaes 55
e WeDleling AS5Al ehaly ) yaaty Bpriag ASielin lgaaes g8 LS L opalieny eBlae dag dagh drac
Galad claal

t DAY Aagl @
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Llgsunall Brpma S5 Ly Barne dadd g mile e 35 4yl Adlall 5y (Scope): gladll -
Cilgs paens Jediy Jodl g8 A o Ll L BAY) Aaluwy) 4 A5 Gloles e e lany)
¢ dnn §all

(o) ISG (pSlgiuall Llaall Adkall aguall Caagiy (Target Audience): cisgiuall jggandl -
Clac) pua 3G Bpa dedi Lale <o daliad) Glaal Lelaa¥! ddgiud) 85 Cingiad Ly
taasSally acinally (pyeinnally (pilagally eSaall Gy i Las cdaliadl)

iblge (g datiy Loy deadll/miial) dilgdy cilew Ao 4)laall Aadlall §)5m 20d3 (Focus): jusal) -
Bygea Sat Al AalaiaY g Luadiaal) daalually LAY Glujleal) Ao Loc i) Adggaddl 5ypa S5
lglisy Lgialyy Ml Lgilal elld 8 Lo clgie plall g Laty) A8,

Laiy « gl dang dplatll Al eV cehpil) bl e dojlaill Adkal) 5y5a 5 (IMpact): Sl -
258 4538 Bigaa Lol L L) @by (i) 4y 49,8 dran o delanl) dlgsd) Brga 15
dalad) Claal ae WElBe g dussgall o) Cailsn paan o

Ayl §ypea oK1 ASHA §rpeal Ghalil lise Lea Lieliin¥) Adgsanall 85umy dulaill Ldlal §j5a (]

Balidl) dransy Ll HEY IS (gl Jalgrs L) jiling g
tdeand) Ly (3dl) 89 2.1.4

(Kandampully & Suhartanto, ¢Jaall Layg 3aidll S o dulag] Ale 3ga9 ) Slahall el
Laxd (e eDlaall Liays (323dll )0 ) 259 2000; Cheng & Rashid, 2013; Nikou et al., 2016).

(Kandampully & #¥slly duagilly shall sale] i e Dby dual 59 Dlalall Laa oyl
Basa O 5 e Liaylly AuansofASHEl Bysea (p alall daedla) (g5iss o) (s WSSuhartanto, 2003).
3295 (Oh, 1999). @il delia A ehydll sale) J)E A dage @Bl Lag eDlaall Liayg 4S50l daadll
DA o Hibe gt IS0 Slaal) oYy Ao g aly (3Ll 8 Dlaad) oYy o 8yile 50 laall Lia)
il Legd eDlaall Liays 3aidll 5y00m o) lil LS (Kandampully & Hu, 2007) 3l 5ysea e il
(Kandampully & Suhartanto, 2000, s yéally aladally Judau¥ls Jyiall jusll olal Pla e il
Al il 3l « (Mazanec, 1995)agluaiis sDaall Liay Llay) Jasiji 5yseall off cudil el 2003).
AR 038 L Jans s duacs 3l /ASHal) y50m (s pgiVsr eDlan) Ly Lalsiy) ) s ) Ald) ilaY) e
Opmandy cdaddl) dlajind dpsal o aStilly ¢ Gudl) doonssafAHd Sypam Grentl Clbnilul ged ag ¢l
ety (385a9 (paabagall slug adsall 5y5ua ofs (Cheng et al., 2014) sl PDla (e dulelal) dlasd)
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dulagy) A of Jaagl LS. (Cheng et al., 2017)  eDleall oYy 2aat b dage Jaloe IS5 323l
cls (Normann, 1991). sl 558 ) (65 duagilly ehall sale] (& daall Gy 3354 80 O
o ) il Ll A 5al/ASA Bpa Gl cehyall sale) Lo 5 eDleall Clads b A cleadl)
<l (Muturi et al., 2013 ;Setiawan & Sayuti, 2017) Jeall Liays iagas deadll dad (p 38kl

. (Sallam, 2016)ag3t5 sDaall Liay e Ly 55 L3S0 y5a f 2ua

Customer Experience: Jsall 43,23 2.4

e ) alall Jelall slas Al Jaesll Jad 3, Ldl e (Customer Experience) dsasl) dsjas cayes
gl cailagy cadailly (Pley) Jio cdaddll Basa (e Baaaie cailga G Le cdion§efASH50 aa il
age e Jaaall dyai a3 (Hult et al., 2019) daaall ddgige ) AilaYl caidgisns daladin) Uggus
Sy (Garg et al., 2012) wlexdll gUad 8 saadll dudliadl Jha 8 dald cdylanl) cleadd) clodlal
(Cart and Cova, aalilsig eDeall clyl@ Ao f5 Lae cePlgindld Lujadll Qulgall o Jueall dajas
Lwadll culeall ) Holbrook and Hirschman (1982) Ll 1,2003; Grundey, 2008)
Schmitt () .43l glhd & Luwjaill yualial) Pine and Gilmore (1999) aas Lawy «elgaadld
Fornerino et al. s LS . lgads 3l Slgally colaill glsil it ey capadl) Gagedll ((1999)
Luyai Brakus et al. (2009) (sl Loy «Juaall &30 daids aledf Gentile et al. (2007) 5 (2006)
Verhoef et al. Caasy . 4Sskally Lualalally & Sally dacnl) Cuilgall @3 8 Loy cdlaill Aadkall dujas slad
Schmitt (55 "l 23l slas dusuns dae Laialy Lualale g A yre Cililainl e Ll 40,230 (2009)
5asa lsiye i Lemke et al. (2011) Wi .dzulie £opa3 3l Geaddl Colaill zad 58 Caagl o (2009)
"yl olad aenll s o) Ll ienll dujas

Jerand) duady daall Ly 1.2.4
(Erevelles, 4yl clilaall ) 2Ll ¢ eSlanll Liny 8 deblell Lpaal e Laal) Slal) ]
(Cohen gl auis e s 8l g daal) 42008 1998; Mano & Oliver, 1993; Nyer, 2000)
Lo (55 g Aardll gl iall (s cllgiod) oSa g Liajll of Oliver (1997) 558 Areni, 1991)
(Murphy et al., 2011; Bodaghi Khajeh Nobar & il cijlal LS . oDlgaa L Gleal) slisll
Caiy My . edlaal) Ly e Juall L3 56 ) Rostamzadeh, 2018; Kim & Hyun, 2022)
YY) o3g) JalSa (ubiie Jpaad) dpad o Lasg Ll o (g i dudymally daall 5sally il of ol
Shaall Ly o dadll s3gn 5 - eDlaal) Liny o o 586 Jasal) Bjaal o Gial il iy e il
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(o libhal) oISAL dae aal) 8l ulead Blw 4 (Siregar & Nasution, 2022) edeall uja3 DA (e
SSY i o) Y (Carvalho & Ivanov, 2023) sl &lal) i « ChatGPTA (e dals
Bal) A Bydilie pbliey Lo ((5)sh ooy danadls Gluagi i PlA e cindall djad (sl el
Clygaall Jag sDlaall cDlats il Lgi€ay e lilaal) oIS daail of ) (aill il LS. eDlaall Lin)
e &dla) au gady ol Loy clgine ) o L pgl Lanad dacas culsd asil
padiig degiiall Dgall puand o elibal) oISA 508 (st el e sle (Frackiewicz, 2023).
s Ll panll A G dald uS (S8 ) Jasdads Aua duals el cibluiindl Lulie cilils)
Gl x5 WS (Buhalis & Moldavska, 2022; Dwivedi et al., 2023). eSaall Y5 i s b
G35 Lae cdalgill Cilgad 2 e aelud AaWED dsluall Clieg clall) 520 ChatGPT ey of e
ly ) ALyl (Frackiewicz, 2023). cadsall eSlaall (10 degiia dogana yo eDaall Liay (pwad )
dandie el Baga (o Bliall xa aaly iy 8 5oaatie lialas dallas e elilaal) oIS aUsi 5,08 aalud
e Al 13 sela Harahap et al. (2023). Ll LS coDlaadl Liay 5jas dolaia) il Qi b
WDle caigall b Aol aad ) Jseasll Jd Lo Lhads e o d3idl) A o elilaal) oIS anY]
Capelal 5. a8xal) ¢ Ul b ale (S edlaad) Liayy oo lilana ] oIS dicanall denill) masii p danidaly dula)
Colal LS el Gaadlss Bhae 38 8 oDlaall Ly Ao duaall das 3 (Pei et al., 2020) dul
el et DA e paliay e dsaal) dalyy elan) Jelal L3k ) (Srivastava & Kaul, 2014)
A8l ¢ U & Slasl) Zexs 8 ChatGPT s Limna and Kraiwanit (2023) s «Lead

Perceived performance & il I8 3.4

L bl Qilely cdard ol it el I Jaeall auisi s (Perceived performance) «jaall o1aY)
hiadl) gSslng giss Slanll Liny JSi 8 Llad haase ey Bac pumgall Ganliall slas Jalsms il
oty (S sty Augalall pe Cilarall Aapal Bl (ald (S Lage el 23V 2ey cilaral) Bl b
O lIEs) Wi o) oS Aoalall Lally cpailagall Wby 2anal) 53sa e ddlida Jalgas jiling Jaeall Ayl
(Hornik, ddledy edeall cilyguat Hylal M dslad) 5 ug eDleal) Glani Ao 50 Laa celyaally edll 2oV
1984; Holbrook & Corfman, 1985; lacobucci et al., 1994; Parasuraman et al., 1985; Vi,
1990; Oliver, 1997; Oliver & DeSarbo, 1988; Rust et al., 1999; Katz et al., 1991; Brady
Lysra hadl cla¥) agd 2oy et al., 2002; Page & Spreng, 2002; Borghi & Mariani, 2024).
(Ao Algla GlEall jaty eDlaall Lia) (el
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éhaall o)) g eDlaall Lay 1.3.4

V) o Gl ek L dedd) a8 Doled Bl eDlaad) Linys Dl el G 3D s
I o (customer satisfaction) sSlaall Lia)l oy 23348 Jan (perceived performance) ol
A obainls gag dhadl oY) e oY) bl o) claball GBS Cua Bl gutg Bl Sl
o g ABBal) oda (e<ag . BaSial) CaallSilly A3 )lae Aalicaal) adliall eDlaall aidy Cua coDlaal) Lia B3L)
value— 1 DA (e Loyl Ao @liadl ol 5l Joas 5 cdagalas 83,0 ela¥] Claglea (5588 Lavie ald
Glsice G eDaall bty clalial b e deadl) o) zuall H<Y1 A<l 5,08l 535 Cus cpercept
<o Cun Lladll oY) Ganlie e Jiise IS5 L))l e 5 chaadl oY) of agall (a5 . el L)
. (Borghi & Mariani, 2024; e sasall Ganlzall Gads 4513 agihsas e alaic Yl Layll alKal eleall
Burton et al., 2003; Johnson et al., 1996)

O 68l Byalee i)yl dusgalall clanall jedin Gum (dabiad) dandl) Cililis jae ADLal) sl 5 alids
sgaldl e o adan ASY) Cleasd) (ag e A5jle Liaylly @lyadl ¢laY)

Jeardl Liay (ulid .5

AN 2o by eDhaall Ly (b o Gl a g LS Jlae V) 7 ol Lage Sl eDleall Liay (ulid 2ay
g Lawdlill 5,08 e Laleally Cpeeatl) cVlse 3083 DIS (e salll 33 i) 8305 ¢l anies e
e el skt o s (LSGig saatiall Gllls LysS e Jgn A aaly plaials aag Jadll 138 o gis
Ly Lpadl allall alaia¥l 138 33e cleUadlly cileliall Calide & eSleall Liay (bl el o Sl
Aligh duns g lail) (Gaiad (b Aealusally coDlaall oYy 83Ljs ¢Allad Libigest Clntliind skt 8 eDlasl
(Angraini, Fahmy, Rahman, & Ma’ruf, 2023). <4l Y

Blas 5 skl 03 e L edlanll Liny el il (8 Lagale jelay ) Banl) Gisadl i
52liY s ((Cheng & all., 2019) dlaaiia Jlal Ll e 5850 o Yoy LelaSl aaal) dlsy elfs Aoy
Hao &) edleall ilily (e 808 oS e Gael (55) z)AmY el oISy dariial) BT (e
Aaalll Coplaill deayl Lypall Zaual) L3l il Zadal) L) (o aeall 2 WS L(all., 2019
Iglesias ) duadall Loyl anlie caila ) JlaeY1 A jlae Al ggusy eDasll aga Ganlia zads «(NgO, 2018)
Lial) wdlgn Cadlaa) @) ae ¢ eDlandl i Calide caalil ubidll bl Cans Lad 2 (& all, 2019
dasilly eDanll A anitil wons) ) aa Liajll Ganlie s o ¢ a1 iy . (Ford, 2019) =54l o3a o
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haall djas Ganly pgd A ddac g Adgad S gl e ey Ls ((Omayan & all., 2018) sball s

s 58 Lol Loln 8y00 lae (o glaty o) eDleall Cilalss Lol ) inall lgr by 1 Al

peall oe (Preston & all., 2020). a8l Gagie pe eDleall duaShall cojlaall ) aticy by S

s Boblia) da i Ao (gohaiy Lo llall L s i) lalbiall bty Jadé (3l Y L)l of ddaadle
(Lovelock, 2020).a¢Ys i eDlasl)

135S o () gl eDlaad) Jaas G g sDhanll Liay (alil duglg¥) axd galiall (ulaY) 12 e
o palay @lld U = (a0 Aglay) Sl (sading cJshl @l Cpalive Gsllasg ¢ laadl Lol
sargs O Cpdalll e eDeall (Ko claall & (Kumar & Dixit, 2018). dusslly dadgud) danll 50L5
A gy Abed) Colatl) i 2y Cum Tl il i asll alle 8 Aals clginany A55a)) ol Sacl Aoy
(Yussof & all., 2()20).‘;;1.&;&\ Jealgll By DA (e

Baga Bale Lgan i A Lol Cuilgall Jad angY) sasia il eDleall Lia)l Jladl) Gulidl) bl
alall Caigally (Jgansl) Usgus ¢ hualsill ¢ glCall Llaial) ¢ yeeal) candedl) oldl cCalaally Ll xisall

Gl (e ALl Gl il =gl L Aad e il (g5l LSl Lanlaall (e S (Chang, 2016).

ceDlanl) sl Talaily ¢ oo lan¥) Jealsill Jilus e liay ciabaill lilad) dalas 1) <DLl

el G el panil) o Liayll Al dagdal) e cbasil) e J el Lol Guld Gl celld aag
el¥ls eDlaal) Cladgh (p Bondll agal dals Liad @llia 42y Lilas) cDLlaty cilie 3] bty Carea
ylail) millly Loyl Ganlie oy ol el 1) diLayls (EI-Adly, 2018). cilawd) Calide je <)
cdine 4]y ais dusgalall

& Able lieat add) Ll (g5 ahaaial o S50 ol ()l a8 Slawsgall il o
Lyl il e 83U ¢kl o Gl Sl Caagl) L dlamall edaall yady cileadlly sl

Adgiia oDae OlBle PlA (o Al 40l 5ia 3lal

Loyl ubd @b 1.5
Ajlie (el edleall Liay Lulidl legads €Y 42yl « Majumder and Abhinash (2019) cawa
cedhanll ladgil daodll Ll (63 an Mo Cladgll ASE ade z3gal ading Lagiledsi ae dpaill agdl)ygens
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G omal e Dleall @iy Lee (ol aSb aae @l ey gtha) (gieall o i oSV (6S Lavie
o pdsie ye UG Dl 258 e 38 Lae ccladgill el Gelaty Ladie bl aSE aae Caany (iaal)
. (Majumder & Abhinash, 2019)z¢isx s

e and) L«'AJ ual:é :\.E:gk :8 .2 M\

The firm’'s recent Overall product or service
communications quality
The firm's brand reputation ’ : Interaction with staff
The consumer’s The customer’s
Word-of-mouth support | expectations of perception of the The service experience and
from other consumers overall BEFORE to overallvalue AFTER ¢ process
the purchase or the purchase or \I7
service encounter service encounter
Media and online reviews
of the firm Perceived price value

. . i
The consumer’s previous Image and social status
experience with the firm

Comparison of expectations benefits
to experience /
Expectations exceeded Expectations met Expectations not met
(disconfirmed) (confirmed) (disconfirmed)
Highly satisfied Satisfied Dissatisfied

. (Majumder & Abhinash, 2019) : jyaal)

Aa)) Bypm AN e A Jealll @l 8 Ly cdalsall e Aegane o eDlaall Clalss s
daee IS aladg I Jalgall sda L Aa L) cyasdly ccnifity) e Slaabiall (A eDlaall Cojlas dylanl
bl agolats el 8 AS LA (e (gl (rayel) o el calias lly cdeiall Al (se

SV alana ags Al galilly Ag yall un (o Lyl (e dpaadl s (3yka Bany eDhaall Liay el S LS
(Uil 13 b sabieal) Ganliall CanSg aladiuly cnle D) PDIA (e eDaal) Liay uliis asall cpansjlaalls
O OSa Al ddad aahi o (e Y 8 Ganliall DA e eDlaall Liny auii LaS anadll 20 8 (38l
il Slad) Loay Guulie (e (ylead
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&3] Gunlia 1.1.5

) pelaiall 3K tan el (A (laty Lad iy Dleall Lia )l (aagehe (nyshaie cllia (minge g8 LS
Loy of ) copglil L Llash adlal) o oSIal) slaiall 3S50 Lt cdanil) clalaall lo D lalaall
- o) (g Ao giie de gana eli) ) (6ol Lan ccile D) 6 oy sbaiall DI Uiy ke il (Say eDhaal
Loty LAYl LeinSs i Jgn Claly) ading ¢oDlenl) Liny anlie pal o dale Byl adiicn ¢y Lok
:(Homburg, Klarmann, & Vomberg, 2022)
L Ol e Sy Transaction—Specific Perspective: clalaall daaal) jghaiadl o
Reflective diw Jady dua clulad (Multi-ltem Scale) jaliall sxxic Oliver (1980) _ubis
Bearden and aa.s sl & L daild Galiaall 13g] Reduction 4 Adaptation cillecltems.
lgeadin) Al ells (fia ddlad ESY) Eaall @illaally ¢ palic day)l e LaliTeel (1983)
Single— aaly yuain (ubiie p33id Lo ¥l dhes 8 )y (Homburg et al. (2005, 2006)
Chandrashekaran et al., 2007).Jis Item Scales

oabiie aaiy LASHANg Jaeal) 0 ALK 4B e S, Cumulative Perspective : )il )ghiall

Homburg and Stock o .aMall (e Lyl jaliall saxidCannon and Perreault Jr. (1999)

obier edlanll Liny Ll La ale L ubiall 138 sk (e 23l Homburg et al. (2011) 5(2004)
cpalic et ) daly Likert Gunlie aladiuls bl (Multi-Item Scale) yalial) saeie

(Overall and Detailed Levels): Juaiilly alall (pugicall Je Dlaall Liay uld

e sdlaall Liay bty ole S (Conceptual Perspectives) (uasgaall yshidl IS 3 ias
(Churchill & Detailed Level Surprenant, 1982; Homburg & 5 Overall Level ;piiaa ugice
Liays (LekeShh a8l of Alalaall Jia) ISI o ) lld oy Fuerst, 2010; Rust & Zahorik, 1993).
dapd e e i L2yl Culsall e (6l Jon Adyaadl jig a8 (A LBadeie Cuilga Gpanaly 38 die eDlaall
(Hayes, 2008). Jaticuall 3 eSaall Lia)y cligion joyasl 2amll 446 lielas 24 L)
O A (e ale IS Jueall Ly ) Ll alal) (gginall juis Overall Level: alal) (ggivall o

S8l Jsenl)

Baxsa ilsa (e daeall Ly I daeall Luadill Lia)ll u Detailed Level: duadill ggimall o
() oo Jsandl Liay ol c(golSall dallany cJaand) dads (ie) A5 clal (e
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(Alternative Measurement Approaches)::’ue.\,m obadl) 3k

dad Glaglae eDlaall cilafjidly golSi Julai jigy Complaint Analysis:cila)8Yly (gol€all Julad

(Sa; (Homburg & Fuerst, 2005; Singh & Pandya, 1991). aalia) e 855all dalsadl Jon

el G Wladl) aan aiy V28 ax€ly L)l e 55 ) L) caal) (aaS Jilall 1)
(Richins, 1983). g5lKall (1 352l

Colad Jsa dkania (55 e Jgeand) (539 Lo sill (1l )y Focus Groups =i 5l clogana o
ol duee Gules e ) 23a <pSpecific Customer Experiences (Bruhn, 2003).
(Brandt & Reffett, 1989; Bruhn, 2003). SIill Lia )l il 5258 J8) ()65 38 Lgisly coDlelis

& Lpraddl claall) Julanl 4aal) »3a 22a%.a Critical Incident Technique: gz al) &uaal) iudm .

(Gremler, 2004; Van Doorn dueall aui e € Ko Sigs 28 Ally A5l Jaaall G 28
& Verhoef, 2008).

I Gl LeleSL AU (e eDlaall Liayg Boame Alales (o eDbasll Ly G land) 8 Cnll (g0 08
o S o oS0 bl LY HradS Gl aladsu) oSe (el pRb ) Bk Gl e
2 g alyadl saasall ) Lelall

e llailly El) Adigdl) cal) oo Jeaill GIGAN 4a L odaall Liay B ISis aradds deju
(Schwartz et al., 2017; eSeal) Jolis dalaal 4 salinall cDlaailly edll gl A aniill ) daradall
¢ ABahloal ehals ¢ gl Gavads dlsgu 8ab) DA e @l Juguss 2115 Hauser et al., 2009).

« s laall &._1‘)\;3 (‘;:SM:I‘B

Ll gdall aaall jladly d33lgially saliiall Cubiall bales o HLEAY) 8K Jon claldy] Ao Jgaall Jarvis et al. (2003) A= ¢UY) s
Single—L}as dlaaall JSLialBergkvist and Rossiter (2007) «('Design and Process of Survey Research)ditiss ilse i (bl

Item Scales.
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Aol Jilas & gl A3y peagill BB Jig8 Cun (Gagaill Jlaa (& i 868 V) alail) ] o

Jibaty Liad udlY) o3 anss (Athey, 2018; Ascarza, 2018; Liu & Toubia, 2018). sMlel)

Gl o s 8 D) ageil) DAt AleSa dsgeal) C il (ageaill Jie AUgall e Ll
Aaasang JaaY) lginda CaiSiny calall Cindll Ul Y cddle eDlaall Lia aniil CallY) o3

cdkanll Ly )l (b IS dlae by 50b) ) Ausalall 38 b el saill (535 O @siall (e
ke Ul e et (el aledll Jia) Jelall o eDenll cBle b Juess 50 3088 e 550 il
5905 O g Liaslei€all o el (a pa ¥l - annlSY g eoslall aliie JS8 e adl) i)l b okl
i o) aeall dlay e Ldalal) JSlgl) apd cuiad Al e cany L laad o ¥ cedlenl wlidle
(3 Aadl 3 Jnaall djat U (aend) Cilaliin) e Yoy cailaiil) (gl e el (gol<al) dungi « Jlial)
Cupaaty o) auil day - jaionall #laill Gaiasl G gl e dsanll o 55 Jaai e Blial) ey
ey eDlandl Lyl 5uaidl) agiiall pe CaSll (69 yum (el cilgaly

A8.dl) 5 dabuad) B (CSM) sSlaal) Liay ubid 35k 2.5

dabwdl delia 3 (CSM : Customer satisfaction measurement) odlaall Ly (uld G)h
(AIi Yari, Modiri, Khalili Damghani, & Fathi Hafshjani, 2023; Pizam, : s 43l
Shapoval, & Ellis, 2016; Foster, n.d.; Kim & Chung, 2020; Kachwala, Bhadra, Bali, &
Dasgupta, 2018 ; Crotts et al., 2009; Meng et al., 2006; Severineanu, n.d.; Yiksel &
154 Juas . YUksel, 2003 )

SNy ulbil) Lpua ) LR o

Gilaadl das)) sl gl Gubd ceDlaall Clislsl agh o CSM 1 daila calaal duad 2002).

Gl Jasyg (Londlil) Chaially 8oall dalis andi ceDlanll sad dngall Gueaill (gaaan (Ala)al) Gbleall

¢ (Naumann, 1995) idslall Ly LCSM
Y agh Al cledd Ll Gl (Attributes to Measure): lguld can Al clacd) -

Fitzsimmons & Fitzsimmons, (i) dalall deaall Al g Bagall Slaall clewty Ao i
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Jia) sa2aall 2l 2lls1998; Czepiel et al., 1985; Lovelock, 1985; Fiebelkorn, 1985)
Reuland et al., 1985; Davis & Stone, 1985; Lewis, 1987; Cadotte & Turgeon, 1988)
(Vavra, 1997). clulidll avads & cleadl dueal Jsa laadl ol & Maia) aclg. Uai) dais
(Vavra, 1997). duwsiyll cilasbeally Jaliia¥) ae L) pealic aae Qi Jelgal) Julat alasiad ¢San
(Bl LLSay ol lilally (dadle el libadl) dleall (alliad (el cang

Llg 4 (Questionnaires) clilund) 4y sy (Frequency and Method): mgialls )<l
(Random Sampling) dslsdall duall sladinl (Say (Vavra, 1997). JLSHU ilen asi ae dsail)
e Ly cnl 5eal) i) il el i (San e shenl) aen g M (35S Losic

¢ bl e jall aand) (i sisy)

dgjbaall il a iy ly Cllacsgiall d35liag el il as (Data Analysis): clbul) Jalas

saxiall oyl dalan (e of (S Baasa (g5 mihall e LG Jidatl) jig . cilacdly aladl Lia )l

sale] caay — Beta Coefficients). by cdlales) cilecd) duaal olysl e (Multiple Regression)
¢lanall Asaal il Bl aUsly of5eY) sda Clua

(Ordinal Zuugpill Lunladdl axaius (Measurement Types and Scales): (unlially (ubidl) gb.ﬁ
el 0s$ of oa oSlg il UK (whlia 7-5) (Likert Scales) «ySd (snlee Jie Scales)
(Semantic Yall Jualill Luulie padia (Vavra, 1997; Friborg et al., 2005). d&lge i
(Kano Model) i< zigas Ciiay bl 44l cileaDifferential Scales) (Osgood, 1964)
sl Sl 8 aeladiad 5 a8y L)l e il Gy Dleed) cilalasl(Kano et al., 1984)
Berger et al., 1993; Chang & Chen, 2011; Gregory & Parsa, 2013; Shahin & (i)
(Ding & Ng, asill Sl &l aladiuly Vol dalill (uulee Joaad 2ay Zairi, 2013).
DINESERV (Kim, Ng, SISERVQUAL (Tan & Pawitra, 2001) 5 S z3sai on 2ealls2008)
¢add olas) & Kim, 2009)

Cladgil) & ) o ldaay) il (Global and Cultural Issues): 4.y dallal) Lliadl)
(Chadee & Mattsson, 1995; Scott & Shieff, Al Dlaall Liay (i ae i) cilauiilly
(Auad) cgsrdl) ¢ uslidll) (ulial) S Culs ) cclially Caillaglly aaalially claSHll 381S5 2ey 1993).
syl Gl ) dallly LY adlly ol dlsla slelye aay (Vavra, 1997). Laa¥) &l dale
{(ASe)) Lan sl
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yéa (Big Data) deaall clibull edlilasy ciblall ~))A%u) a2y (Data Mining): bl z)ada) -
e (Magnini et al., 2003; Wu et al., 2014). sazalls 5,0 eDlanll by Sile gane Jalai]
byl e o calld) b ddld) s Yy dudadll axes Guilail) aie dalles climll s3]
(Lau et al., 2005; o) e duall clidbal) ddadl dubie Wl WS Ladall ddlaay)
«Nasukawa & Nagano, 2005)

abhba coiyl e alawll jig (INnnovative Online Scales): iyl pe 5Siwll (uuldall -
(Sl i€t ulal Visual Analog Scales (VAS)  Sliding Scales (i Laayll (unlaal s

Envelopment Network Data (,u aeall Yari et al. (2023) z=s :Network DEA & MUSA -
Se ol z ) Jasha auil Multi-Criteria Satisfaction Analysis (MUSA) JAnalysis (DEA)
ke Radojevic et al. (2014) duhn @iS) . shpal) A&aT maal Fuzzy cadld aladiols ¢l L,
sy el LalaY) Crerdial dus ¢ Booking.comailily aladiuls Lg sl 8 3aldll edae iladss
dgasl) Slew o/l o A Uysal (2008) sTepanon 5 Meng dusy . oajl) lassy)
Crotts and Pan 78 .dapkll e 26 aaiie & jlaaily dalgall dalad alasinly Liaylly ¢ sl
Ayl aaal uliall Al g A gide Aliadd (pacaty ¢ eDlanl) Liay ulidl ddalide clladd ld 3123(2007)
gl ) 8 Laeall Liay e e @llS Raschid (2008) 5 Pan 5 Crotts oS . Lia )l "dacws )
B84 g Aaluadl b Ll Gubd gl 3.5
o icsias cansil] 128 3 Bl 5 abad) CpeUadll  eDlanll Liny bkl daga zlai Bae (ysinlll -5
il aainall U8 e olaialy qaly Cilgiel cudas ) 3Ll
Kano Model 4ilS 7353 1.3.5
Aot 43S, dlanll Limyg colbbuiall o3 (s A8al) aghy sDleal) cillliia Chsieail dayha g8 53l 7 3gi
(Lin & all., 2017; Juznik Rotar & Kozar, 2017; Nedelcu & all., : Sl La) (el 34l
2010)
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$lEzigaii9 .2 Jeil

High satisfaction

™

A

N \I Inditferent
, attribute
Low N ngll
" Must=he

implementation \ implementation
attribute

/ Reverse

attribute

Low salisfaction

(Kano, 1984): jaaal)
ey glsil B ) Dlaall cilillaia 5ilS 2 39 ey
tedland) cililaia Cuial @
ety gl ADG ) eDland) lilliie gilS 7 3gai ausky
Al 13 ¢ ally el lgadgiy Al daalal) @iyl o (Basic Requirements):duulay) cilibial) -
(L)l e B9 paalls 23 Y Aacslad) claldiall sda st ol clld mag +Liapll ade canadios o Lgili 3,
Loy b el Al Gl o (One-Dimensional Requirements): as) Lalal cldkial) -
liiaT (ggine o ydlae Ui eSlanl
i jslam Al dagadly Aadgiall ye il 4 (Attractive Requirements):aiial) clulaiall -
tldaly Gaadll (s ABall Jolal @
ol e "eSlaall L'y Y1 enall o il Bae (ks Ay ae iy Lewy IS z3sa3 auy
So (Laad) caxd) dplal aalad)) clibial e diide glel 55 Rl Sl sl 138 mag L bl
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tedlaadl Loy Ao il wass e

I g ralls (535 o Wayglad oS clia)ll ade iatl Ay e coballaiall o34 Al sl Cilallaial) -
¢Lea )l 50

¢edanll Lin) adiy) ¢ ST O cullbanall ods (3ad 3 LalS: ded) dsla cilllaial) -

lghiad aae . Laa)ll e caliie e UK Dlle Siligicne ) bl ode (st (5350 Addad) clllaial) -
L (e il (AT Ll ST Ll e 89 pualls Casn Y
rgiall jaghi ciliglgl a3 @

el Y el agh DA e Lgilaiie gk dgga cliglgl aaad e a0 i€ z3s0 aclay -
t Qb Jue e . eDlaall L)

Ly o sl 1l Ll o us B3ad) bl jedis of aedl dolal bl 335 8 jlna) -

E;M\
Sao cllia (K ol Lo lajglas 3 5 IS0 HLaa) pae oS0 ) clibiiall A laca e 31 -
NolaS) Koy duwdlis

Y rdage 58 LS ¢oDlaall Liny opd 283l g daloaad) g U 8wy IS 53lS 3ged Ll (ks
-(Slevitch, 2024<Pandey,Sahu,&Joshi, 2020)cws

5 daludl glhd 8 i caaliny oy eDlendl cildlie dilas Jlae 3 Loges 800 5i1S 7z 3503 2ey
a_tu'.'\S\ ?-%M ELY) c;M\ LAJ} daaall E.Jj; O Z\:\LAJ\ J:m 2\3}41\ ?@Jd z\:t;@_m Z\:Lu CJ)A.J\ (K¥Y edﬁ_._a PR
.(Mikuli¢ & Prebezac, 2011) 5,aY) cilgiad) 8 52l5i0 de

(Bouzahzah & EI Menyari, Lulle Jsai cileUndll & sl (o 203 Al (382305 dalocadl delia (Bl
a3 e OIGEN z3gail 3n (Ko L 8yshiiall eDlaal) ilaish Auliy agdl daid B SIS £isai g 2013)
5ol S Lasads ) (535 Lee csDlaall Ly o SY) il Ll ) deadll e gl cadiig
(Hogstrom & all., 2010).dudlill 8iaall (g 3))gall

aladall ilaad g AalEY) Gy L Loy cdaladl dye jal) cule Unill Calite A 7 3 gail) 52506 Epaal) cludyal) o)
alalinly =Ll dieall gl agh 3 = 3gaill ulai acluy (Pandey & all., 2022). dalud alledlls
(Gregory & Parsa, 2013).ale (<o eDaall Lay il lgaladind Koy Ally cdaadd) 83ga (10
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s n Aaload) lasdll & Slaall Ly Jsa &as (Zhou & Y0, 2023 )l cajelil LS

il Ly ol Bals)) @lecdl a3 Lasiyy (Performance attributes): ¢ claw v/
¢ Cpniladl Liapll Cala Lgilh clghadan die el cliayl) anen Gamilid) e cchlacadl sda (e Y Loaind
pae (81 camia die Cpaill) iy cleddl (e gl e (Excitement attributes): 85Y) clew v/

Ll pre ) (g2 Y 4aidas
Oy ecpnilall Lol Cagyra ol laad) s3a 38a3 ey (Must-be attributes): §)g il law v/
taala) axe ) (sa50w Liiad axe (8 (el aag palin) (S5l (o Guen
tlall adey Cpadilid) sedd o)) (lgiiias o)y LS (Reverse attributes): duusall cilaud) v/
comiladl Ly ADle (6f cilacd) ol (33 dajal (ol (Indifferent attributes): salaal) clawd) v/
Al Jics sl of
: SIS 7 dgad plAAALY L) wilgdl) @
¢anlinyl uaal FSY) el sty oDlaall Cilalga aal) agdll —
tlordlly Cilaiall gkt ilislsl a8 sacluall —
(laa) clllial) gaasy GLES) DA e Beadl B alal) e AISal e —
¢3))gall dadganae die Cilatiall yighi & Y Liadally dalaiall bl A3 dilee g —
eyl JS Al clalial) aaaty edleall s Bae Ll —
S Aaall Glad) aaas (PA e L A8xdlly dald) g UE 8 Y] a5 Lage IS 3500 i
Dhsy ey 1) AsLay L (Witell & all., 2013) cpedliall (o ljasd 8058 Ciljae ol e 35l eilSal
Baxiall Goaall lilliia aighy Gl o Las cedleall Dl A€uliall daglall agdl Jalais 7 3gall
. (Lofgren & Witell, 2008) gl dilaiusls
Aol Capieal) Byl dybie dulp bl gilS 2 3sail Jladl) Gadaill Gf Aaadle agall (g cclld aag
Ay ye o of oS Dbl e ol dedll Cullll) aladiad Gl sl Gl @l LS
(Slevitch, 2024).4llas Slaiil il
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Performance-Importance Modeld a¥-¢)8) 71545 2.3.5
(Martilla and 50 Js¥ 4s 58 G2 cdaall Liny (ol )3V 1-30aaY) #3503 Barsky (1992) sl
Glaadl Pl e el e eDlanll cyguail dlla sa Liajll o plaill 038 S5 . JaY) (3 James, 1977)
Ll 3,25 Jaand) LeSHa A danad) ol ziiall sossal) cilaad) daanly Lall ity ¢ Jllg L dacd) s2a Loaaly
G Al Y el daatg oladl aas Alled dliies 408 o2a « Hemmasi et al. (1994)] Gy .4sladsil

Nt lle S0

axdll pailiad Calide dpeal aul daludly bl el 8 Aled diyk clV1-2iaaY) Qs o
SV 1l Wil lgall aany JYA (e ale JSa Slgieal) o])T Zanylall 38 s ALl culd Lgilal cbigicuas
(Lai & Hitchcock, 2015; Azzopardi & Nash, ©l<)all 4es sl el Y Llaa 8) guaiall L@:\:MT
Drskailly alaia¥) e Al deliall < lae tans 6 ol I-aaaa) Jalail Spall jgeaill ac by 2013).

e\~ daaa) Ay ja 110 .2 J<ad)

Extremely Important

X
Quadrant II: Quadrant I:
Concentrate here Keep up the good work
(High importance & low (High importance & high
performance) performance)
Fair Excellent
Perforance Performance
Quadrant III: Quadrant I'V:
Low priority Possible overkill
(Low importance & low (Low importance & high
performance) performance)

Slightly Important
(Martilla and James, 1977): jaaal)

Concentrate Here (High Importance, Low :(uaiiie oldf ddle Luaal) La a0 o
G lae 13 2asy 38 L Llls Jdd LSy eDlaall layady Al deadd) Cailea a)l) 138 Jia Performance)
(Chen, (5)5 alaal Cllatn Al cdoyodll Llaially dpaddll Cylaill e cdabuadly Galall 554
«Murphy, & Knecht, 2016)
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Keep Up The Good Work (High :(Jle ¢l ddle Luaal) sall Jaall Ao Blial) o
onS U< Dlaall la)aty 88 Lali yiiad mo)ll 138 & Jals2ll IMportance, High Performance)
dabidly oLl delia Gl A paiall Cuilagally aalu¥) Gal 138 Jads 8 56U Ly sy
¢(Rahman & Islam, 2018)

Possible Overkill (Low Importance, High :(Jlc ¢l (dlaidie Luaal) Jaine Lid) o
oo Allas Lot o STy eDland) i (e Gaedl i yiian il ao)l) 132 (ecany Performance)
(Chu & Choi, e} Lglgl el sl Ao 550 3 )lsall panads salef e (Ko cVlae ) udy
¢2000; Liu & Zhang, 2020)

Low Priority (low Importance, Low :(uaddia oldf (dliaddia diaaf) Ladiia dglsl o
Cilga 138 peagy 38 s Wjlaly oDleall dindiia duaal <l ool 138 8 yaliall Performance)
Fakfare ) duall £,a1] 80€ daf ais (50 Dlsal p2aied Al dabiadly 32lall Clelia & dasal i
.(& Manosuthi, 2023

SERVQUAL 344 3.3.5

z sl o (Arli & all.,2024;YourCX, 2024;Lonashreesanasam & Samal, 2019 )x

Ciladgs Ajlie DA (e L) Baga iy s (320l g U & Juaall Ly el 408 8ISERVQUAL
ey olad dused e adinsg (Parasuraman et al., 1985, 1988)s)sk dukedll agisyal e skanll
z3sall 138 macn (27-26-2545kall i) Cilabeilly ¢lacall (Alaia) cdnlaeY) cdusald) Culsal
Balyy Lgileds Baga (peend (3 (3oLl el Lo cdpledl) Laddll agSlhls eDlaall Ciladgh G Cilgadll dasy
Senathirajah s SERVQUAL (i ¢ (Cronin & Taylor, 1994)culaliy) (e ad s eSasll Lia,
3ay s 2024 ) 1987 ple (e 3oldll daok saga Sl anuly 8 Jila B8 53 et al. (2024)
A 733 e CalaY) sk g L (3aLal) - Lag cagigy eDhenll Ly o € IS 555 deadll 53
lsall Bl Al iy Lingl il )il il 1) SERVQUAL (Parasuraman et al., 1988) (i
SERVQUAL (}lé ctaaal z3lai jseds (e a2 )ll Jles (Mandal, 2023; Dovbischuk, 2023). sl

adlugy ol 138 . puala sall Asigall 5olilly A8UaL (Jio Cuilgn a3 cABaidl) g U & Ggige ebite JI ¥
(Choi & Chu, 2001; dulasy) Claasilly [ Saall ehydll auaity ¢aghs 53L) ¢eaall Liay Gauns b

.Sparks & Browning, 2011)
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Gregory, 2019; Yousapronpaiboon, ) duesal) cileladl) calide b dauly duaal Jany 4 LS
lai Ay 4Y L Lubiae SERVQUAL i ((2014; Meesala & Paul, 2018; Lin & all., 2024
.(Chakraborty & Majumdar, 2011) clesll Gigus & deadl) s35a

bl dega 3131 55 ¢(Parasuraman & all. 1988) ik (e pdiall Lo z3gaill Galidl) ardis
AR ¢ Oy cAedial) Laadll agS)halg Dlaall Cladg (u daedhy Glsad aed aaas (PA (e deddl) Baga
Aalladd (7 Boailly 6 8ndll) (pfivas (iigad dilia) DA (e z3gaill 1] age Cuaas ¢« (Tang & Li, 2024)
AS ) dedl) 38 Llee 8 Alladll AL 3 Dlaal) (b sag ¢ La) z3salll b Jage cuils

Glarally Ligall loadll Bl 3 Lald Vpad ST alang = 3saill Il (3iad ) Chagy Gl 138
bl U L) Z3satll S Lay 2 Aendl) o o il Lgie Y Juenll A5l il Cam clS)all o
oSxs L cliadd Dlaal) Slilgie Jadid Glaill paceg ) aaad) #3saill e cdoadll adie ildggen e
Al cleadll 8 dadl) 3la didaal Aslaally dole ) dasdal)

(lg287) SERVQUAL gigai:11 .2 Jil

word of mouth o%anizaﬁon?l past
communications 2 e dpsersona experience

IS

pmeeennaaas » client expectations

? 1
o v
perceived service
Ta T8 6
: . rocesses and communications
client execution L ___________________ N P : .
. . * of co-creation expectations and
: : of co-creation of service ; responsibilities
client : a A
, 5 o < —
provider provider execulion of ‘Q. processes and communications
: Co cnaation of sarice ; of co-creation expectations and
k 5 responsibilities
-~ 4

(1) ©.
: provider quality
standards and specifications
- £
0.
provider perceptions
of client expectations

(Tang & Li, 2024): jua4ll
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aanl) Gladgi ug deaddl sagal AN 5)la) Cladsi Gu sadll (Knowledge Gap): As¥) ssadl) o
¢« Management/ (misunderstands customer needs Jueall sasy L A<)500 5))3) agd c9u)
Aaal) 835 Cliaalsey deddll 5agad AS,a0 5))y) Ciladgs G 5924l (Standards Gap): 4ulill ssadll
Management fails to translate [iwulic dead Glealse ) dsanl) Gladgl 3550 55l0) dan i pe)
¢(customer expectations into service standards

axc) . liled dasiall dadal) Baga Gy deadl) Bagn Ciliialse oy 35adll (Delivery Gap): 431Gl sgadll  «
Employees fail to deliver service [dslhall Gloalsall (38 deadll sy uilasdll of3ll
¢(according to specifications

Jaandl aliiagi 2y Lo (g Liled dediall de2a) 3358 G 35adll (COommunication Gap): dafyl sadll »
Inaccurate or unclear external [iaial Gleadll Joa Jaanl) an Jualgill =gung ol 4dy axe) . lelea

¢ (communications about the service
glgall 8 gl Lag deaal) (e Dlasll 4B Lo 0y 39adll Cauai (Perception Gap): duwlid) 3sadll o
wlagaty Jaand) Al a2e) L Lled daddy Loy aendl 5e5 G B9adll (Customer Gap) :dualud) gadll o
Customer fails to meet [ied Clagleall anii pxe Do dadll 3l Llee 8 allgiae
commitments or responsibilities in value co-creation, such as providing necessary

¢(information
Aty Lo (il axe (6) (ASdal) dedll 314 Jié (Value Co-creation Gap):dsilul) 5sadll o
The interaction fails /deaall A< bl L]l 5aas & Legin Jelil) ~ s pie) Aedll adiag Jaenl)
¢(to achieve a synergistic value outcome
Lol adiag (0) daendl (o IS AL Jalgry 55 (Al Bsandll) 5 sgadll (f ) Galed) 2 3sail) iy
09 Baaal e Guandl z3saill 238 LASLA s JalS5 e (o Limd 7 seadll Ll LAl sls A (B)
A dexdl Baga Ao B0 (4 8sadll) desdl) asie 50 ] ALSYL (6 35dll) Jaeal
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Customer Satisfaction : 31y Al cueladl) & clbal) olSY) § el L&y .5

and Al in Tourism and Hospitality

«l&3 2 (Robotics) clisgylly (Al) elilaal) oIS ciligs a5 gt (gaelaal Hlue 28audl) & Uad 2gdy
sSA o cus & (Customer Satisfaction). Sall Ly a3y (Service Quality) dessl) sgm
4exill 5295 (Operational Efficiency) diladall 5oLl Gouail Baie Laajh ot cilisgylly ol
(e Juje e (Customer Loyalty) agi¥ss Dasll Ly e byil o) ¥) (Yang et al., 2020)
@il yaiall an LasleiSill mad Lnaal e wlulall S5 (Prentice et al., 2020,2020a). )
Biira agi¥yg sDlaall Liayg daxdll Baga (yn ADhall (8 celld pag . lardll wais (Human Interaction)
Uaradi 4y el oY o) s & (Khadka & Maharjan, 2017). sdle Wil cuads
X« ¢« (Roy et al., 2020; Mariani & Borghi, 2021)xbleall lawusg (Personalization) sl
OSar da cdadgia ye (Humanoid Robots) il dgudl) culisyg ) slad (pSlgica) Jad 393y (3558
£l el Alled Cilnilfiad aug (8 el (Mende et al., 2019). aladl Loyl e 7 LoVl axe g o
(Belanche 5)skiiall ¢Dlaall cilabial Gl 8 ZabaSil Laa sl sledie pe cage (@pl) Jeliilly o lilaaY)

A delill Clake GliSiul Adfial Gisadll i et al., 2020; Reis et al., 2020).
Jans agd ol e cJealsill lSalinng (Data Privacy) duageadl) Caslae elly d Lo ¢ ydlly e lilaial!
sgle (Guest Experience) (Doborjeh et al., 2022; Naumov, 2019). awall 4yl g;\}ﬂ\ Al
=l SIS0 dagedall Slardll g 2l (Customer Acceptance) edleall Jgi agd olé celld e
cso i) IS Laglsi€s jgbail (g)9 s yal 8ysbaiall Jealsilly (Trust) 48 cilualinng

(Smart Management 4S3l 5))3Y) dakl JUA (e 283l delia b Bila e lilaal] oISH) Caany
(Tourism Experiences) dabuwdl cylas 39 (Smart Hotels) 453 3l 3lay L «Systems)
Lo cdibiaall Galidll illee 8 elidaa¥) olSUL Jans Al i) mas au (Ruel & Njoku, 2021).
Gy Byla) dalail (Property Management Systems — PMS) bl 5)ly) dalai] elid &
(Customer Relationship ¢Sl SlEle 5))y) Lalail (Revenue Management Systems — RMS)
(Key Performance Indicators — KPI) sl ) iy =il «Management — CRM)
(Personalized dpasdll cladll s elibha¥l (KA Jeww WS (Mariani et al., 2018).
acd Laa ¢ (Virtual Assistants) uaal jd¥) cpac ludlg (Chatbots) 4da)all wliss ;) DA (eServices)
KA i celly e saly (Chi et al., 2020; Pillai & Sivathanu, 2020). duall @il (gyéall oS
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Lol dalall 335211 8 aaluy Lea « (Employee Productivity) sl sall daal) Je € (<0 e bl
daadll sasag (Employee Engagement) pélagadl 4S5Lie DA (e agiVgy eDhanll Liay Ao Sigs
il eUaaY) i (Automation) dnally elihaY) oSN adaoy(Prentice et al., 2020).
(Business alaall ))all (awady (Predictive Insights) 4w (55, aaiig (Human Errors)
(Lu danll A48 cilegles ) Lebigats (Big Data) 3l clibadl cile gaae Jilas A (4« Decisions)
Saall Cylas (s g et al., 2020; Kumar et al., 2021; Thong-On et al., 2021).
eyl i el aag dabiial) Glapadl ja Gawads 2 A aclusg(Customer Experiences)
(Job Displacement) Caillagll olasé Jlaia) clid & Lo cbass A8l Jlae e llaaY) oISA 2l
il ity ¢ (Low—Skill Jobs) (Saini & Bhalla, 2022)ixnididl cljlgl @iy lsy)
(Lu et al., 2020; Jarota, “ligg ) ae dudliall s élagall e (Psychological Impact)
(Data Privacy) lgivasai, (Data Security) <) onl Slangiy 20215 Kumar et al., 2021)
o=td (dlidnl) selisll o libal) clSA) Mg o3es ccibaaill sda (e a2l e (Tussyadiah, 2020).
Sle Llaall (g5ad) Jelitl) e oaglin) G (Prentice et al., 2020) oSteall ijas ety il

ceDandl Aaxad uilalailly Laslaladl uifsall
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:gSL'LN Juasdl

PRV ga gcl.'\hm‘i\

slSily edlanl) La)l 7 38e igad 112 .2 i)

ainsal) Gpantll 5 daal )1 Adal)

s LY elsil)

(A))

Laadl) saga
(Service Quality)

GM\ L'AJ

(Customer Satisfaction)

ASAN 5By ) Aalasl

b selal) Aahalal) sy
1 Ll 1 \
leadl) Al g b g 550 il anads ALl Jyanll Ay a3
ll ll ll
&gl g G G Jelad) Aaaall sl eazll ¢ g

hlaal g cibiaasl)

[ caills gl laas

ol sl Tl

I

Leal 5 Uil dsim gnd ]

Seaborn s Python gmaliy Ao alaie¥l dald) das) e jdaal)

:4Baial) g Uab P sdlaadl Ly g o likal) oLl dowiyl) ilgal) 1.5

‘?Am

(Al and Service Quality): daxil) 335 o lkua) ol 1.1.5

(Information aUailly cilastaal) slad S (0 dauiti (Say < ABa3dl) ¢ Un b Gaddll Baga i ) (535
Lbsdall selelll s ] 23 L @nd system dimensions) (Zhang & Kim, 2021)

Baga (g 4dw ADLal) (8 (el aug (Service Consistency). daaall 3luily(Operational Efficiency)

(Customer Loyalty) ¢¥lls (Customer Satisfaction) ¢Sl L)y (Service Quality) deaall

(Employee Service Quality) (Prentice (yilagall dead 8aga clld Lo cdaline Jalga g L 8akaa
B yall o ¥ ailé ¢ (Service Delivery)claxall s 3 of oSa 4 cpa S et al., 2020a).
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Ll cpn (3 cedlaall Liayg deadl) 535a ias (Human Interaction). (gpil) delll ) dalal) Jae
(Al-supported 4, daseaall bl & alfie JS& cphailiie ¢ (Distinct Constructs)ollaia (LgSa
Glaadll aa agleliiy Seall @l 46 8 482l bl sy environments) (Kitsios et al., 2021).
¢ (Al=driven services)alDla (e Jead Al
4uldy (Customer Satisfaction) ¢Maall La; 2.1.5
gl 23 ¢lgw ¢ (Service Attributes) saass daxd Gilews dasiyg (doyuae 4o Slaall Ly JI Y
¢aall a2y (Al-enhanced channels) (Zhao et al., 2019). 4 8)j2e s of Aol Culgi DA (1o
Al Jladl) Jalsill bty (Delivery Method). aaleall dayk e laill i ¢ IS JS5 (Service) deaal)
(Human Element) (5,4l paixlls (Technological Capabilities) duaslgiSall sl o ilsall(Al)
Saall Lay 22y (Sardesai et al., 2024). 4llay) (Customer Experience) Jueall dujas (il
(Perceived Service &)l daaill ol s e pe daali ¢ (Emotional Response) duihle dilail
iaal) e 5 \aa (Prior Expectations) (Sukhu et al., 2018). dalull cilxigillPerformance)
¢anlals ) augh aa (S cleadl) i & (Human Factors) 4yl Jalgall 8yaill
(Al Implementation Strategies): s lkua¥) ¢S Gaubd cibaiiul 3.1.5
(Customer Juwall dsy e (Multiple Interaction Points) saasie Jeli Jalss Jalas 4zl by
Lays (Service Quality) deadll sasa w4538 e ~laill aciay Journey) (Rane, 2023).
Olsie mgd P& e Gal (glllg « (Limna, 2023)as)s <y & (Customer Satisfaction) eSlesll
¢ (Human—delivered Services) Ly g S wlarsllg (Automated Services) 4¥) cleasll
(Human—-Robot Interaction): <igg dly gLl G Je il 4.1.5
cY) ae ) Jsadll (e gl cBakas (Service Robots) deadll cligeg )l il cbilaial aa
(Robot cgss,ll sedae i3 (Mende et al., 2019; Borghi et al., 2023; Limna, 2022).
Ka -ahygaill e (Interaction Style) Jelal) sbals (Robot Function) 4y Appearance)
) Anaal 2S5 L cAulg dlay) Ued 253, (Human-like Robots) Ll dgaall clisig)ll i ¢f
e 13 S dsls s (Optimal Experience). i 4a3 dal e A1 gLyl o delall 0jfgaal)
(Anthropomorphism) Hu_;ﬂ\ji(humanizing)omyd andal) Jia cdadlia) Jhaen Jalse alaSawy caanll
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sl ey il WS (Robot Characteristics) (Borghi et al., 2023). cisigyll (ailads
¢ (Borghi et al., 2023)4uball (e luje daxdl) Ciligegy e L)l 3e (Rapport)
(Challenges and Risks): jhlially @baail) 5.1.5
(Job gl lad .cbaas iy sdldic) 8 il w38 (Al) elilaal) SSU) o) gps b

(Employee Well-being) (Lu cuibsall 408l e cif,ilils (Displacement) (Lu et al., 2020)
(Data PEW (Data Privacy) cibbull duasads slaw Caglaag et al., 2020; Kumar et al., 2021)
(Ethical Jssealy Y 2iwil) ol (oM . aubie dud)s ) z s Security) (Tussyadiah, 2020)
dabiaall eSlaall i)y e o )il agd Ol ey e 38le .(45)5 »a and Responsible Implementation)

(Service Quality daxall sagal Lidlia) Al —ilisaly(Different Customer Segments)
(Ayyildiz et al., 2022; lvanov et al., 2017). a3l (0 luie oY Dimensions)
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Jadll LA

Gilylail) aaf Gabwinl A (e (382l g Ua 6 oDlaall Liay agh ) Jeadll 120 8 liliagi calial) 8
ol leall Liay of W ot LS cicent ilbiagil iy el d Clgaly ¢eDlanll Loy asgier dalaiall s jlaally
suadll daadlall a8 dals lgialinly Aindl) Glacall #lail daula] 8355 58 i o Riged i 3jae
Sl esaall Gabaliss el = Maig Dlaall Liny il pdie e Vi ol WS e jlciall Zasli€all o] shailly
Jeaill ysn ) L8k oyl 5puaial) eDland) Cilaliial aghg diluall delica (Bluw ae cilsa) 028 CauSs Lnaal
Jelilly Lngl oSl oy JalSil) dpaal o opaShe cdiaidl) ¢ Uad JS5 ale) b eliha) oISHy o))
LIV 8 AnlY] ity eDaall Liny a0 Biadie Ciledd sl (gydl
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e

A deaill 138 iy ¢ paall Liay Sa3ad (8 0y939 ABally agedll Aylail) ausY) abaiad 2y
o (53] edlaall Limyy ANl Bogedil) (g Al GliSi) e 1$5e clanll (o el sl
Lilan) alic pladiul aiw LAfies die duhy DA Ge @llig ¢ (B2B)edlead) (o sl daal
Jalaill Caagy SmartPLS 4.1.0.0 5 SPSS.28 awliy aladiul cdassal) calibull Jidail de g
Blebie ae cciidacs A5 (3oL (law b AL Bagedll Jlae A A jaall o)y el Cilaal 38 )
Al il il

Soais Lesie cduahal) 8 dasiall dungial) Jo¥) acdl) Jobiin Aty aled] o)l ) il 130 anidiy
(S il b ¢ lanall Jasll s o O] Gl 3 La) bl aas Callady ¢ JAnd) panaill Jsa
(o) Glo Tglal il (B2B) sdlaall die (ailiad Ciaagy cclibull gl dulail) e 35
gy (e daaly Bgea i & i) 138 Caa (aSsg LAl e bl ol agilalat) il
Azl bl il HLaaY Gacadad (Gl adl) L L dbsgdll Galal b Al gl
z3saill a2 (PLS-SEM). &l (gyaall cilasyall disylag (SEM) Ailill i alaalls dadail
Sl z3saill and & derdind) Galiall Ladla (e SEl (Measurement Model) bl
Jeanidl) i) Addliey Jendll st oJpal Lyl o @Bl HlaaY (Structural Model)
Glaalus) e ggall Il ae cdabiad) cilahally doylaill jhaYls dahal) cilaca s Liiylaay «lgdde
Gl e Ly a3l Cadacs A5 3 (300l Gasliall iliasill auaiiy Gandl Lgasy ) 5aan])
ADLL 3l DA (10 (B2B)

Pl Caliall Jeadl) anadl dae (Baes Lol Lasig

el du) ) dusgia -

¢kl Aol diel beasl) culad) didas -

¢Auall =3gar las) -

il Al il i -
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ddadatl) Al dagia.l

O Ll Jadiy cdinad) eha) 4028 20a5 Al cailead) JST dieiaie dfag Ladl il o daagidl
Lagid) aady ) Gyl sl acdiy Caaall Al agh IS8 AU kil clial V) colafieal)
clazlly @ledY) G L) Olaca 8 aclud Al dalal) Ayl of dag oY) e T ¥ Tega ddiall)
(Melnikovas, 2018, p. 33) .dsaluy! daulilly 5l

230l yeabial) ) acdl) 38 s 23 el 128 e

.:Lu.nb.ﬂ\ e:m.\a:i [ ]
(Epistemology) 4.l > slgala) adgalll 1.1

e WSy layglay LgalaiS) 40aSg A el dapls pe Jalafi Al ddjadll dpdas Lagloaina¥) i
lilaiy Lginil€aly ddjnall danla aa Jalaiiig 4dyai Lo dja il agd unis Lgild <Crotty (1998)
Wpeal) e aalh el g g Laslsain) of Maynard (1994) maasl sy alall Lealuds
A8a) agh cAdagiosal) A jaall agls apaat 8 il el LS clgiue y5 LS (laca 4S5 AiSadl
Gl Bl Ay lil) ddigns daua aniy (Ao dfing dangie sk (il gongay Caaldl
IS 835ase Ayl Jalolall (5% Letie due giagal) Linslsainn¥) gai Wl (ginlll Juay ¢ ol

(Al-Ababneh, 2020) . slsall DA (s Byilie LSl (Sasg o5l e Jiiass

G bl Banlia) Lagial cdanlid) Gind) Aaalh L) sgd i) menaly Gl Lad
s)sh (sl 'research onion" "&usall dlad' Z3gad 98 Gl avacail )bz 3gal ST el sl
Gl A e el g ) Cangs AlalSie Ay daagia 5 aes Saunders et al. (2019)
bl padlatialy bl dulas 38y Sadi FSY) Glidal) @l "Gl dlal il Byt
.(2021 «Mostafavi & Ganapati)

Al Al) skl "Cndl Al £ 3500 gl Gl e elain] polall 3 Oginll padis
aeail Saunders 5 (alal) "Gl dbad #igas ¢ Lol 2 (AN dawi€y . (Mendis et al., 2023)
(1.3) S0 b maasall Gl 13 dongia
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S Jyadll

Gadl Lagie yuli dahe :1 .3 JSa)

Positivism

Philosophy - — - —— - —— - ——— — —— ——

Critical
Realism

Approach to theory development - £ ———————

Deduction
Meono-method

quantitative

Meono-method
qualitative

Survey Experiment

Ethnography

Multi-method Cross-sectional

quantitative /| Grounded
Theory

Interpretivism | Abduction

Narrative
Inquiry

Methodological choice - - ——————F% ————— Archival

Research

“qualitative

Case

T Study Action

Strategy(ies) —————— %A ——————
Research

Mixed method
simple

Mixed method
complex

Postmodernism Induction

Pragmatism

Time horizon - —————————————————

access,
ethics, sample
selection, data
collection and
analysis

Longitudinal

Procedures and techniques —————— —————(— —(— —(— —(—— —— —— —(— —— ——

(Saunders et al., 2023, p. 131) : jaaall
:&g Lad Jalyall 028 A atu

Research philosophy ¢all) dauld 1.1.1

zasis (Crotty, 1998). cundl dumgia saass aley (W auldll Caisall (gylail) olaiall Couay
bl ac i ) Cilad il agds cderdivndl Brhall macashy Gfislll mands ¢ Sadl LY Gasl) des
(Masadeh, 2012; Rubin Calaa¥) sda (gaas disylay aaall Calaal Cadlialy Calias 4 . Adal

& Rubin, 2012).

Ay Gy 4l L (53) Gl aracad aant ke Y Lage Daie Gand) ddudi e
dauld Saunders et al. (2019) il (s & «(Easterby—-Smith, Thorpe, & Lowe, 1999)
Aaide Gty Glaiat Glahall (e ddal) Craadind LAl sk Jea Galll S gl Gl
(Mkansi & Laslss¥ly Laslsciadly Laslshly) (fia cinill malia ey Lo il cilieddl

Acheampong, 2012).

Ol ks cilgag i) Gl dauls (e sl dused @llia « Saunders et al. (2019)J i,

daaat ST <y Anleeylly (Zilasd) ey Lo Do) Luadlgl) cdypadil) cAaaiashl il ddee Joa
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"B yeall dagilag allad) Jon pgilialiily o) il e Jiall dnalell dujlaall o3 ) 35l pudy
(Walliman, 2021).

Altinay et al., ) leaboal ) lalid daje e dabadl Gsny 8 duhl clid fag
i 2aad 23 ((2016) Saunders zisa ) lalils (2015 ;Abdelhakim & Badr, 2021)
Adlall W)y a8oa raass o lgalad Glo lly ¢ palall Condll b Do) Cilindls

:Positivism gl zisall o

Auguste Comte (Bergin et .ol Caguddll 1 e jde aulill GHll 4 Laiasll cygla
Aol Laglolaf) 2t . asdall allell jusldl) (i gal) (uSiny Wbl Langia ranat] ) 5kaig cal., 2008)
DA Bsage dlhgale 50 Gilaal o Gl o ke ducgiase bl o duaiagll "adlsl
o Dl (DY) lella) slagly Aaadl DA e i€ ddjeal s comelan) cpleldl
s G ai as callall A2y daalgll ddjnall o dumcasll g . dududagy digildy da ilBle
il Al galel gl el oo (g in) g sy Fpning) 365 - (lane 5 ) gnse
-(Melnikovas, 2018, p. 36). agiraial il

4ally daalgll ddjeall e yigi say ulad T o agfi duaiagll o Nunkoo (2018) sl
Alia oy bl Q8 il ally 35as Gl LS i) ads Habiall dpaill o sadins callal
sy (Ala adlgy sasly dds

palie ) atiey Gl ol dael maliadl dund el (Ko cdilually dabadl Sisas e S
sl Zasaills ln g alaYly gl ale uoedl) Jia sare CVlae (e degiia Ciliylaig

e el 3l sae bl DA (e agiladl ~las (geaagll 2 (Kaushik & Walsh, 2019).

Cus ¢ (Majeed, 2019)4uS dilan] 2l ) Lae sl Lpdll cilalaal) Qi fialdl e 22l
Ay e el LaSH Culll¥) PR o Lo Jgamn) (Kasg ety salae dbpaal) of (it
¢ 5yl

: Interpretivism (gpudil) zisaill o

g iVl (LY Q8 uusliy pgil dpniasll i (gl olaiS (Appel) ) Ashallal oyl
oe Gy @A ¢ (Chowdhury, 2014) meiall 138 ese b Sle S g laa¥) alle ey
b ain GV sl gl Ge Ayl Ciias . e lanl) allall Lals Ll sadice il juds
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BY) asles Jlee S colaa¥l alld) ) jlan b . saladlly 52 ymall Lasddll DA (pe Gamaidal) pslal
e & Ciige JS ¢ awis (Saunders et al., 2019). auds alaS Jalaad Jas laiae o)lic
(Gale & xnh JS& ang WS sladl 2y e Ll S5 . (9AY) cillpal) o ity 0y
oc iaY g 8lEN sLal) 3 agiealuay el dadd danh e 4yl X5 (Beeftink, 2005)
(Gray, dalise doydn Hlar Cilgag (e daelaal) slall saie agdy Clypads Jo Jouanll ) Ciagi
P (e daidae dylay 2dyaall 2euddll o320 yeks 2014; Saunders et al., 2019; Ma, 2020).
Shanyly e sasall meiall (o Yoy Bataall Cilsall o daleill aaglly S zeiall e 55
daahiag (Suall Gheagl) Eadll Jadi Al daegill Gigail) A Llle axisus(Remenyi et al., 2005).
oandlly Jedll (Jlgad) ¢ jdll (g L) cddhyall (Ao giald) adiag Cums Al dulyyy Ciasl)
crend ) ADMa)) Cle ol agag GLESIL e Ggpaadil) Ogiall) ey Y L Auslad ddiay culgalS
dra elaay) Sl Gl by (Chowdhury, 2014). Whsas $4S agh ) @l Og)5lam
A glall Clasesill ey Gainall iy Lea ¢(9AY) dualal) Cagaidl Jia s33aa (pilghs sulanll pumds Yy
¢Aac Ll aglell adanl ks

:Critical realism (gadil) aBlgll zisalll o

« (Bergin et al., 2008) Zuall Zuanhlly llaiall Luadlgll allaias (o doaiall Loadlgll el
O aeall ) xs (Lawani, 2020). dsleehdly Lpuadilly daeiasll Doy Liadd ladgar Jidig
3sae adlsll ol oY) ) Loail) duadlgl) atied . AueSall Adlaally L jaall daseailly uagasl) Laadlyl
Gorski 5 Wikgren (2005) Gl 185 .4 all claiieally HISEY) e Jfie adlsll 138 ofy callad) 8
G daelaally Luauhal) aglall o IS 8 2ol aly 3 (il dpaiill daadlgl o Ae(2013)
Omalad Cpmglolail Gl i) o duail) dusdlsl) o Bdina alshal (it Laglidle

tdids ULS (e OsSh alladl —

g gaal) CULEY g cdigidall GULSY jgny Gualall @y pan —
:Ladlgl) e cpe g @llia ) ¢ Al-Ababneh i)y sy 2020 b

¢dBy aall Bl Ofalll (6 dus e Jiani Lo ga ol W' syl aadlgll -

dbsY) Gy cpaalalS Aldl Ggalll gy Cus e Jast La Gl oy W rdpaaill daadlgl) -
Bydila doaagal)
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L) Gl Lulidl aus Lokl duadlgll o Fletcher (2017) 5 Easton (2010) (s
oo L) OISl At il a1 5lg Juail agd e Jsaall dae LaaW) JladY) G Lanslad!
(Lawani, o pmilly ¢ el ¢ dall sV laa 3D ) acite a8l of 2oiil) Laadloll in ids Ll ghaly
et Lglany Laa el il LY alin€) (DA (pe L0l dualgll 8 A jadl e Jsuanll 25 2020).
¢8adnall Loclaal) Jalshll agd A duc illy AoaSll aliall L G

:Postmodernism 4ilasll uy L o

Heidegger 5 « Nietzsche: Kierkegaard Jie daudi 1oy ¢ jic il Ol (g L;'at"d\ —aill &
leanb e dplas Aoy CulS 13 L e (aaaine ¢ olaill 8,6 gan)y 85 dalladll dddall 6 olil) b
Llaall axy L 2ai (Abdelhakim & Badr, 2021, p. 102).aSbll dallae ¢y g el
liagd O Lah . diiagall oh¥) ddiaing caild) ,uSall Cilalina 8 3SSia (3ol ClBley A3l o0 o
S e’ Caay Lo b ( Jally L lsall o) dpdall e jliee D8 cbgal (<R e laal) Hllall
Saunders et al., 2019, ) 52350 Glilis 3 diagall Glaglgnn¥)g 55l GlEal 21 ga "Lasds"
(Pp- 149-150

Lo ase cVlaa o il dlils dosal Lgd IS 0 il bl sl o &l e L ade
GlSdiy yuediy & pa delaiy dpaall dpjall denldll by Lawdd laladl Jad g Lailadl) elly
e A sl Ble & elCally mad ) ASall e Lo gial e LB3l) ClaBiedly aliall
@lai o Agiall @lall & i) s o Gadll (panal GSSE P (e diagall @il
dosad duad Saa e od S O Baine (Ao dladil (gl (pe A8aAY das e 22T (A prall Ayl B . aud
& B Adald Bl e Lo csual (Farhan, 2019; Abdelhakim & Badr, 2021, p. 102).
(Forghani duaall sl I safis eleall ol dajions o33 a5 ¢djleally ddndilly Cally oY)
Dyally pageaill - bl JICT Calide @l e datiie a5 et al., 2015; Farhan, 2019).
¢dpelany) alhll 8 dhexie Claiat DA e — 25Ty Clgaly cilislaally

:Pragmatism 4l |yl e

alell Sy iy cdlhall ilaslsnd) slas dlall xgie€ ) Coall acad e Laleelll eilis
e iy allall 3 agnse adlsll of dolalyll (la3 (Maddux & Donnett, 2015). il 3l
Abdelhakim & Badr, .allall (ulill @l e 555 L) of ol il pa calell e gan gall dagalal

WYl Gl b il Ll gulal asiy Sleld) z3sal oy (2021, p. 103)
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Laddll Gy Jacel) Lgadgar Aileehall Saami Adadll Clehal) 8 oSam ) Al cilaiea) aaaily
FRRE XD C..QLM ‘é_u'i u..)'.'m\.aﬂ @33 Las cshb Aalie 4008 929 padc ‘511 PV NGITEN ‘Z\.f):\...uﬂ\j 2\.3:.‘4}3\
Lagall Jie Lok ydliall salell 3 Ll AN dsleehll (=mé5 WS (Melnikovas, 2018, p. 36).
el Gl dagide (56 ) S Basaial) ol Al @aa) o @l e Yoy Jiiig cdallaall duadlglls
(Creswell et al., 2007).

el ¢ galal) Canill 3 AalAllg due gamgall Lulaall (o ganll o gy b dalaelll Lpeal o

g yall o3a LAfadl cOICaA da b blee dany Lo Gle S50 ae cdind) malially culpuudll saxl

G il Al i) e oo s 3l Cagadl Gald IS dalia Aslechll Jaat dungiall
.(Kaushik & Walsh, 2019).

Approaches to Theory Development 4jkil| jighi cilylia 2.1

ceha¥l dphall yelail cilylae & s (Say Saunders et al. (2019), I labaw
( Koralage et al., 2024): a5 hluiiny)y « JY 1)y
:Deductive 4dliiu)f4dalin) 4dhl 1.2.1

Aol maall alasiul Pl e Cilagll b aSailly Al 4mg ) Caags Aday daph o
Jseaall 2aa%; lay ( Dharmadasa et al., 2024)." dawy) ) eV oo "top—down "du salalls
Gl G calumydll ladl gk e @l i jeal) ALY (e degene pe 4glin DA e 205l
¢y alall (e oy 4l Spdy Augynall cVAI e aiakn 2alSe) e Ginill ol asehe (e
Dha G Dpplal) ol dpasaliall Zidl ool ey el ) Lkl (e Jiy 4l (gl calall
lajlas) DIs (e Alaine dodajp o s ash ) 2l0al) Gnd) e ddeal) dladlal) Guks
a5 dlulisie Clshd mgiall 138 acaiy . alshll adly o 355 (3 oS mgiall o Tadina cluyas
o 5 ast ) Ypeas clilan] bl lasly cueSll Cllall pes b il ol 4kl debua
Gyl daa e @aall e 43,8 Sua (Saunders et al., 2019). bl aness 1yaly ol
b pali Loa cclbAll Lo iage Lulid Jigis anentill AL il asy LeS el yiiall (py CilBlal) Gl
Cangs A Crgadll Lia Lslad die Jeas (ailiadl) 038 aliteg agie S8 dualell djedl) ol
£428 daale Ayl Gl daa (e BRaally Al bkl Hlaal )
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:Inductive 4u)aiuy) 4dhtl 2.2.1

(ray Baaaall alshally duaydl) VA Aaadla b dungie A ddee g JHELY) gl
Oas caladl () alall e @aiy lae (8 meiall 138 dery Ldale cilalitiuly Glasess ) Jgaasl]
( Dharmadasa et al., ."bottom-up" " e 1 Jeu¥l e "l ulanil) ) Al bl
«2024)

Youay saanall cillaadlall (g oy Cun e gill Culla) Lo oy IS8 ShEaY) Gand) adieg
Glucajdll "Gl dagria (8 Jidh Lige Lagio Lasd giall 138 daley el pag Al cilaseatl) )
(Saunders et al., 2019). Jifiwd) 8 ddllae A oeks pre e SH Kay ¥ 3) cplall IS

V) cdaesilly Al Sisadl by SHELYT Cpagiall aladia) (S ¢ Rukail) Jaall g
(oapadl 4y o dabidl Jlae By duesilly 28LESLY) claball Gl JS8 Jagy bl o
padldial Cangs Lalelall Jilaty agh ujail Avlual) ciligatlly dalead) bl A8 ) Glady) as
(Abdelhakim & Badr, 2021). b killy il il

: (Mwange et al., 2023) 4l s zgial pailad (e

bl a8 alslall Bac) agd sk ) Cangr o

¢ dadieall calialya < "wasd) cloasll dasiy

Lbially LSl eaal) dlasialy Cilaglaall adats 1) v o

cordad U clbplaill deluag ddpall pdp 8 Gbasiaaly .

Gl ) eV el b Lala e dfiag 300 LR il dlay ccbaatl) sda g a2l ey
peel] A8 e LAl bl g (35S Al Y s Ayl Ao Laal) alslal lie Logs
¢ g yal) cﬁ\,&\
:Abduction JysiuN)/slay) ddk 3.2.1

2l aadiiy b jaall manl) aladind DA e cagally by Jadglly JSLell aaas ) Cangs
fLidY ddec ey Cus ¢ (Reid, 2018) st alad) aSall Ja€ YU dpalal] Cilas¥) (e
(Brandt & Timmermans, saas iyl ek o) Al Lya dealye o Bas 5S4 Fay 7 ke

pallall Bla¥) Lbie o ¥ Gaciall calall asiil) of laslie 435 (e 8880 228 Lin ¢1a2021).
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Cn opead gy Lol i) s jiae Algy g¢d ¢ Jllg (Kovacs & Spens, 2005). pasal) ehaiad) Yy
Lol Aben] 8yaicnall dualpall ye lldg Ala) claind) DA e lanyad 4b)y Llaua) Dla
sgun b Aadiiie ye o dadgia pe Adaadla sale YY) lay (Tan et al., 2018).sLaa)s
(VRN (e Laga Tein palid) JalSs 2ay (Haig, 2005). alassy) BT a5 cdllall cabylail
(YU, waall gylaill ekaills samall ilbacajdl) Ju€is Ty plas A 4a] Glw & Gy ¥ daa
pgdy CLESL HaY) Gl Levie daald alad) Gl 6 Agh B aleas (ailiadll 522006).
Asdgiall e saeall jalghall
Methodological choice Gl Giluadliuly agiall JLal) 3.1

daallly doe gil) ) aladiind Choay (s2lg ¢"Canll Al (e BB daidall oo agiall HLEAY) ey
izage o WS ¢ (Melnikovas,2018)aktaqlly

dagiall aplal 22 .3 J<ad)

(o)) ddabiaall da)all 48k (Mixed Jalidal) Gl asanas

Methods Research
(8382all) Adalidall duddyal) d2ypla
Aaylall 4y ey e gl 4l (Qualitative (sl Gl avaal
Research Methodology)

Methodology)

w&d\ Sl

Gohall saaeiall dae gall du)all

syl 4 Al 4 Ayl (Quantitative sl Caull aauad
Research Methodology)

Gohall saneiall daSl) Ayl

(Creswell& Creswell, 2019). Ao slaieyl dald) das) ¢ @ juaal)

tlabidally A ¢ oS mgiall s dunlad malie M ) il Cus
(Quantitative Research Methodology): -asl) Cual) dagia1.3.1
Slasyl Jdaill AW ) Gl aany alBI 8 aS) ) dngie Cing
bl gen @lpl aadidy cchsiall o B e <5 & Creswell, 2019).  (Creswell
Al acinae o a8l aaat ) 2oa (Hair et al., 2019). Ganlially @lbow) (e dadaie
¢ paanl) 2085 e samgal) ¢ Jaluti) o i) o Slany) sl ¢ oSl bl dangiall o2 uc
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(Qualitative Research Methodology): s sill caull dagia 2.3.1
(Flick, aglais aguilen juuadiy (pSlall shaia (o alshall agh o eqill Cindll dingin S5
o dnaill Gl rans Lagiall sda udl L Gams alshall CilaSial ) Cangs Clarke, 2022).
¢ Gpaanl) pgilly (Alally ¢ Y 7 Yl ¢ gpantil] Jalaily (i yal
(Mixed Methods Research Methodology):halidall diadll 4:agia 3.3.1
(Creswell & sasls iy (b eailly oSl Gnll Jmgie G hbisddl Gl dagie aead
o alehall lngung i< pgd g Cnagiall DS EgE Lalay ge saliaa) ) aags Plano Clark, 2018).
z Gy )y cBamia Glily Julady aes Byl aladiufy cdoc gilly uakl) lilall oty Lungiall ol jadh
P Nuh P PR
Time horizon duaubil dujall il 33914.1
axd el gad Jedl) dekeall f Lgiady el gl ) ") Gl G allas i
Saunders et al. (2019) uar .Gind) dingie of Lnsliind (o s Eoie)l Ganl FUT s
: (Abdelhakim & Badr, 2021,p.108) bl (avia) cptdl o
:(Cross—sectional) 4uhiall il 1.4.1
Sk (Setia, 2016). (e <y A puagll "Aladl' Siadg cBaraa duie) ddati & Sallall Luyni g8
LS ¢ e ie) sl Banaal) culuahll Gauslia g o Jlall Lgalaus & sallal) Aulyy e bl jall o2a
A<l aleanly Al de s e gl
:(Longitudinal) 4ghtl cilull 2.4.1
228 racd Laliliag (5)90 ISy ULl peas b Cus BNias duia) B8 (52 e Ballall A
JS& i a9 ((Caruana et al., 2015)clshall dubyng Gl e clibull &)l cludyll
Aalially 2l Jolal g ey Lgi) ¢ Alial) i) Jie 5pshiiall alshall &l (ala
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key features of different research dagidl cLall cllby duwndl cladd) 5.1

methodologies

Gy «lball pan Grhay clgaranad JSus cdalall dasy (3 panldl) HULY) Gl dungie (S

A dlla L4l Ladlay daad) 48y Glecal Luaal Al el Gacliall Gmgial) HLad) aey . dolail
alealy ojadi Ciladaag 898 Laldiy Gailad lgie JS . Adabisaly (dpaslly cdac sl tduud) dmgie hla
dongial) chlal) o3gl 45lhe dale Bls ) Jand) jhgr o nd) Al (pe dalide gl dallaal lanlie

Lo g e paanal e Byiidl) clall A dlee Jagadiy datl lgilew (o sguall Jaslual

doagial) hlall Luwlud) clawd) 11 .3 Jgaal)

Bl Gy

(S G

S5l Gaad

Baall

LSl e gil) UL
penll g ST agh gl
Ol OIS 368 Ll
Sl Gad) dliad dalladl

Badaie et Clgag (e i

O Qlall and
paady el L siall
sl bl s
aady Gl

P ETIVA|

¢ Hlaall Calisia
PULINGH YR | PRIGH AW A
Gt "Cas g Ak
Skl sk . alhal
ks

Gl

oaal) Luadlgll cdsled) )
Llaal) Jolall e 2l
saaaad) laall Calge Y,

eSS Aun)
bl AL el

BYSE R EA RERSWF]
Al Sl e

Lo laa) ) gilally
erhall Gl

i) 8y

il

WS ‘z\ﬂaba‘g 3\;}104 z\ﬁuj
LCaadl Calaal

S S dalie abd
Al Ll el ula
‘llo:jll ‘HL,)AH ‘"\bu"

n w

n . esﬂj ¢ ‘;\A

Z\:\ALASAM’ | cz\;j.'xia A
".\..JLAS”‘B "&.,.Q_..\S" ;U:Luj

Gaadd) A5

@bl pas @Byl (0 e
tJie) daaslly dae il

e laally cabibiwy)
(S ileganay el
Al ol dae gall bl
Lead s (il 5aaxie
L) Gl = 3gad (pasn

ceylaall calbibuiawy)
cdadaial) cilaadlal)
Gyb L dalaal) bl
alaiag Basge

Gile gana cDLlkal)
calasdal) ¢ <yl
daalye (Al by

- gordl) gyl ¢ 3t
i 5l dabiia e Bk

bl
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Gl Qs Gl (e i sl slaayl | il ¢(gginall Jlas Jalas
ged Jady B AaaSlly dae il chasesll cdavsgiall) sl ¢ o gumgall bl
S gl S e tll | elean ) o) (Jlsial) Lplaill (53l
pedl Cagill aal aladind | ¢ tehladl) abmal) | coUadl) ddas gl
eVl st LAY [ calayV) ccplal) Qs | cgpmaill alslall Julail)
el Sally dedalinall | Jabatll (&l | e b . UY! Jilas
Llasy! Adlaal

Oo @l phatiad oS | Ka) el () Gan) (Aal) Ay | b

coded 5)sShall Ciliasi) s Fad ) alatind) Ll aylaill ¢ Ay Gual)
Gl Jlpes (e dalaiel | JhaY) Gailly Al <L) sy cdnns sl
tJie) 2anall asenailly (RSl Ul g | oSa) gyl Gl
(labdl) asiagil zeasall aladic) Lia
el ¢ labal) Slasiy) Jal gl o yallg
(sl (lesed

Gl dls yo aes (3 Juatiay (£ 5a50 hiliag (3| Cald) ya
A5l due guagall G pan Al (Sl

prasalll Cun giie | e S 58 clie Lo Bsia Cilipe | Adal) paa

gadll Bl axa | @lilly Gaall avesl) Garll Ao 5SH Gxally
(Sasy) Lgigally dudlaadl)

Anld) aluhal) o slaieYl Bald) dae) (et jsaal)
el e Al cadel LCadan s Aiad) Gl 3 Jueall Liayg ADIL agudl (gpuiia
cAalaiall Lngiall Clghadll e Al et Al (Hypothetico—deductive) Zualima) 4o )
2l dalas A Yseamg ccbilull pang panliall aaaty )g e cibucasdl) 42 Luag ASEal) 3aa3 (e ey
bl Slahall (e Badie dacsinge anlie () AEaYL (L) Cnadl gl anaad .l ydig
G 26 o AV Bl Cpemnd) Gia el (e i) i DA Ul ges & Caa
ety bl copaad ¢ 20240520 ) Dbigs 3 (e cilS 40l 55 W <2024 lss 25 )

clilal) a8 Slas) clilly Gaall e 585 ae o adakal
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aaall @ld lial) e €5 ae ecbilall Jilaty pan 8 dbadly Lo s galls datiall amgiall jaams
b Cadags 5L el 8 il Gaall julee Gakady ¢ lasy) el 36l lacal IS

Zwbal\ R 2

o st el gkt Jalyey Baleially (1.3) <& (3 dacagall Afind) Gomgiall iyl ALY

A Ca . bld) Qg pes Llee 8 Sadinal) A50aY) Clshaally Liangiall ClgaY) Jacaitiy acdll 128

sbaial) (385 dull Calaal st lgela) 5 ) Aggdail) el s Aeddied) Al Cullul) Jolo
daaall agial

clagleall pan cilgdl 1.2
@hill cilal 1.1.2

UL ilad) (e desiie Aegene (e 4ilostes Aubll s3a e aukilly (il gall
el xeiaga 5 LS s S adlsally yolilly il 1y i laally (S b 8 Ly cdgiulasy)
: Jall Jsaall b
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a3y 3 033301 Liay 32525 3 0393 9 A3Mally 3oguudld Audlatl Ayl S Jyasll
lupal) o) B dardicuall galal) :2 .3 Jgaal)

dagial) daaadl) | 22ad) 2l g5
92.32% | 711 (Articles)c\ia
2.60% 20 (Books)wuis
1.30% 10 (Book Chapters)cis & J guat
1.04% 8 (Websites)duilas) cilibnfduig A<l ad|ga
0.52% 4 (Software)z):
0.26% (Theses)cilag ki
1.43% 11 | (Conference Papers/Proceedings)ciza Gl
0.26% 2 (Reports) &
100% 768 ladl Al
100% | 768 A5alaiy) Aalil )yl

dasiiall aalall daild o aladeYl dald) slae) Ga : juaall

O Sl e iy Llge st Gaen duball dae] 8 deadiall aaball miisi odlel Joaall maagy
Sl Sl S L caalyal) (M) e %92.32 IS5 A Aol <Rl IS 58V Cueail)
o O lee cdojalady) Zalll cilS Lot pabadl ases of WS L Eaall clahal ol e
(Jaanll Lia s 8aIL (3350l ABDa) g siiagn il Al Bbial] psleaall () gl e &alil
Al Bl L5i€e Jlaall 13y daleial) dalal) ciladyally bV abaea o) Gua

fetmkil) cilad) 2.1.2

o e B3ne degene 4l Cipey (S35 (L) Bl aladia) 5 cAahal) Giluz e sl

Ay same ChLA Cpeca LAY sy 6 L Baley ((uSladl cibls) donedl dacaal) ALY

.(Bryman, 2016, p. 202).

& ciiaall (330l Cliecsall lae b Aliadll Ayl die (o Sl pend Jlad Glaind) pransil

(Shwetarani & Mohan, 2023 ;Williams, 2024):4.all &fshal) & Ll

cilalad) cdlall rgagh e 35 cdahal) Calaal e el 306V A delua toluiul) dae) o
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Ol daanty agillaadle e Jomall " cpuaite sl e ehad e glin) (mje: aSadll o
¢ SN Uzéj

Gabill Dals Sl Glond) muad Glia¥) Jaas tddlual) Sale)

Cihlie) 5aal Caalaw &5 ddiadll Galidll i (B2B) Gluwsall iea o L)y i) a5 &
el o € danyd Jaals Jangl G candl adine dads Laball ey Yyl thlec s Lingia
Sl aisil) bl il L adlads A Uil agale g Lan ol LDl cpall LS dalig (3oLl
Baga (e ppeis Llatal] Jaes Bl aadi Lan (32Ul aadalss 8L (3 eDlaad) pa diliall JlaV)
Joasll 8 Clignaa anlsy 38 (3 35 i) 205l (GAY) aojsill Jilugy 4jlie chaanal) iyl
Oe ki Y G cabibull duagaddls dpudl Fygl)l agill e (BE L Slead) 2ihd pes
Gl saclE I Jyeasll Lula) daganal hlat clady L40g i<l duads Gilaglae (gl ans eDlaall
Slily e lacal BV LAl 5o (Bygl aigill OIS cciidan 4y (b 3aLall $Dlaal Alalis A Y
leblaty Lgadaniy daliveall ULwY) dalie dilee Bysl) ajsil) dgu clsels Auhl) adinad dlies
(aliall gy g A8y Lgnlaly ALY b Sl Buasd edlaall sl auyeill 2 sy L Jlad IS
Pl ddgises A8y A paley Las

el Ayl ) i) acdy Aagizally dalall ABGY) G el duhall o3 Gl Ceuay

(3Ll e aglalais duhall die e Aubaay Slaglie gen ) Cings t(Jlaaw 11) ¥ acdll o
(i dagide cdagide Ciaal cahlall Saatie (dilie) ALY (e diide el e
5 (Jlaiy) cdardll A8l desdl) 53sa) AL Gasedd) Sl Guis (Ble 56) ALY sl
K ebie aladialy (chaall el cdaeall Dt (3aidl) 8ypum) sl Liny alady (gplKal
F YIS hbadl i (Ll 38lse = 5 B Gilse ye = 1) uledl
=17) Jua¥! ((16-11) Leasd) 3l ((10-1) Leasl) saga :(Blae 32) ABally Gagel) —
£(32-25) wsl<all 5\l (24

01 sald) i’
02 Galdl k)
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_16) «ﬂ)ﬁ\ ;\J;Y\ c(15_9) dgaud\ :\4);3 6(8_1) é.ﬁ.\ﬂ\ 8)gaa (SJLLG 24) d:uﬂ\ l.abJ —
¢(24

¢ 3Ll aa figmnall Jalad day Lo Al e (3l £(Akad 4) CAEY anidl)

Oisnall sl Cilaglaall ey 1(Adind 6) 2l anidl) o
ULl Jadat 3 2l 8 S0 iian ) Dteagll clelany) e ladic) cAalgall cibigioe aaail

Clial) 8 bl aaaty bl (el o g 8 dilasy) gl sda Al (g Ldae gill

Olelany) Jadis dacgingay Ay ST <o bl juaiiy agd o Cpfialll scliy Lae chag jadl)

:(Dawadi, 2021) alaaiay) 5Ll daias))

¢asdl) (10 deganal (goa2ll Laugidl (Mean):  lual) Jaugiall o

thaxe L oY) (i die 4kl (e de genal Couaiiial) 4oz (Median): Jasugll o

¢bll) degana A LIS SSY) dedll (Mode): Jigiall o

Ersaall o 3T e genas lilad) Jals dad Lalsyl 42€ ey (Percentage): dogiall Ll o
¢ agad

¢dina dad eela ilje 2o (Frequency): jLsill o

BHle S ga duall 3 laladl saail 2l (e desana b dad Sy ol (Range): gl .
S (Fan el) "alas Gilse’ (e zahiE Cilisive paad (63 S el pladiad & (ol b
ae e ligaite (4= = 5-1) sl e 3l 2l Jola ilen 34 (A0 4) "lla Gilse
& ase sn LS V) cla )l ddiaall Vel s 138 0.8 il (s (5) bisid
¢olial Jganll

Ala 8 oleal) Jassgiall alasids Lgineal Cawa cllad) i 5 cclilul) pan 200 Bkal) uis o
Hoeal Y1 5Ll aastl B8 g)haal) Cabad) aladiad 2 cijlal leal) Jasgiall (g5ls

Y1 e Ao gane i (s2e ) LI sy (Standard Deviation): (glaall Gijad¥) o
tacgiall e ABY) mien G (520 ekl

inie J8 b aant ulS 1) L jehang el (e degane il (520 (Skewness): ¢ty .

o) ol Sl gat bt cul€ 1Y Le o Sl aenl) Coaiie 8 Galel s
) 8 adieall IS Gubial dsedl) laal) 4 yeants (3 Jladl) I Jganl) magss
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(bnd) B gial) o aisi clag 13 .3 Jgand)

(Sgisal Jlaal iay
las (faddia [1.8 - 1] 1

smisie | [2.60 - 1.811 | 2
Lusie | [3.40 -2.611 | 3
s | [4.20-3.411 | 4
laa piiye [5-4211 | 5

(Sekaran & Bougie, 2016, p. 207) Ao sldieYL Lald) dae) Ga 1 jbaal)
dadndail) Al cfpdia (b 2.2
tde alae VL o) ahle s Cud

Aafpal) cpaiia aladf uld 14 .3 Jgaad)

kel dad)

(Cronin & Taylor, 1992)

( Andriani et al., 2019) «(Gronroos, 1990)
(Rabiul et al., 2021) Juaiyy

)

)

daail) 8ag>

daddl) 48LE5

(Tax, Brown, & Chandrashekaran, 1998
(Parikh & Dutt, 2022
edarl) L)
(Liat et al., 2014; Nikou et al., 2016) Gudl) 3y gea
(Kim & Kim, 2022; Nobar & Rostamzadeh, 2018) Jeand) dyal

(Bgaard et al., 2008) | ¢aall o1
Adlud) @l Ao alaieYl dald) dae) e 1 juaal)

Syl Bla)

Ly 5 DUl Gogeal) Aileiia L)y (Blaws (8 Badae cBaaslie sl Aahide iluld Joanl) el
(Cronin & Taylor, dsjsall paball i cidac &Yy (8 ddiad) d8xl) Gluwgall 4 Jaead)
1992; Gronroos, 1990; Andriani et al., 2019; Rabiul et al., 2021; Tax, Brown, &
Chandrashekaran, 1998; Parikh & Dutt, 2022; Liat et al., 2014; Nikou et al., 2016;
<ia) J) Kim & Kim, 2022; Nobar & Rostamzadeh, 2018; Jgaard et al., 2008)
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Baaiag it Byl aladid e 35 dahal) ol Jaall (e Gua L aey JS0 Aaaiiad) (el jalias

SBadala Llg)y (e il o) BY dba iien L 38
dulal) die g paine 3.2

0o Aealiiond) 2l daiay 383 el Cus (Cinll dungia ehial aal (e Al las) dlee 2
AV (e ALlS e gane 5% O S Ay cargianal) dual ) adine 2aTy dalaad) oda fag LAl
STl A saaY) A el A8 g 7 gumgn Ashyall adine Lo le Cinyal andy L Canadl Jlgass dleall il LLSY
oSa o o (3 el ) "Adal) paind’ ellaian i Audal) 48 desanal) i Al o (e
(Ahmed, cualls dlaa @ld (368 8 (Al Claw Ll ihaal) a8 gally L) 2 sanll hriall Jie Cilaw
2024,p.2).

ANy b Al Slesall e Oslelay (oA Glescsial) Slae paan b Al ol paiae Jidy
s o Balll Cadel (oDleall Ve sasl 438y ddlas] g adad iy Lagad (4 5 3) ik
PGl Joaall 8 miage 9o LS il pe Hd5eS dudaidll Clossgall

(2024 49 cﬁ) 4 53 clayall s (Galal aajei iS5 .3 Jeaad)

By 23 Glawall d2e ulatl) 4% dwjall g5
1389 06 *4 G-
o Qe
1156 09 *3 e
b Qe
2545 15 g5anall

(Direction of Tourism & Handicrafts, Setif, 2024) : jyasl)

SLERY) 13 Gl yae o calia L dalgll duagiall cihlie g duc giagall uladl (e degana ) Toliid

ot

gl Bl ol ) oand Cun (Gl (pa 25dl) 030 8 Adladg daal ST ARG 3ugell jiiey
tlassiall (0 gDlas pa 24V

Baga Olecal alind ehalS Chlaw dae (B agad a)¥ly DU Bl ae Clewsgall Sls v/
tlag il oy 8 5aasa juleer 32Ul (e A5l 238 a3l Cus cdadiall Cleasll
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¢liacsal) eDlant Lllia L glany Lon cduelss jlanlsg sagal) didle culand aaady (3204l 038 Saais v/
€2aY1 dlighg daali GlBle el 8 culud el g5 ceDlaadl Liny &y e ndl 138 < v
Ui agiledgis agilalinl agis (B2B) edlendl (e 5adas danyd o S50 Laa¥) 1 mi v/

 Juail

(Kumar et saxse paibas e ol shlaia cilegana A bl adine poadd Ao diaal) diad
al., 2023, p. 148).

Oleddiad pidliie et i) Adlaa¥) e duell lod) Jilte ddlaay) daed) lod) Jie WS
28 I 05 o Al duall HLEs) ey - Wie Lagie ISy (Sl Jlaal ) b
3 e el 10 (8 Slgdiall aygill Iy L Hlasd Shaa ueg g yre Jldin) duhal) adine (e
) aveat Ay Ganlll AdLaia) Ll Lad) sy L JSS duhl) painal Alias Zial) Jasmsg LasY)
i ot Al cbil) Al Jodi B e dayy diled) Uad jaaig Al adine o Al o
Adlaay) duad) laal of cpa 8 astial) dially Gl dually dasad) ddlpdial) disal) 254l 220
aeine 518 (46 Lavie duald cajlgally gl (ha ESH) Calling liaye 05 oF (M o 4l V) ¢l
LAY eha) Camag Al ainal Alaie A6 o iy 4 Zijine gl laa 508 Caagiaad) 2yl
-(Ahmed, 2024,p.2) s38xs Slelya) aladiuly

Slanl g Galasl of adlge jLad) led 2 Cus Allgde Lyl Rnadl) duall Jladl 5 lnuls iy
(Taherdoost, il chld (e lgle Jsanll (Ko ¥ dage Gilaslae bl dexie (K& dina
(Andrade, 2021). auhlls 8ilu Jaiiye gl Gailadll saxae 585 <2016)
ad) e gsil e Sl 2 lgalad (e Al L) o e
Elady) ae Jalall Cuiaty aaly G elidl 2 ¢ B2Ble €5l il dulaall sladiul e
B2C 5 B2B S Liay o Llaall oda jigiceg cdag ol 5l dealisal) 3 Las il
tdad (55
lebens Las Sigh 18y Gpanut Yy bl & dayeg 26K dmisie Lol dovadll ciliall o @
¢A8LaSiLY ) Erganll Al
Gt «llladll aliia Jia) B2B edas (g B23me glil ) dsmashl (o dpradll diladl) oS @
ceDlanl Liayg A8ally rgetl) Jsn degiia Hlai Cilgag i agiSes (pdll ((Balidl) cDla,
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L) A Lasiioal) lany) o) cullad 4.2

(IBM SPSS Statistics for Windows, Version 28.0, 2022) daw duc Lia¥) aslall d5lasy)
OkaaY Libaay) b)) Cabise Gadas eyl 038 Culges 389 —SmartPLS(4.1.0.0)  zaling «

nbl) sl Las) 1.4.2
G ¢ galad) Ganl 8 Gpalad dagie Behad xahall asill Auhal) Cilpitie gaaad (e Goadl) 2y
lgahatin) dises A (Gaalaa ¥ ) dnalas) Lowliall Ldlan) chLadY) depde HLaaY) 138 ik aaas
el ol o alaie ¥ 5y ¢ candal) aysill Auhyal) il puiia g L) (e 2SEU L Lushall il i s
o san ) dalaally oyl il aae ) Cibadl) uds Cua (Kurtosis)<hlally (Skewness)
-] Gl pea Galabaall DS i CaaBg 1] Liasla auygill g (Hair et al., 2022). 4t mhass
S (SI7) okl o (>14) oaad) sas ¢(distribution skewed) ssile 4l e Caieay 43ld Yy ([ 1+
Madly il piias dualall mhaliilly ¢lgiV) CDlalea sbal Jgaall magige (<1-) mhalie of (P1+) aasa

d)yall

Al il k) aiigil) 16 .3 Jgaal

s|giY) Jalaa | paldil) Jalaa | alallg dadall cfypicia
7.404 -2.433 A8y gl
5.469 -2.121 Laaall 3ga
5.628 -2.144 Leadl) 4ld
6.420 -2.211 Jlay)
0.8000- | 0.7640- &5l
0.7010 -1.028 Juand) L,
0.3940 -1.092 3l 55
7.093 -2.261 Jianl) 4
11.706 0.7880 Ghadl oY)

SPSS.28 wlajia Ao alaie¥l dald) dae) e @ juaal)
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G oo (12) Joad) Jlaall cyglas ey @l yaial) alaaa o) g « Hair Joseph juladl Ui

dpaledUl ) LaaY) aladin) gy el - gandall aygil) ac Y Uball Gl celaléall ol o)l Jalas

rmhall a3l da i daleal) HLEAY) of G (Al Sl 5LaY (Non—parametric tests)
. (Das & Imon, 2016,p.9)=tL.ll

Multicollinearity 4 L) 2.4.2

cotal) 5 adcaill dale dad PlA (e ailaadle (K (Multicollinearity) ol sl ladl

D) zdgail aadiidd) Jil) (Tolerance). Jaaill 4ads ¢(VIFS) factors Inflation Variance

(Kaya et 10 o S8 VIF dais 0.1 oo 58T deatll 4 0585 o s add) aaaill e JWA
al., 2024 ;Rahmi et al., 2022).

(Zeidan et al.,2023,p.83) 4.l Alalaall Wy Crung

VIF = 1/(1-R?) = 1/TOLERANCE
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Cplilly adulail) Jalea LA3) 27 .3 Jgand)
VIF | Tolerance Jaiawal) janiall
3.088| 0.324 | Service Quality daxil) 5352
2.513| 0.398 | Service Culture d.ail) 4815
2.680 0.373 Communication Jlaiy)
1.091 0.916 Complaints (gs\<i)

SPSS.28 claja Ao alaieYl ddald) dlas) (et jaaal)

dexdl) 535a) Al Clpaiall G (Multicollinearity) (1Al Jalo DU Alasi) dudsall el
) adan Jalea a Gl G ¢ 10 b)) ASae 25ag pae ((goSally (JlatY) cdardll A8l
(10) Jsall aBY) 2all o SIS 81 a5 ¢3.088 5 1.091 (o ang)s Agute lisicns( VIF)
o S 029 €0.916 5 0.324 o Cingls B mil (Tolerance) daaill Jales afi cjelal LS
LM aedyg andl lgian (o Afied) Clpaidl ADE K5 e (0.1) Jpsaad) V) sl
S e JS 50 i (8 Jlaad¥) Julas 3l Adgigas 483 (anmsg ¢ SAlan) Julaill 7 3gal)
(Hair et al., 2019 ; Field, 2018 ; Montgomery et al., 2021). LGl jusiall e
r@laall GiLaIY) I (e RN (unliag rbuad) Jagiall GO (10 ASal) A3l unlia 3.4.2

e DA e il 2y cdilias ) bl 8 Lo Galaad) ST e oleand) Jassgiall aeg
Glalatl ddas b calad €0 olead) Lawaidl sty clalaad) s o ey adll pes
cafil) Gunlie ol e g8 (@l GhaW) Wl gLl chle o alilaiu) uudiy (isaal
O dlas g aleal) ehaugie e aill 2eli (530 Gy Cam ¢ Slean) dalail) b Lelassial Lajisly
GsS edilaiall gl Alla b dacsiall e adll cilihadl Slaspe Jasgial anll )z hatal Dla
(Burazeri & Zaletel 4iad cuaity) cacgiall Jon padll i o) LlSy laidia (g)laall CahatV)
Kragelj, 2013, p. 18)

(Equation Structural PLS-4uall (gaall Claall 4 s 4gl) e slaalls 43 dall) 4.4.2
:SEM Square Least Partial Modeling.)

b Aagale 2L (PLS-SEM) aijall (gaall Cilasyall Fisylay dSighl C¥aladl) dnidi gl
I Ay yra e il gl V) ((1982) WOl U8 (4o Lganst a b - ool (agadll (g 8538 2o ginsnds
lgalainl Jgw 23 PLS=Graph (Chin, 1994) zaliy of (e aells luyss Lle 30 sl S aa
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SmartPLS (Ringle et malin jlaca) ae V) lay ol audoll byl o) V) il Caaiia b
(Hair et al., jglaall sxia QS (Hair et al., 2011) sty e a3 33 3sal., 2005).
: Cepeda-—Carrion et (i) Laugall cV il e paell Craals WS € (K80 Wgas 0a2013)
al., 2019 ; Haenlein & Kaplan, 2004 ; Hair et al., 2019 ; Nitzl & Chin, 2017 ;
«¥ally Rigdon, 2012 ; Roldan & Sanchez-Franco, 2012 ; Tenenhaus et al., 2005)
Slsall 5)1als ectbigalll (Ldhaall ciinl) asle ciuvigh el e degiio CN e cabe 3l danlyall
: Manley et al., 2021 ; Legate et al., (i) (uiil) aleg Ll 5ol (JlaeY) 8Ly oyl
s 2022 5 Ali et al., 2018 ; Willaby et al., 2015 ; Cepeda—Carrion et al., 2022)
) Glagia Gacda LgailSe s
Jie e canlil 3 PLS-SEM. clidat gpant b € IS8 damapll skl craalus a8
(Cheah et al., 2023 ; samiall Cile sendl)l Jidag « (Shmueli et al., 2019)dual) #)la 5wl
MICOM aladnal (eball @ls ladly «Klesel et al., 2022 ; Sarstedt et al., 2011)
Byainall Y indll ¢« (Basco et al., 2021)4dasll yie g 4uhadll 4akaill ((Henseler et al., 2016)
5« (Cheah et al., 2021)ilaxall dklugll ((Becker et al., 2018 ; Fassott et al., 2016)
(Chin zlall )i « CB-SEM (Hair et al., 2017) 5 (PLS-POS (Becker et al., 2013)
saasall Baludl e il cet al., 2020 ; Liengaard et al., 2021 ; Hair, 2021)
(HOCs) (Sarstedt et al., Ll 45l <y «lsndl ((Cepeda—Carrion et al., 2017)
(IPMA) (Ringle & Sarstedt, ¢1:¥); dueal) a2 Jlas <2019 ; Schuberth et al., 2020)
s ) (e Ligh degana Gfinlll (Danks, 2021) ggail) oY) e 25 ddalagll dilasg 2016)
(Cadogan & Lee, 2022 ; Guide a5 PLS-SEM J cigag Al clalim¥) oe a2 )l) ey
Al ) 38 sy &5 a8 & Ketokivi, 2015 ; Ronkko & Evermann, 2013)
(Henseler et al., 2014 ; Petter, 2018 ; Rigdon, 2015 ; Sarstedt et al., 2023 ;
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.(Ehrenberg, 1968 ; ili<iu¥) Jalall Qs ey Lo a5 «Sharma et al., 2022, 2023)
Stewart, 1981)

Alsliia) Bl Jdatl aadties ) diall (e ddlas) &k (SEM) £iSgl) i aleal) dadat a3
Wl s o) of Aalin V) culial 78y LaaSH bl cpoy L3l 38 aand 3aaee Clpiia (puy Bakaall
sl e S gl SEM & 1 Gty olags dllia L jlasiV) clValas PIA (e lgie i) 2 L
Joreskog & Sorbom (1976) 4 Joreskog (1970) Juats anladsul ¢ Ls 3 ((CB-SEM)
kil e S zeily « SAS 5 Mplus 5 LISREL 5 EQS 5 AMOS (s by (o8 4kl o
Lasdle (52 aitt PUA e ilylaill (mdy ol 28E s3le CB-SEM aasind PLS-SEM. Jada (silly
Gilolaill skl sle (<40 PLS-SEM oty «lld o aill e Aill julaal) 2dghendd #3sall
SMartPLS (e galy s (ool 2y dalal) hriall & bl st PAS (o LLISILY ) Eigal] b
O bll Asbial) dngiall @hlall gt I SEMInR 3 PLS-Graph

Aadatll ,LaaY) Ailan) Ao 455 (greall cilesall Al HLEAY) skl Sl jae G e
(Magno, Cassia, & Ringle, 2024):%;3 Lo <l Y aladlly

gl e€e Cus diell aas cllbie 8 GAY) Lilasy) @l e Lis Ji PLS-SEM e
BeliS daandall e llal) dallas Ao ik el WS Bpuiall ciliall xa s A8giga il
tblull Lolia Ll Loy allas Y g ddlle

¢huiall Qle Jo (sgiat Al 8akaall z3laill e Jdaladll e lgo)as 5,0 @

f bl aetl) 3z 3lail) e bl (3 (30 L BanalSaY Ny A oSl JSLigl) Aalles lggen LeiSey @

Jahy gl sy claiall i e 35 Akl pekiy Aoganl) calulall Al sl s e
tdiall =3

Al deedlall 535 Chdise Ao awiad VL Adlany) il audi & Ll Gl e cibids e
Agganl) hdgall o 585 aa diniay olull Adgise o 355 el o Yoy

AALainY) cluhall <l
122



il 39 3 Ogu3ll Liny 33a3 3 533 3 A3Mally §agrantl] Al ol SN Syl

reflective — formative measurement model o<l — ul<ei¥) (ubdl) zigad 5.4.2

G owid @l O Gun cabdsall cun sa GalSH asgiall G Gk isar b olSadY) iz dgalll
O Lol oladl eS8 zagaill Do A L dlaijall Gihdgall pes B st ) (25 0elS aggadl)
z 3l Ll casghal) (i (eKa gapan g ol AL cuiga) (5S35 cclydgall ) (3elSD) o sgial
ALy ALSE o Jaxdy (alSll agelal) carw & Cldigall 585 Cun clala aSall e 5e8 sl
IS oY Jalall L6 e cisally ¢ palSl ppgall ) el o s oladl (15 (sl 13 b
(Rose et al., 2022). <) agaall Cuilga (30 Daang lilida lols Jia jdige
Gl LingSs dalie lSia et Aol 3l agaal Gl fiald) e sy cllly ) dalayl
il CTA-PLS 1 (CTA-PLS) (Gudergan et al., 2008). astl el Jdsill sl
Ooll) 3 b aigal) dpant Ay AualSH kil An il Caped) CHBa) oyl il LaadU
haaly LanalSaV g A sSall pdigall aad spe ciad ela) la Jeww (Hair et al., 2022b).
(Basco et dhaall je clidlall PLS zilai asd e 8pmll (1) rodias guyehai & laill cany
(Hult et al., 2018). Lasal bl el 3955 (2) ., 2021)
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SEM-PLS ZLiijal) giuall claypall disjh quilli pns cilghd 13 .3 J<al)

Fuaal) Juladll ¢ had | Statistical Analysis Steps

ALl 3 galll axis | Structural Mode 4l 73 gaill a5 | Measurement Mo

Internal Consistency Reliability
(= 0.7) £l il Julas

Convergent Validity

1.2 22 3.2

(£07) o ol ssd 54,0

-

Discriminant Validity

o llziall el

Statistical Analysis Framework » Jelasll Soaa) Liall

iyaly (Sarstedt et al., 2021,p.16) Ao iYL Laldl die) o : jlaal)

Ol ye I3 Aangia ¢ L) (SEM-PLS) 41l il sleall dadas pladialy Sleasy) dubatll il
bl zigalll s & ) Aayd) Jian atluad Ll Auball zise il bl
Gl yaaty Jigy (s3llg « (Outer Model) sl = 3sally Cayey L }i(Measurement Model)
O il Al oda 8 b L (Al) saaliall e clyatally (ydgall) Baaliad) clpaial o
el Gildiy (3am (e s cdariiiosa Ganliall (ghlailly )il aally Aslall 3LaY) 485 g
.52a L)

A2 =350l canss La sl (Structural Model) ASgl) 7 3gaill ands 8 Jiard 460 dls yal) W
oo zagadll e CaiS LAuhall clpaie G A B Auhy (aids (g)lg ¢(Inner Model)
Usicaal) Slyiiall el Celeag Bl Ca magsy (Aaalilly Akl chrial) (s Bl dapls
Ao macagiy Al Cilumjd il 2t (Ko o Il) Zasaill min Pl e il el b
(Bl sl dinga) Lgalasly Al
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S Jyadll

dadadail) Ayl il Julady a3

LS ¢ (et die) e b Adaal) 3oLl Cilisssgall lae (o 113 st auaall 138 s

Sleliany) Ciulagi s o(Fue iy aslall 1ilasy) dajall) SPSS zaliy alasiuls . Uil lgieay o

) i Adlaial) L) a5k e GllaiaY) Gadlis duell Al e ganll (ailadl) Caua gl Ldas)

Ayl

duptl) Lie atladd gl Jaladl 1.3

Sl o S g cdisnll CligSe Ciiaal 380 Julady lialt Chomg and sjall 18 3 S
LS il A Adiaall (3Ll 8 disdaall AL (3agucl) Cliadliial Adlad (uSas A duwd )

paliay oyl 8 aalud Al (@audll claad Jd 8hadia eDlaall lalyy Al paliall e sl Jalid 2

Ompaiunall duaddl) Cilaglealls ddbaiadl AU Judas 1.1.3

¢ oabl (gl ¢ paall ¢ uinll) b Al daihe sel) Cilasted) dilaty agiin giall 18
5 bl ol slial Jeaall Cargy um (113 laaae ALl 5 dadyal) Ll (ALY 5 ducsial) ¢ Ja)

1L giall Cacell
Al die a8 (ailad :8 .3 Jaall

(%0)dasial) dsudl) | Sl daa) il
53.1% | 60 S

19.5% | 22 ol L
72.6% | 82 g sl
27.4% | 31 5agite il
5.3% 6 Lu18-25
22.1% | 25 iu26-35

23.9% | 27 iu36-45 "
13.3% 15 iud46-60
1.8% 2 L 60 e i
66.4% | 75 & sanal
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Gl Cilgha ac (reflective measurement model) S aldl) Zaeall and Jady
bl dddigag daia plasal
(internal FPAENRN (| PV PR ol (composite reliability) <yl @l jasd L@
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N Gaall e gaaill (Average variance extracted) 7 asal cplall avgio Glus 23 o
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) @l & A (e (discriminant validity) gnlall Grall ani 23 @

¢ Fornell-Larcker jLs. —

¢ (cross—loadings)dadalial cilaniall —

HTMT Heterotrait—Monotrait Ratio of LYl — duslaidl e clblo,V) dow —

e J)
.Correlations)
Hair et al., ) gulall Grall (asdl @l @iy sl o (HTMT) 5,830 sshall sda e

(2023
Convergent Validity &l §aall 1.1.4

(Internal Consistency ()il 5La¥) dgise o daudi o G2 Jo¥) Jhaall 05 Le B2le
e ol ddgisall i lly « (Cronbach’s alpha)s Lis < Wl aladiuly cuas Sl <Reliability)
(Composite ol Ldgige lun b el 2ay Aol Jigall Slpaatia c Aaliad) Glalia Y
o=xali 23y (Average Variance Extracted — AVE). zjiiwal cplall laugia o5 <Reliability)
A\ FSPREN gt (Convergent Validity) 4wl Ladlall mik

Convergent Validity — &l §aall @ wbdl) z3gall) ilii 124 .3 Jgaal)

Gaall | Wi Jalaa | cldl) Jalea | cplal) gl cilasdal)

5 | ¢liss | CR ol | AVE gt | Loadings | oo | S
0.780 | BI1_1
0.791| B1_2
0.827| B1_3
0.778 | B1_4
0.752| B1_5 5asa

ai| 0,927 0,938 0,603 )
0.802 | B1_6| &l
0.778 | B1_7
0.766 | B1_8
0.738 | B1_9
0.750 | B1_10
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0,916

0,934

0,704

0.776

Bl_11

0.845

B1_12

0.877

B1_13

0.848

B1_14

0.863

B1_15

0.819

B1_16

PEIF

3

Aqaal)

0,931

0,943

0,696

0.750

B1_17

0.782

B1_18

0.837

B1_19

0.861

B1_20

0.833

B1_21

0.835

B1_22

0.842

B1_23

0.830

B1_24

Juasy)

0,957

0,964

0,770

0.883

B1_25

0.892

B1_26

0.897

B1_27

0.868

B1_28

0.855

B1_29

0.857

B1_30

0.850

B1_31

0.917

B1_32

54
Syl

0,930

0,945

0,742

0.771

Ci_1

0.897

C1_3

0.894

Cl_4

0.824

C1_5

0.885

C1_7

0.888

C1_8

0,918

0,935

0,672

0.763

C1.9
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0.817 | C1_10
0.799 | C1_11
0.852|C1_12 LHEN
0.847 | C1_13 Jaand)
0.835|C1_14
0.821|C1_15
0.794 | C1_16
0.803 | C1_17
0.846 |[C1_18
axd 0,920 0,936 0,675 0.795|C1_19
0.837 | C1_20
0.862 | C1_21
0.810|C1_22
SmartPLS4 cla e o sl Laldl slas) Ge i sl

zeliy Jala (Algorithm) PLS duejlss 8l aladiul olel Joaal) il e Jsaall

e 3 (Indicator Loadings) 4. s<ill Jea¥) uld chlaal) dlasiadd o3 (4 Jlr=y)SmartPLS
okl laugiag (Composite Reliability) i<yl 4dgisal ad i ) Ldds gl Gas (0.7
el AU dagyal) clafin) (e 3aa3l) 22y (Average Variance Extracted — AVE). BTN
ald CilSy 0.5 a5 4 oasall SV aal) AVE ad jglat Cum Ll Baa bl 23500l
.0.7 4. (Cronbach’s alpha) #lis < Wl Jalee jslad LS 0.7 o el €500 dagisall
(Foroughi et al., 2023 ; Hair et al., 2023 ; Russo & Stol, 2021 ; Sabol et al., 2023).

N
&)

(discriminant validity)gulall §aall 2.1.4

e ot (e (Construct) (<dl s (Discriminant Validity) (ghlall Gaall asks
(Reflective Construct) wlSsil ()5S JS jebay of lasa ) Caagis .z 3sall 3 (gAY clisall
(Hair LSl c¥oledl 3503 8 AV bl Cibisa 43)lke dalsll 43)d5e ae (gl LBle

et al., 2022a ,2022b).

(Fornell- jlas Laudis aadic) PLS=SEM. k) (aca junail) daadlall aniil il 52c g
Fornell- ,lss (& (Cross-Loadings). dallidl cilauiall yasdg arcker criterion)

159



islaw 295 3 Oga3ll Liay 30523 § 393 3 A83Matly §agrandl) ipedatl] syl EJ Lyl

JsI (Average Variance Extracted — AVE) = aswdl cplill baugiad anill jaalllarcker
13) Lo dekaliial) ileadil) a5 (Fornell & Larcker, 1981). (a¥) «ilisSall ae 45lals)) aa (55
(&l aag (Chin, 1998). s AY) @lisSally 43jlhe (anadall 436 o (g8l IS Jany juaiall IS
IS (huail) Gaall JSLie Laily CadiSs Y a8 Ll ) 8yaiie el oda 248 Ziaall Galady) o)l
Lo Gyl N dais (Henseler et al., 2015 ; Franke & Sarstedt, 2019). Gsis
(Heterotrait-Monotrait Ratio of Correlations — HTMT) Loyl — dblad) e clalay)
Gia d9ng pe (M 1 Ge Al HTMT a8 i . huall Guall auiil Juniag 58 ST cagluls
) 0.90 o 0.85 Jis) desis HTMT o8 dijles HTMT & alasind olmils oliph dlls g
HTMT o dusj ,laaY (Bootstrapping) JSiall sale) slasial gi(Henseler et al., 2015)
dacap aby & gl addll e J8l HTMT 4@ <ulS 1) (Franke & Sarstedt, 2019). 1 sl
() Baall sy 2iwd HTMT = |
Ggubi (S ¥ Gus o (Formative Constructs)iuu s cilige eaii Al z3lall ducally

(FUll Joll) dadll aaaill auify emss ¢ HTMT ) dabalisdl wlenial) siFornell-Larcker

(Variance Inflation Factors — culall aaai Jalse oladnulCollinearity Assessment)

3.3 515 5110 aill VIF a8 oy&VIFs) (Kock, 2020 ; Rasoolimanesh et al., 2017)
(Kock & Lynn, 2012). a3 <Y

t ) Jsaall B e illy dadalinall cilaadil) s Yol aty (giulaill Gaall e oSl

dabaliial) Clandil) jlaa 1 oubidl) zigail) @ilii :25 .3 Jgaal)

Bga| ddsa| el L dalg Bl [ Jlay! cilylaal)
AN | deadl) | djaall Jaand) Leadl) | gyl

0.484 | 0.716 | 0.529 0.488 | 0.776 0.622 0.639 Bl_11
0.448 | 0.623 | 0.498 0.393 | 0.845 0.527 0.539 B1_12
0.415| 0.620 | 0.462| 0.339| 0.877 0.538 0.576 B1_13
0.475| 0.579 | 0.462| 0.483| 0.848 0.603 0.555 Bl_14
0.396 | 0.654 | 0.389 0.384| 0.863 0.489 0.581 B1_15
0.377| 0.605 | 0.363 0.410| 0.819 0.479 0.532 B1_16
0.427 | 0.628 | 0.461 0.424 0.564 0.544 0.750 B1_17
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0.505| 0.598 | 0.437| 0.520| 0.530| 0.611| 0.782 B1_18
0.515| 0.617| 0.497| 0.440| 0.579| 0.572| 0.837 B1_19
0.612 ] 0.609 | 0.536| 0.530| 0.541 0.656 | 0.861 B1_20
0.558 | 0.528 | 0.517| 0.472| 0.506| 0.616| 0.833 B1_21
0.534 | 0.558 | 0.510| 0.551 0.548 0.638 | 0.835 B1_22
0.587| 0.646 | 0.537| 0.518| 0.599| 0.655| 0.842 B1_23
0.628 | 0.630 | 0.618 | 0.601 0.627 0.731| 0.830 Bl1_24
0.553| 0.514] 0.592| 0.569| 0.571| 0.883 0.671 B1_25
0.600 | 0.529 ] 0.598 | 0.613 0.591| 0.892| 0.637 B1_26
0.645| 0.541] 0.586| 0.626| 0.596| 0.897| 0.668 B1_27
0.644 | 0.513] 0.632| 0.578| 0.594| 0.868 0.654 B1_28
0.619 | 0.567 | 0.587 | 0.641 0.583| 0.855| 0.694 B1_29
0.669 | 0.559| 0.616| 0.620| 0.583| 0.857| 0.745 B1_30
0.580 | 0.572 | 0.671 0.585| 0.506| 0.850| 0.626 B1_31
0.672| 0.550 | 0.656| 0.623 0.576 | 0.917| 0.696 B1_32
0.44710.780 | 0.447| 0.455| 0.662| 0.552| 0.590 Bl_1
0.505|0.791 | 0.439| 0.420| 0.626| 0.493 0.532 Bl1_2
0.54110.827 | 0.445| 0.393 0.655 0.582| 0.644 B1_3
0.470|0.778 | 0.422| 0.399| 0.605 0.452| 0.539 Bl_4
0.385|0.752 | 0.384 | 0.291 0.558 0.452| 0.545 B1_5
0.441|0.802 | 0.412| 0.414| 0.546| 0.430| 0.557 B1_6
0.50710.778 | 0.446 | 0.341 0.547 0.532| 0.571 B1_7
0.473|0.766 | 0.458 | 0.387| 0.615 0.419| 0.586 B1_8
0.350 | 0.738 | 0.440| 0.392| 0.495 0.446 | 0.531 B1_9
0.450|0.750 | 0.507 | 0.499| 0.566| 0.440| 0.575 B1_10
0.598 | 0.450| 0.711| 0.763 0.419| 0.542| 0.494 C1.9
0.772 | 0.511] 0.712| 0.817| 0.522| 0.675 0.535 C1_10
0.569 | 0.419] 0.620| 0.799| 0.410| 0.563 0.459 C1_11
0.593| 0.407| 0.597| 0.852| 0.379| 0.535 0.500 C1_12
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0.607 | 0.419| 0.589 | 0.847| 0.340 0.529 0.449 C1_13
0.667 | 0.407 | 0.656 | 0.835| 0.449 0.602 0.580 C1_14
0.621 | 0.333 | 0.619| 0.821 0.328 0.490 0.532 C1_15
0.582 | 0.42710.794 | 0.651 0.373 0.558 0.463 C1_16
0.605 | 0.413 | 0.803 0.643 0.454 0.538 0.441 C1_17
0.767| 0.480 | 0.846 | 0.607 0.499 0.618 0.571 C1_18
0.747| 0.507 | 0.795 | 0.686| 0.488 0.583 0.538 C1_19
0.736 | 0.511 | 0.837| 0.644| 0.459 0.635 0.570 C1_20
0.644 | 0.471 | 0.862 | 0.688 0.462 0.567 0.531 C1_21
0.602 | 0.448 | 0.810| 0.619| 0.386 0.536 0.489 C1_22

0.771 | 0.481 | 0.627 0.571 0.425 0.552 0.482 Cl1_1
0.897 | 0.517| 0.695 0.711 0.503 0.609 0.574 C1_3
0.894 | 0.569 | 0.724 0.706 0.482 0.616 0.628 Cl1_ 4
0.824 | 0.471 | 0.684 0.667 0.384 0.565 0.564 C1.5
0.885| 0.523 | 0.732| 0.688 0.455 0.665 0.581 C1_7
0.888 | 0.493 | 0.760 0.670 0.444 0.657 0.621 C1_8

SmartPLS4 clajda Ao slaisYl dald) slas) e @ jaaall

o) daxy paie IS ) s (cross—loadings)isbliidl cileaiall Joaa asd DA (1
s (discriminant validity). gulall Gaall Lol lea jig laa e Jadipall () opiatia o 4aid
2 Ol o Hlhae Gudai aab ognlall Baall Gl sl Lasld asn LS e 2en Yol
Gaall jiat ale Sy (Heterotrait-Monotrait Ratio — HTMT). Jilaall ¢plall/Jilaid)
(reflective aulSa¥) wlisall #9)) asaad 0.90 e J8) HTMT ad il 13 adiaie (ghalall
o Sl anleall aladnad (e ey e odle  cconstructs) (Hair et al., 2016)
tog8 JiS) Lilian) Lawi ity Lae ¢ HTMT aaal 4gill <l 38 sl gsl(bootstrapping)

reflective ) 4wl bl o cabiay ghplall Gaall anss o) J 9ld¥] agdl (1
IS dlel 0)sSAll uladll (3adats Cua ((formative constructs) 4w il il <allg (constructs
asSll el adlite and ol ) dals a8 85 Al LA el
.(Rasoolimanesh et al., 2017, 2022)
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Jsaall b as)x sMlly Fornell-Larcker Juas Jadsd sulall Gaall (e ST e SE 320 W

: Skl
Fornell-Larcker L : bl z3gail) ilii :26 .3 Jgaadl
3 B gs Y Qi a\S 5))3)
> = - > Jly) sad)
Gudll  Aedll  dpadl daed)  dedll (gl
0,822 Jlay)

0,878 0,796 Sl 5l
0,839 0,655 0,684 Jeaal) A8l
0,820 0,503 0,692 0,621 Jrandl 40 )23
0,822 0,789 0,545 0,704 0,630 &l ¢l
0,777 0,569 0,518 0,759 0,619 0,731 daaall saga
0,861 0,592 0,819 0,778 0,522 0,711 0,670 3a1dl) 8ygua
SmartPLS4 clajia Ao alaisWl dald) dlae) e @ jsaall

G sl Grall e il deadieall Lulul) Cullld) ] Fornell-Larcker jlua e
Fornell— jlaal Gy . _wbdl) #3saill Je jlaall 1o Guba 2308 3 Jeaall maag . (uldll #3l
zoAbaall cplil) Jasegial can il Haall ()5S ol caay(Fornell & Larcker, 1981,1987) «Larcker
adll DA e @lly Aaadla (Karg -z 3saill (3 (AY) A ae a3yl e ST ol < (AVE)
Qs e wsly STAVE 3 el 3al adll o3 i Gus cJsaall cawyl) 5l e 5asmgall
Gl paen (0 ST a9 ¢0.822 (golos Juai¥) 20l AVE 1 ansill j3al) e o aas ¢ Jlial)
1ty zisall & (A sl s o Taail) 138 Galabng Ldndi dgell 3 GAY) Al ae
gl (glal Gacall se s lae gAY ) e QIS (S aay 7 3sail) b oliy IS o () sl
e @il Lilia) Dlasa Cae8 28 PLS-SEM Jlae 8 &aall G o ) HLEY1 jass L ol

Cheung et al., ) cawad .(HTMT) dulaVi-daslaid) je clalayV) dus sy o ghlall Gaall

s e iy ol ey ey (bl Baall lacal HTMT 0.9 dad jolam YT o ¢ (2024
S Joand) 8 Sheall 138 A 23] e - paid) Jsaall 3 HTMT
HTMT jLaa : obidl) gz dgail) @il :27 .3 J gl

0-809 dba]‘}[\ <—> ij&ﬂ‘ bbl
0.736 | Jl=) <—> Zeal) dla
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S Jyadll

0.692

Go\Sal 5y)3) <—> desdl) Adla

0.664

Jla¥) <=> Jaaall 423

0.731

G&all Byla) <=> Jaaall dujas

0.535

Aandl) BlE <> Jaeal) dijad

0.673

Juay) <=> ¢lhadl elay)

0.747

G\l 8yly) <> el 6laY)

0.584

Ladll g <> il glay)

0.855

Jranll Lpai <> &jpadll 6y

0.787

Juaiy) <> Zaadl) 52sa

0.656

GolK&l Byla) <> daadl) Baga

0.817

Loadll alE <—> Zoaall 5aga

0.553

Jaaall djad <=> daodl) 5358

0.611

Sadl oY) <—> Laasll sasa

0.712

Sl <> 3aidll §y90m

0.751

G&all Byla) <=> 32wl §yga

0.559

Lol BlE <> 30l 5ygem

0.835

o) ipa3 <=> 3l 590m

0.880

hadl oY) <=> 5adll 5y50am

0.634

deadld) RPN <-> LBM\ 3

SmartPLS4 clajia Ao alaisyl dald) dlae) e @ jaaall
zasy (HTMT). duslaidi-dulanid) e clbaloV) dus las aadiul o ghuall Gaall sl
ad anas O ) @ iz dgaill 8 £l huiall G G (L jleall 138 505 4 Joaal
5 (Leaal) daly Jaeall Ljad G ADMal)) 0.535 (Gl Cun (Al g0al) oia x8HTMT
a asall itV ol e BB il pes il L (Shad) oY1y Gudl 5ysa o ADLL) 0.880
el o Bl Lz 3sail) b Al chyial) pues o (Gmall Grall 383 e Jy e <0.90 sas
Ladg eyl oY) G 0.855 leali celyudll o)1y Badll 5y90 ¢ 0.880 <l HTMT dos
e L ¢(0.90 (e J8) Jsitall 0l aim clly Lo Lil Y el dnitiye sl o3a of ad ) L Jaeall
) uall o gl (S il ods e sy L lghali) aty ciliall o3 (IS Sua
Dhineg dadaliial) Clanially daleiall i) ) Liad # b)) 138 acy Al zigal A 3ias 8

164



islaw 295 3 Oga3ll Liay 30523 § 393 3 A83Matly §agrandl) ipedatl] syl EJ Lyl

b oS o Jallg cpaill (8 4l angally (25.4) Jsaall 4 maase 58 WS ¢ Fornell-Larcker

165



il 39 3 a3l Liny a3ad 5393 3 A3Mally §agraell] Auddatl Aoyl SN Syl

rbadl) 7 3galll il any Al zigai 17 .3 JSa)

— 0847 C1_13

0763
\ c1_15
e

c1.9

C1_16

Vel
. ciar

0.794

SmartPLS4 clajia Ao alaisyl dald) dae) e jdaal)
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Al zagall) anidi 2.4
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zhgall i Adiay L ALSH Cibpriall G OBally 3saill Liganll il (and avEll 1 el

Py el ulaally hdgall e degana o Sl

¢ lall Clelas anag dneal Ay —

¢ (R?)uasill Jaleo ad Julas —

¢ (FZ)J.AEES\ pa Jgdfﬁ —

. (@*)Stone—-Geisser Jalas PIA (10 zigaill Liguiill 5)08l) jand —

LAganl) g8y culpatiall o QB i Ao s dgaill 3308 (a0 (e a3l ) Seladl) ol Caags
P LS Leapa allg
R? yaadll Jalea andi .1.2.4

Auhl zigai b R? paatl) Jalaa 128 .3 Jyaad)

UL R? yaadll Jalea 2l sial)
Niza 0,501 Jaandl 4yjal
Axiea 0,528 el o)
Uiea 0,559 @dudl) By g

SmartPLS4 cilajia o slaie¥l Lall) dae) o 1 sl
alSagl) NV alaall dndar b gl o 3gaill s pucstil) 008 il sy si5e R anaail) elao ey
o L dniipall il a1 50 (o 4G ol Cum ¢ (PLS-SEM) Al (gyiaall cilayall
O e b Y g el i lgde Cajlaiall ulaall iy (Rigdon, 2012). el s
asill 23 (allaiall 3 g el Zdsalll 8 ) a2 Gigan I e 5 0.90 slam Al ol
G aleall Uiy afindl SVl Gy b algie(Raithel et al., 2012). 0.10 e 4uaisial

(Subhaktiyasa, 2024 ; Williams et al., 4t cbgwall A R? 2 Ciias  Jlae JS oS
2024)

‘W%M@ﬁél)&uﬁOlO}O Qg-]?:\ﬂ\ .
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tdaalgio djucads 538 ) 5285 0.3050.11 o a8l @

(Al Ao et )28 ) 085 0.5050.31 om ) o

Ao Ly 58 ) 8 0.50 (e ST adll .

P LS il Al z3gat b Aall) Clyatiall R? 0 o Jaadls 4,59 Jeaall ) kil

0.501=R?: Jaaall duyas o

0.528= R? :&ljndll clYI o

0.559= R? : 30dll 550 o

lnsan olati Cun sl Ayl 528 ) ll 038 waen liie) (S eodlel )€l Chsiaail] Canea
oAl iyl el (e 850 Aant yendt  3gail 8 Aliinndl) hriall of ) el 138 .0.50
& bl e %52.8 5 cdseal) dujan A Golall (e %501 st Alaiceal) cilyiiall (8 ¢ JEal) Jases
& daage ied il eda o ) BHLEY) Haan 3l Bisea B cplal) e %55.9 5 cdlad) el
Shad) e Al lpaiall & il 5 %50 e ST gt OF Cam ABadls gl Cigadl (Bl
(Y laal) 028 A Bigall Jalsall aanl hailly @lld 5 2
F2 )il aaa .2.2.4

Cun (Al N aleal) 7 35ai 3 Aagl) i) e Aliicd) clpinal) 550 568 (F2) Y1 aas iy
Cohen, ) S ;b 10.35 5 cdawsio 58 1 0.15 ccrma 586 1) 0.02 o 58V il s
sda aagi il Gu dlall Al 58 aaanl ulall 13 aadies (1988 ; Hair et al., 2019

IS 2l 38 p0usis Sy SMAMPLS gealiyy 3 il
¢S Ll ) 5088 0.35 e e aill
thawgie L, N 505 0.3550.15 Gu il o
¢ a0 585 0.1550.02 o aill o
casira o Jica 8B ) 55 0.02 o J8Y) il o

fob LS Al 3 8 F? 50 aas il cuilS o
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L) £ igai B F2 50 aas :29 .3 Jgaad)

LAY §) gua LA | e el JLAY Jeand) dypa
(3l
ciaa | 0,030 | chaa 0,008 i 0,018 Juaiy)
bugia | 0,199 | bugia 0,209 hgie 0,204 sl 5)
ciaa | 0,009 | i 0,000 i 0,000 dasil) dblE
ciaa | 0,037 | i 0,019 i 0,005 dasdl) Baga

SmartPLS4 cilajia Ao alaieWU sl slae) (a0 jdaal)
B el A CulS 7 3gaill & B plaedd F2 08 of LDl oodlef Joanl) ) il

Aaugio cilS Gun (Bl 8ysemy el el (Jaanll dipat) Al clyuially o\l )3
o S Ll L gel<all 5l o ) s mtall sdan (sl L 0.199 <0.209 <0.204)
AlE (Juay) b o s L ADL Gasedll (A 2L A5lhe (risail) b Al ) aial
F2 i Lo Lygpm ity WS el criall paes e b Chana OIS 2022l 535m5 cdardl)
A5 G ¢ (PLS=SEM)aisall (gl cilasyally 40l e sleal) dadas pasios 3 byl b
Agilanl AN ) 23LaYL oz dsatll 3 Bl dlanl) dad) (e Ao Cilaslea aidll s2a

Q? il aas .3.2.4

Stone—-Ceisser’s Q? (Geisser, iawd Clus DA 30 PLS @l z3gail gomnl) 28y s 2

(e (gl ¢ (blindfolding) eluasl) Zudasall' ¢)a) (1 Hdsall 1aa 5355 1974 ; Stone, 1974).
(s .z 3pal) Blelaa g clghacssias ANl Tl Jlasiady (bl A giaan (e Gy, Jalis All3)
Ll Jals L padril) 5380 ae Ll )8 500 (e ailon ey Jy o il 2l 5ol Q7 Lty Y
DA yada O patial) aaead Alljall Jalasll gy "eliaal) Ludaiasll' ¢)ja) o say(Sarstedt et al., 2021).
Lo Claal gl 48 500y e dllae « Q2 el dad 1) dda) ally Ly L) 2l o Cinila
Glayia o Jyaaall chaad) fhiill e "Clen! Dolee Ealdl (g2 « SmartPLSzaliy Q2
(Construct Cross-validated Redundancy) » elwall dudasill DA (e ddaatiall olial) Lpaaad
(Badne dilie Al Aol jeall Q7 4 las 135 « Q2 (=1-SSE/SSO) ». dad ek lly
0 o SV Q7 b cale (<0 L) el Ll ISl #3saill o) &8s ) pudy olld o
Clse 7 3sail 5085 cAlavgia cBiaa gt daadl Glo Ju ¢ Sl e «0.35 5 ¢0.15 0.025
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. (Subhaktiyasa, 2024) z3saill sass L0505 5)38 ) i Lea ¢ jeall o ST lganan

bl zisai B (Stone—Geisser) Q2 5l aaa :30 .3 Jyaal)
Q2 (-1-SSE/SSO) |  SSE SSO
904.000 | 904.000 Jlaiy)
904.000 | 904.000 | sisa 55
678.000 | 678.000 | daxil) 485

0.293 558.855 | 791.000 | Juasll dual
0.344 518.813 | 791.000 | &l el

1130.000 | 1130.000 | L2 5aga
0.399 407.550 | 678.000 | sl 5 s

SmartPLS4 clajia Ao alaisYl dald) dlae) e @ jaaall

Slelal alasial o 35 PLS-SEM zila s 3 &uaal) claladVl of ) 5LY) agall 00
@&l Blindfolding shal ¢ Yo (CVPAT) dakliiall Lgesill 5y lasly PLSpredict (i
«PLS-SEM s & 5,2l clyskuill iy Sharma et al., 2022) ¢(Liengaard et al., 2020
S z3gaill dasDla aniil (Goodness of fit — GoF) daladll sasa Hdige aladiul peab ey ol

zisaill igailly o paiil) sl s e S e cdlld e Yy (Henseler et al., 2016).

kel 56l il pdigall alasiuly
el Blalaa duginag pan 4.2.4

daddl) Bags (0 JS G Jluall @Ollas Liginag aas Gl 23 Bootstrapping duals aladiub
o Anage il L (Daal el cianll dupa ¢ Baidl) Bjum) aa Jlad¥) (oAl )] cAardl) Ail
: Alsall Jganl
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S Jyadll

Al zigal e Clalea digina 131 .3 Jgaad

LAY Ay DL | Gy | leal) cdlalaa

Lilaay) | (T) culagiin | gsluaal) (std Beta)
Ugaye | 0.311 1.014| 0.172 0.175 deand) da3 <= Jlanyl
gmaye | 0.481 0.705 0.156 0.110 el o)) <— Jlaiy)
Ugsaye | 0.191 1.308 | 0.161 0.211 BN By ga <— Jlaiy)
dgia [ 0.000 4.283| 0.121 0.520 | Juead) dupad <— (5ol 5yl
Usia | 0.000 4.618 0.111 0.511 ] ehaall o)) <— (golsid) 5y))
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Ugiaaye | 0.250 1.151| 0.142 0.164 |  &aadl oldY) <— dasdl) 3aga
Ugiape | 0.111 1.596 | 0.136 0.218 | (3l 8gua <— Laadl) 53sa

SmartPLS4 clajia Ao alaisyl dald) dlae) e @ jaaall

).:Si 2\.33\*@;}” anyall (:35 Ui dus cz\f}.am Pr= )Lwd\ o lalas (.L:.A ui by\:j d}&;“ (e @4}3..3
tlyzigaill et g aalud Al dgiaall Bl Gans dllia (Al aag Bl olaadd (0.05) o
t YIS bl el Mgl 7 agaill dulas il e
Jae ddiaal) 48214l ciluwiall Ga8Y Bgua a0 Aeadl) Baga tH1 AN Licjdl) L jdll o

P opadlall Lgiil HBI dgay (e Al

0.218 = Jlusall Jalra) Lilian) Alls e 3a3dl) 5y5mg dadi) Bagan (s Al (o ) il i

LYy (321 (Bl (A Aaga Lol Bae i ¢ Anaydll 038 Joid pae (0.111 = VAN (T = 1.596 4as
O Ddbe IS Guill Bjem e ) 8y palls (g Y Aeadll Baga Gt O e g e
Gilsa Ao il & bl <5 o) Lad oSadl e e A5 (& cpadlall LI i dgag
ia 05S5 8 lS Aandl) Baga Ao S e ST nad) o adsall Jia clgippa el (953
e dadill sda Al Al o A8 ghaiall AaSY Jie (Gl 5jpem Ao Tyl T gl didas Jalse
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dlae diclaal o Ldld dalse Liad dlia 058 8 Lagias o S 5l Gop ¥ Il dessl
layiliy daadl) s S o Bale) M se 13 L lguads daxdll s3sa e S Gall Anjat o i
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b Opadlal) \glil B dgay (e Al

T = 20 0.104 = ,lsall Jalae) Liliaa] Ligina pe 3 §)gemy daddl) 28 oy ADLa])
G Y ey Cahae 8 G o ) e 8 il s3a Jod aae . (0.511 = AN 0.657
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Formulaire de recherche destiné aux clients(B2B) réguliers
Madame, Monsieur,

Dans le cadre de notre étude et analyse sur le **Marketing Relationnel et son réle dans la satisfaction du
client”, nous avons élaboré ce questionnaire qui s'inscrit dans les exigences pour I'obtention d'un doctorat
en Marketing Hotelier. Cette étude nécessite une enquéte de terrain basée sur la collecte des opinions d'un
groupe de clients réguliers d'hotels classés dans la wilaya de Seétif. En espérant que vous accorderez de
I'importance a ce sujet et que vous serez disposés a soutenir ce travail de recherche, nous vous prions de
bien vouloir répondre aux questions figurant dans ce formulaire.

Nous tenons a vous informer que les résultats de cette étude seront utilisés uniquement a des fins de
recherche scientifique.

Nous vous remercions pour votre collaboration.
Définition des termes de I'étude :

- Marketing relationnel dans I'industrie hoteliere : Une approche stratégique qui se concentre sur la
construction de relations a long terme. Ce concept dépasse les transactions individuelles et met I'accent sur
la création de relations durables, en se concentrant sur la communication personnelle et la fourniture
d'expériences qui encouragent la fidélité et les visites répétées.

- Satisfaction du client : Dans un hétel, cela fait référence a la satisfaction globale et au contentement que
les clients ressentent pendant leur séjour. Cela inclut la satisfaction ou le dépassement de leurs attentes, car
un client satisfait est celui qui sent que ses besoins et préférences ont été comblés, ce qui conduit a une
perception positive de I'h6tel et a une probabilité de retour.

- Veuillez répondre attentivement et ne laissez aucune guestion sans réponse.

Concernant vos visites dans votre hotel habituel :

1. Vous étes client de cet hotel depuis O Plus de 15 ans
0 Moins de 2 ans 2. Vous visitez votre hotel
OO De2a4ans [0 1 a 3 fois par an
O De5a9ans [0 4 4 9 fois par an
0 De 10 a 15 ans [0 10 fois ou plus
3. La durée de vos visites dans votre hétel est 05 a 10 nuits
généralement de : O Plus de 10 nuits
O 1 nuit CAULE e,
O 2 & 4 nuits

4. Vous séjournez dans votre hétel pour : (Plusieurs réponses possibles)
O Passer des vacances
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[J Raisons professionnelles
[0 Formation et apprentissage

5. Vous effectuez généralement vos réservations via (Plusieurs réponses possibles)
O Téléphone
O E-mail
O Plateformes de réservation (ex. Booking.com)
[0 Agences de voyage
O Directement a I'h6tel
6. Lors de votre séjour a I'hétel, vous utilisez les services suivants (Plusieurs réponses possibles)
0 Chambres
L] Restaurant
O Café
O Club (sport, soins du corps, beauté, spa...)
[ Salle de conférences
[ Salle de réunions
[0 Salle de fétes

L1 AULIE o,
7. Classez par ordre d'importance les criteres qui vous ont poussé a choisir cet hétel pour la premiére
fois. (1 = le plus important, 15 = le moins important)

[ 1 Qualité [ ] Qualité du service

[]Prix [ 1 Confiance mutuelle

[ 1 Emplacement [ ] Communication fluide avec le personnel

[ ] Services [ 1 Capacité du personnel a gérer les
[ 1 Avis et commentaires conflits/réclamations

[ ] Réputation [ 1 Engagement de I'hétel envers vous

[ ] Classement (étoiles) [ 1 Compétence du personnel

[ 1 Architecture [TAUtre .o,

[ ] Remises

Lors des visites suivantes :

8. Classez par ordre d'importance les aspects qui vous incitent a revenir dans cet hotel a chaque fois
(1 = le plus important, 15 = le moins important)
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[ 1 Qualité
[]Prix

[ 1 Emplacement

[ ] Services

[ 1 Avis et commentaires
[ ] Réputation

[ 1 Classement (étoiles)

[ ] Architecture

[ ] Remises

[
[
[
[

] Qualité du service

] Confiance mutuelle
]C
]

ommunication fluide avec le personnel
Capacité du personnel
conflits/réclamations

a gérer les

[ 1 Engagement de I'hétel envers vous
[ ] Compétence du personnel

[1Autre ................

9. Evaluez votre niveau de satisfaction concernant les critéres suivants dans votre hétel :

Tout a fait satisfait | Satisfait

Neutre | Insatisfait

Pas du tout satisfait

Services de I'hotel

Personnel de I'hotel

Expérience client et

Image de I'hotel

Prix

Veuillez indiquer par une croix (X) les affirmations qui correspondent & votre opinion et & votre

expérience lors de vos visites dans votre hotel habituel.

. Marketing relationnel

A. Qualité du service Totalement
d'accord

d'accord | Neutre

Pas
d'accord

Pas du tout
d'accord

1. Je trouve les équipements et les
installations de [I'hotel visuellement
attrayants.

2. L'ambiance et les équipements
correspondent au but du séjour et offrent
du confort.

3. L'hotel fournit les services comme
promis.

4. Le personnel de 1'hotel me fournit des
services sans erreur dés la premicre fois.

5. Le personnel est toujours disponible
en cas de besoin.

6. Je recois le service rapidement avec un
temps d'attente minimal.

7. Le personnel me fait sentir en sécurité
pendant mon séjour.

8. Le personnel a les connaissances et
l'expérience nécessaires pour accomplir
ses taches de manicre professionnelle.

9. Le personnel est conscient de mes
préférences et y répond efficacement.

10. Le personnel me porte une attention
personnelle.
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B. Culture de service

Totalement
d'accord

d'accord

Neutre

Pas
d'accord

Pas du tout
d'accord

11. Les valeurs et la mission de 1'hétel se
reflétent dans le comportement de son
personnel.

12. J'ai confiance dans les services
fournis par 1'hotel.

13. Le personnel de 1'hotel me traite avec
respect et un sourire constant.

14. L'hotel fait des efforts pour
comprendre mes besoins spécifiques et
s'y adapter.

15. Le personnel de I'hotel est désireux
de me fournir un service exceptionnel.

16. La satisfaction du personnel me
procure un service positif et leur permet
de connaitre mes tendances et opinions.

C. Communication

Totalement
d'accord

d'accord

Neutre

Pas
d'accord

Pas du tout
d'accord

17. L'hétel me fournit des informations
importantes de maniére efficace.

18. Etablir une relation personnelle
entre le client et 'hotel est trés important
pour moi.

19. L'hotel utilise des moyens de
communication modernes pour me
contacter.

20. A chaque visite, je remarque une
amélioration dans les connaissances et
les compétences du personnel.

21. Le personnel de I'hotel est clair dans
sa communication avec moi.

22. L'hotel me tient informé des
changements ou mises a jour.

23. Tout le personnel, quel que soit son
role, s'efforce de m'informer sur les
procédures et politiques.

24. Le personnel utilise un ton de voix
appropri¢ qui me permet de recevoir
l'information de maniére claire.

D. Gestion des réclamations

Totalement
d'accord

d'accord

Neutre

Pas
d'accord

Pas du tout
d'accord

25. Lorsque je fais des réclamations ou
des critiques, elles sont enregistrées par
le personnel de 1'hotel.

26. Lorsque je fais une réclamation, il y
a des procédures claires pour la traiter.
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27. L'hotel prend des mesures
immeédiates pour résoudre les problémes
que je signale.

28. L'hotel fait de son mieux pour traiter
et résoudre les réclamations
efficacement pendant mon séjour.

29. L'hotel montre un engagement a
s'améliorer sur la base de mes
commentaires.

30. Les réclamations diminuent grace
aux compétences spécialisées de 1'hdtel.

31. Pour chaque réclamation, I'h6tel me
propose des compensations (excuses,
compensation financiére...).

32. L'hétel me suit attentivement
pendant le reste de mon séjour pour
éviter tout conflit potentiel.

Il. Satisfaction du client

A. Image de I'hotel Totalement d'accord | Neutre | Pas Pas du tout
d'accord d'accord | d'accord
1. Les services de I'hotel correspondent
parfaitement a mes attentes et
préférences.
2. L'image de marque de I'hotel est
importante dans ma décision de le
choisir.
3. Je me sens privilégié en séjournant
dans cet hotel.
4. J'ai une perception positive de la
réputation et du statut de 1'hotel.
5. L'image de I'hotel refléte les qualités
et valeurs que je recherche dans un
séjour.
6. Je pense que cet hotel a une bonne
image par rapport aux autres hotels de
la méme catégorie.
7. La probabilité de revenir dans cet
hotel a I'avenir est élevée.
8. Je suis prét a recommander cet hotel
a d'autres.
B. Expérience client
Totalement d'accord | Neutre | Pas Pas du tout
d'accord d'accord | d'accord

9. Mon séjour dans cet hotel m'a fait
sentir que j'échappais au stress de la vie
quotidienne.

10. Mon séjour a I'hotel m'a offert une
expérience positive inoubliable.
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11.  L'hotel fait des  efforts
supplémentaires pour améliorer mon
expérience globale.

12. Pour moi, séjourner dans cet hotel
¢tait une maniere différente de sortir de
ma routine quotidienne.

13. L'hétel accorde de l'importance aux
détails qui contribuent a créer une
expérience positive pour moi.

14. J'ai appréci¢ mon sé€jour dans cet
hotel.

15. Je pense que cet hotel est adapté
pour des visites avec des amis et la
famille.

C. Performance percue

Totalement
d'accord

d'accord

Neutre

Pas
d'accord

Pas du
tout
d'accord

16. Le personnel de 1'hdtel me propose des
idées nouvelles et des solutions innovantes
pour améliorer mon expérience.

17. L'hotel utilise les  derniéres
technologies et designs innovants en
adéquation avec mes besoins.

\

18. Il est facile d'accéder a I'hotel en
utilisant différents moyens de transport.

19. L'hotel est situé dans un endroit qui
permet un accés facile et rapide aux
principales attractions touristiques et
centres commerciaux.

20. L'hotel me fournit les dernieres
technologies pour assurer l'intégration et la
fluidité¢ des services (ex. Wi-Fi gratuit,
controle de la chambre via des applications
intelligentes...).

21. L'hotel propose des services et des
procédures rapides et pratiques, comme
l'enregistrement en ligne.

22. L'hotel s'efforce de me fournir des
services a des prix compétitifs.

23. L'hotel propose des récompenses
excitantes et des avantages exclusifs qui
améliorent mon expérience.

24. L'hotel s'efforce de maintenir les plus
hauts standards de propreté dans tous les
services fournis.
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Apreés votre départ :

10. L'hétel prend-il contact avec vous apres
votre départ ?

O Toujours

O Parfois

L1 Rarement

[ Jamais
11. Comment votre hétel maintient-il le
contact avec vous ? (Plusieurs réponses
possibles)

[ Téléphone

O E-mail

[ Site web

[0 Réseaux sociaux

0 Mon hoétel ne me contacte pas aprés mon
départ

15. Niveau d'éducation :
1 Secondaire ou moins
1 Universitaire
O Etudes supérieures

L AULIE e,
16. Salaire mensuel (si vous étes étranger,
veuillez indiquer dans ""Autre™) :

1 32.001 — 45.000 BZD
1 45.001 - 65.000 DZD

12. Votre hétel vous informe-t-il des offres
promotionnelles ?

O Toujours

1 Parfois

1 Rarement

O Jamais
Informations personnelles :
13. Vous étes :

L Homme
L Femme
14. Tranche d'age :

[ 18-25 ans

1 26-35 ans

[ 36-45 ans

1 46-60 ans

I Plus de 60 ans

1 65.001 — 100.000 DZD

O Plus de 100.001 DZD
17. Nationalité :

O Algérienne

O AULIE oo
18. Lieu de résidence :

O A Sétif

[0 Hors de Sétif

Nous vous remercions d'avoir pris le temps de répondre a ce questionnaire et pour votre soutien
a la recherche scientifique



